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OPS Action Soy Meal Hike Stalled 


Senate Committee 
Hears Ousted PMA 
Grain Officials 


WASHINGTON — Dismissed U.S. 
Department of Agriculture grain stor- 
age officials appearing before the Sen- 
ate Agriculture Committee here this 
week defended their position on the 
grounds that they were swamped with 
programs of the government and 
short-handed as far as inspectors 
were concerned. 

Two Dallas, Texas, employees of 
the Production & Marketing Admin- 
istration grain branch opened the 
hearings on grain storage shortages 
before the committee, where official 
examination revealed that Sen. Clin- 
ton P. Anderson (D., N.M.) attempted 
to protect these former officials 
against the charges which brought 
about their removal. 

The grain storage scandal now as- 
sumes the aspect of a fight between 
the secretary of agriculture and his 
predecessor, the present senator from 
New Mexico. The officials removed 
at the Dallas office of PMA were ap- 
pointees of Sen. Anderson when he 
was secretary of agriculture. Sec. 
Brannan dismissed the officials on 
the grounds that they failed to use 
utmost diligence in performance of 
their official duties. 

The testimony here this week failed 
to disclose that these officials were 
dishonest or negligent in their offi- 
cial capacity. They told the Senate 
committee that they were handi- 
capped by an inspection force inade- 
quate to police the grain storage 
problem within their territory. 

$15 MILLION SINKING 
FUND ASKED BY PURINA 


ST. LOUIS — Donald Danforth, 
president of Ralston Purina Co., in a 
brief message to Purina stockholders, 
is asking for approval of a public 
sale of $15 million of sinking fund de- 
bentures. In this special message, he 
stated that these additional funds are 
needed because of the continuous 
growth of the company in both vol- 
ume of sales and number of plants 
operated. 


PEANUT SUPPORT HIKED 
$9 TON FROM LAST YEAR 


WASHINGTON—The U.S. Depart- 
ment of Agriculture announced that 
price support will be available to pro- 
ducers of 1952 crop farmers’ stock 
peanuts at a national average level of 
not less than $239.40 ton. This aver- 
age minimum support price, which is 
90% of the Feb. 15, 1952, parity 
price of $266 ton, will be increased 
proportionally if parity price at the 
start of the marketing season (Aug. 
1) is higher than the minimum level 
announced. 

The minimum support level for 


1952 crop peanuts represents an in- 
crease of about $9 ton over the aver- 
age support price for last year's crop, 
when the average support price was 
based on 88% of the lower parity 
price as of April 15, 1951. However, 
in the 1952 program, the producers 
of peanuts, either individually or 
through cooperative associations, will 
assume responsibility for storage and 
certain storage costs, as is done by 
producers of other basic commodities. 

Price support on 1952 crop peanuts 
will be available through Commodity 
Credit Corp. loans and purchase 
agreements instead of through the 
program of direct purchases used in 
recent years. 


ERDMAN REICHART DIES 
KIEL,WIS.—Erdman Reichart, since 
1926 sales representative for the Rals- 
ton Purina Co., died unexpectedly 
here March 17. 


Varied Fosiers 
Stir Turmoil in 
Millfeed Markets 


Such factors as light flour produc- 
tion, imports of Canadian and Argen- 
tine bran, hesitant buying on the part 
of feed manufacturers and the official 
advent of spring left millfeed mar- 
kets in a turmoil this week. 

While markets in the central and 
southwestern states were pressed up- 
ward by reduced production of mill- 
feed, the East was weakened by the 
entrance of considerable Canadian 
millfeed at prices beiow domestic of- 
ferings. And soon to enter the picture, 
probably in April according to some 
reports, is bran imported from Ar- 
gentina. 

The slow operation of flour millls 
in the Southwest was the major fac- 
tor in pricing feed from that area 
this week. Mills with runs of only 
three to four days were troubled to 
deliver on previous contracts. Thus 
shorts were pushed up to within 50¢ 
ton of the calendar year’s high of 
$67 sacked, Kansas City, and bran 
was around $64@64.50 on March 20. 

In contrast, the East was not show- 
ing any appreciable interest in buy- 
ing western bran, with Canadian of- 
ferings coming in at a reported $68 
@69 Buffalo. This is around $10 ton 
better than Kansas City bran deliv- 
ered at Buffalo. 


FRANK M. ROSEKRANS, 73, 
NEW CENTURY HEAD, DIES 


CHICAGO — Frank M. Rosekrans, 
Sr., 73, manager of the New Century 
Co., Chicago, and associated with the 
feed and flour industries for nearly 
half a century, died March 20 at Blue 
Island, Il. 

Prior to joining the New Century 
Co, he Was president and manager 
of the Bertley Co., Chicago jobber of 
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cials Termed Waste of Time; Decontrol First 
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feed products. He purchased that 
business in 1926. Previously he was 
in the feed jobbing trade in Philadel- 
phia for 17 years, and at one time he 
conducted a retail feed business in 
New York. He also was manager of 
the feed plant of Pratt Food Co. in 
New Hammond, Ind., four years. 

Survivors include the widow; a son, 
Frank M. Rosekrans, Jr., Minneapolis 
feed man, and six daughters. 


OPS Order Hiking 
Linseed Oil Meal 
Ceilings Awaited 


WASHINGTON — The Office of 
Price Stabilization expects to issue 
during the coming week a price order 
which will eliminate the prevailing 
price squeeze on the linseed oil meal 
industry. 

This action, it is believed, will au- 
thorize an across-the-board ceiling 
boost of $5.50 ton. The action is to 
be taken in a supplementary regula- 
tion to the General Ceiling Price Reg- 
ulation. 

The regulation will be a temporary 
one to provide some degree of relief 
until such time as the price agency 
can process a specific order for lin- 
seed oil meal. 

Crushers have been unable to use 
the pass-through provision of the 
GCPR and Supplement 18 and find 
themselves in an unequitable position 
in regard to their meal ceilings. They 
have been unable to pass on higher 
flaxseed costs because they have not 
historically allocated flaxseed costs 
to the by-product feed. 


By JOHN CIPPERLY 
Feedstuffs Wasbi © d 

WASHINGTON—There is no possi- 
bility that the Office of Price Stabili- 
zation will do anything regarding the 
soybean oil meal price situation in 
less than three weeks at the earliest. 
This condition was evident alter the 
meeting here March 19 with the 
three soybean and feed industry ad- 
visory committee sub-groups. 

OPS laid a big egg. 

It summoned 16 important industry 
executives here at great cost of time 
and money for what developed into 
a two-hour morning session and told 
them little that was not widely 
known throughout the industry and 
trade. The total cost to the industry 
executives in time and money could 
be roughly approximated at $6,000— 
a rather expensive sightseeing tour 
of the nation’s capital, most of whom 
had seen it before under more aus- 
picious circumstances. 

When the industry groups assem- 
bled food division officials set forth 
these choices of possible OPS action 
for the committee to consider: 

1. A do nothing policy by the 
agency. 

2. Decontrol of soybeans and all 
their end products. 

3. An adjustment of the price ceil- 
ing for soybean oil meal and decon- 
trol of soybean oil or an adjustment 
of both ceilings. 


Approval Unanimous 

This situation resulted in a unan- 
imous approval of the industry groups 
tor total decontrol but provoked a 
sharp disagreement within the indus- 
try regarding a price ceiling adjust- 
ment procedure. Apparently the in- 
dustry divided at this point along 
competitive positions of their com- 
panies. 

After the meeting, Edward S. 
Phelps, assistant price director, said 
that within two weeks the OPS would 
have developed a price decontrol cri- 
teria and could at that time decontrol 
“an important commodity.” 

Later, an OPS official said that this 
decontrol action predicted by Mr. 
Phelps would not include an agricul- 
tural commodity. This official stated 
that while the soybean oil meal and 
oil situation was acutely critical no 
action would be expected before three 
weeks at the earliest. 

Before the soybean industry advi- 
sory committee meeting conversa- 
tions with top OPS and economic sta- 
bilization officials disclosed that the 
committee meetings would be fruit 
less. 

On the eve of the meeting 
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Guest Editorial: 


Alfalfa and Formula Feeds 
By Lloyd 8S. Larson 


RESENT day high and efficient production of meat, milk and eggs may 

be directly attributed to greater use of formula feeds as reflected in last 
year’s record tonnage. 

Producing more of better feeds is the result of feed manufacturers’ prac- 
tical application of research and experimental work, coupled with a more 
aggressive job of stimulating greater consumer use. 

Processors of the various ingredients that go into a modern formula 
feed have contributed much in the way of research—motivated to learn more 
about their product and how to use 
it most effectively in a balanced ra- 
tion. 

The American Dehydrators Assn. 
is no exception in this regard. For a 
relatively small and young industry, 
it's commendable to review its sound 
constructive growth largely through 
its research endeavors. 

A question may well be asked: 
How familiar are you as a feed manu- 
facturer with the alfalfa research 
program now going into its fourth 


OM my observation, it appears that some buyers of alfalfa products 

are only “price minded’—determined to obtain the commodity at the 

lowest price regardless of source or quality. There seems to be a wide gap 

between the research and buying departments of some feed manufacturers. 

Little or no recognition is given to the dehydrator who is sincerely trying 
to produce a quality product. 

No doubt some feed mixers are not fully aware of what's in the bag; 
they do not pay enough attention to analysis, but are primarily concerned 
over what it costs. Obviously, no finished feed is any better than its poorest 
ingredient, and the purpose of a formula feed is to produce the best results. 

Much progress has been made in better understanding between the dehy- 
drator and the feed manufacturer. I do believe much more may be gained 
if more research and technical men of the feed industry give a closer look 
at our research endeavors. We invite suggestions. 

We appreciate the splendid cooperation of the American Feed Manu- 
facturers Assn., its Nutrition Committee, and of many feed manufacturers 
who have provided such outstanding talent to serve on our Alfalfa Research 
Council and to participate in our endeavors. 


* * * 
HERE has been a vast improvement in the business ethics of ADA 
membership. Trade rules adopted four years ago, and amended as re- 
quired, provide a fair guide for both buyer and seller. We believe, of course, 
that the best source for alfalfa products is a member in good standing in our 
association. 

Some feed manufacturers insist that their alfalfa requirements come 
from ADA members. As this trend increases, it will mean much to the accom- 
plishment of common objectives, benefiting the feed manufacturer and the 
feeder and enabling the alfalfa processor to improve his product and pro- 
duce it at the lowest possible cost. 

With increased demands for formula feeds to meet the increasing popu- 
lation, it is imperative that we, with every other ingredient processor, do 
our part to make our contribution of greatest value in the end product— 
the formula feed that produces the maximum of our American diet, meat, 
milk and eggs—at the minimum cost to the producer. 


FORMULA FEEDS: HOW’S BUSINESS? 


FEATURE 


Formula feed business reports reflect a spotty demand picture, and in 
general current volume remains below seasonal expectations. There are, 
however, encouraging signs in some areas, most notably the good expansion 
in chick starter feed sales in the Southwest. If seasonal patterns are followed, 
this development may be expected to move north within a short time. Mean- 
while, broiler feed sales are slow to fair, with some prospects of a pick-up. De- 
mand for other feeds was somewhat less than anticipated for this time of the 
year. Ingredient markets were somewhat erratic, and although the over-all 
price trend continued up, considerable resistance to present levels was apparent. 
The index of wholesale feedstuffs prices gained almost three points to 274.9 
in the week ending March 19, while the feed grain index gained less than 


Lloyd 8S. Larson 


GUEST EDITOR OF THE WEEK— 
Lloyd S. Larson, executive secretary- 
treasurer of the American Dehydra- 
tors Assn., moved into his present 
position after a background in the 
milling, feed retailing and advertis- 
ing agency fields. He formerly was 
with the Hubbard Milling Co., Man- 
kato, Minn., and conducted his own 
agencies in Mankato and Chicago. He 
also has served as secretary of the 
Illinois Feed Assn. and formerly was 
a poultry supply dealer. 


year, representing a cash investment 
by the dehydrators of approximately 
$100,000? 

* * 


"ee some of our work has 
to do with growing better al- 
falfa and more efficient processing 
to produce a higher quality product, 
emphasis has been on utilization of 
dehydrated alfalfa as an integral 
part of a balanced feed. 

A good example is the work con- 
ducted at Utah and Montana State, 
on wintering pregnant ewes. Evidence 
has already shown that there are sig- 
nificant benefits realized by feeding 
a ration including dehydrated alfalfa. 

Up to the time of this research 
activity there was little or no sup- 
plementary feed fed to sheep, but as 
the result of these studies, consider- 
able such feed is now being used, 
effecting a better lamb crop and in- 
crease in the yield of fleece and a 
greater profit to the sheep ranchers. 

If the dehydrating industry 


through research proves the merit of its product in a ration, then it is up to 
the feed manufacturer to provide that ration to the feeders. 
Another of the ADA research projects is the compilation and abstracting 


of alfalfa research 
without charge. Research on 
only 
private agencies. 


These abstracts are available to feed manufacturers 
alfalfa 
a part of the splendid work being conducted by federal, 
The growing of alfalfa is essential to good agricultural 


ADA represents 
state and 


as supported by 


practices, and increased acreages of alfalfa are necessary in many sections 
of the country for proper soil conservation and to meet increased demands 


of alfalfa products. 


Research is a requisite to further sound growth and development of 


the dehydrating industry. 


The association at its membership business ses- 
1 in January unanimously adopted a plan for continuing the research 
1 made membership in ADA contingent on supporting research 


one point to 258.5. (Ingredient market details on pages 66-68.) 


Northwest 


Formula feed business held to the 
moderate level of the previous week 
in the Northwest, with some concerns 
noting a modest pick-up and others 
a slight decline from already light 
volume. 

Considerable discouragement over 
the volume of orders was expressed, 
even among manufacturers who were 
turning out feed on full five-day 
schedules. March business, it was 
pointed out, usually marks the start 
of the spring upswing, and so far this 
has failed to develop to the extent 
expected by manyfacturers. 

The most common explanation for 
the lagging expansion is price resis- 
tance of feeder customers reflected 
through dealers, most of whom ap- 
parently are holding their inventories 
to a minimum. Unfavorable feeding 
ratios are at the bottom of the situ- 
ation. 

The volume of starter feeds for 
chicks and turkeys, while an impor- 
tant part of current production, still 
is not dominant. Egg mashes, which 
for some concerns have been holding 
up surprisingly well in view of egg 
returns to farmers, are still providing 
a fair volume at some plants. 

Reports of dairy feed demand vary 
considerably, from slow to fairly 
good. Concentrates are attracting the 
most interest. A fair amount of cat- 
tle feed moved this week to western 
ranges, although for the most part 
this business is considered over for 
the season. 

Baby pig and other hog rations are 
slow in picking up for some plants, 
while other concerns which have de- 


voted considerable promotional effort 
to these lines find that the effort has 
been rewarding. 

Operating schedules ranged from 
four days to six days, 16 or 24 hours. 
Backlogs at the end of the week 
ranged from zero to three or four 
days’ run. 


Southwest 


Formula feed demand in the South- 
west continued below expectations 
again this week, although there were 
spots when it appeared that business 
was on the upturn. These spurts were 
shortlived, however, since much of 
the buying by dealers represented 
only modest, delayed replacement of 
inventories. Some mixers actually 
reported sales at a reduced pace com- 
pared with the previous week. 

Hog feed sales have failed to show 
much improvement this spring, and 
most poultry feed lines still were 
moving rather slowly. Turkey feed 
sales will get their boost when new 
birds are started next month. The 
broiler feed business was fairly ac- 
tive this week. Demand for dairy cat- 
tle feed was slightly improved, and 
a few scattered beef cattle feed sales 
were reported. Warmer weather 
brought on good pasture development 
this week, spelling the end to any 
appreciable amount of cattle feed 
business from now on. 

Brightest spot in the southwestern 
feed picture was some additional pick 
up in chick starter sales. Heavy pro- 
motion by feed mills has helped to 
boost sales beyond what undoubtedly 
would have been a sluggish start due 


(Continued on page 70) 
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PAPER BAG PLANT 
ror THE MIDDLE WEST 


GET THE FACTS 


CLIP, PIN TO LETTERHEAD 
AND MAIL OR 
CALL NORCLAY 4635 
FOR QUOTES 


{Pioneer Bag Co., Kansas City 16, Mo. 
; Yes, I want quotations on the Multiwall 
i Bags you make in Kansas City. Tell 
i me about them. 
i 
Name 
NIE) wy 
PIONEER BAG COMPANY 
127 & GENTRY 
NORTH KANSAS CITY 
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USDA ANNOUNCES INCREASE 
IN APRIL-MAY EXPORT PLANS 


Program Calls for 1,933,000 Long Tons of Grains and Oil- 
seeds to Move in April; Wheat 
Total Heavy 


By JOHN CIPPERLY 

Voedstaffs Washington Correspondent 

WASHINGTON — Substantial in- 
creases in the April-May grain export 
authorizations from the U.S. were an- 
nounced by the U.S. Department of 
Agriculture last week, plus a substan- 
tial preliminary program for June. 


If the final June program reflects 
the same rate of increase that has oc- 
curred for the April-May period, then 
it may be estimated accurately that 
the total outbound wheat movement 
from the U.S. this crop year will 
amount to nearly 425 million bushels. 


USDA officials have stated that these 


export authorization announcements 
are carefully screened and represent 
approximately what the foreign na- 
tions plan to buy. 

The April program, originally an- 
nounced Jan. 22, 1952, at a total of 
1,382,000 long tons of grains and oil- 
seeds, now stands at 1,933,000 long 
tons, consisting of 1,432,000 long tons 
(about 55,000,000 bu.) of bread grains 
and 501,000 long tons (about 20,000,- 
000 bu.) of coarse grains and oilseeds. 
The May program, also announced as 
a preliminary program Jan. 22, at a 
total of 1,145,000 long tons, now 
stands at 1,631,000 long tons, consist- 
ing of 1,167,000 long tons (about 44,- 
000,000 bu.) of bread grains and 464,- 
000 long tons (about 19,000,000 bu.) 
of coarse grains and oilseeds. 

The preliminary June program to- 


FORMULA 
FOR INCREASING 


| FEED EFFICIENCY | 


RAY EWING ANTIBIOTIC FEED SUPPLE- 
MENTS offer a combination of advantages that help 
increase feed efficiency. Incorporated in their design 
is the knowledge gained from nutritional tests with 
more than 400 separate groups of animals and poultry. 
As a result, these supplements help supply the essen- 
tial growth factors in the correct proportion for great- 
est efficiency. Use of new Diamine Penicillin offers 
proved superior growth promotion with lowest cost 
for antibiotic fortification of feed. 


Check the advantages of RAY EWING FEED SUP- 
PLEMENTS against your own requirements for an 
antibiotic feed supplement. Put them to work in your 
feeds—the results will be profitable. 


Prices and details on all of The Ray Ewing Company prod- 
ducts are available through our distributor in your area— 
or write, phone, or wire the home office direct. Be sure 
to ask about The Ray Ewing Poultry and Turkey Feeding 
Programs based on high-energy, low-fibre rations. 


THE “Ray Cwing COMPANY 


1097 SO. MARENGO AVE., PASADENA 5, CALIFORNIA 


tals 1,355,000 long tons and includes 
971,000 long tons (about 36,000,000 
bu.) of bread grains and 384,000 long 
tons (about 15,000,000 bu.) of coarse 
grains and oilseeds. (See table on 
page 65.) 


Estimates Vary 

Some government officials would 
not be surprised if wheat exports 
reached the 425-million-bushel level. 
But USDA officials are still sticking 
to the more conservative estimates 
they have been using for some time. 
However, government officials seeing 
the higher figure as possible of attain- 
ment note that USDA has actually 
made tentative program estimates 
running as high as 470 million bush- 
els. These officials cannot reconcile 
the higher estimate of planned pro- 
grams with the lower estimate USD 
is publicly using. : 

The brisk demand for U.S. grain 
is reflecting the shortfall of crops in 
Argentina and Australia and, at least 
through June, of the unavailability of 
Canadian wheat to other than its 
most pressing contract obligations at 
the opening of its lake shipping sea- 
son. 

In addition to this demand from ab- 
normal! sources such as Brazil, Chile, 
Egypt and Yugoslavia, the grain ex- 
port flood is swollen by such fixed ob- 
ligations of the U.S. to Germany, In- 
dia, Japan, Greece and Austria. 

With wheat agreement supplies 
available from the U.S. quota for 
this year virtually exhausted or ear- 
marked for government obligations 
such as to Greece, Austria, Germany 
and Japan, it may be seen that there 
will be a consequential volume of ex- 
port business outside of the IWA sub- 
sidy. 

After June, however, there may be 
sharp competition with Canadian 
Class 2 wheat in the Latin American 
markets until the new IWA crop 
year opens for August shipments. 
With many nations unable to obtain 
full import quotas this year it is 
forecast that once the new IWA year 
opens a sustained demand can be ex- 
pected for subsidized wheat as im- 
porting nations cover their quotas 
next year. 


Sales Reported 


The USDA reported that during the 
period March 5 to March 11, inclusive, 
the Commodity Credit Corp. con- 
firmed sales of 1,718,368 bu of wheat 
(including wheat and wheat flour in 
terms of wheat equivalent) under 
the IWA against the 1951-52 year 
quotas, The sales included 210,119 
sacks of flour and 1,231,985 bushels 
of wheat. 

The report also reflected an adjust- 
ment of sales previously reported, 
representing cancellations of sales in- 
cident to the settlement in the wheat 
council of challenges by Cuba and 
Ecuador. Cumulative sales by the 
U.S. since the opening of the quotas 
for the 1951-52 year on June 14, 
1951, totaled 243,139,000 bushels. 

The principal importing countries 
involved in this week's sales were 
Austria, Cuba and Ecuador. 


DEHYDRATED 
PRIALFALFA MEALS 
Car Lots—Truck Loads 


Distributors for 
MINNESOTA 
NORTH DAKOTA 
SOUTH DAKOTA 
and Northern WISCONSIN 


For Information write 


OTHERS 
TOR CO. 


602 Board of Trade Building 


The mills of the flour makers run slowly, but excesdingly fine— 
leaving little Jor jeed—but what do you need? 


—Jernrgy Parks 


Kansas City, Missouri 
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OF SERVICE TO THE FEED INDUSTRY! 


It is now twenty years since the W. J. Small Company began operation in a plant 
at Neodesha, Kansas—and the dehydrated alfalfa industry was born. 


Since that time, no other natural feedstuff has contributed so much to the improve- 
ment of poultry, swine, and cattle rations as dehydrated alfalfa meal. Since that 


day, no other company has contributed so much to the constant improvement in the 
quality and availability of dehydrated alfalfa meal as the W. J. Small Company. 


The Small Company was first to assure a dependable supply of dehydrated alfalfa 
meal .. . first to guarantee Carotene content the year ‘round . . . first to work out 
a system of storage geared to the buyer's shipping schedule . . . first to safe- 
guard Carotene content by cold storage. 


Today, as always, Small’s Dehydrated Alfalfa Meal has earned the confidence of 
more leading feed manufacturers than any other brand. 


19.32 I952 


THE W. J. SMALL COMPANY 


DIVISION 


Archer-Daniels-Midland Company 
1200 OAK ST. KANSAS CITY, MO. 
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Chick Output Continues at Record 
Level; February Hatch Up 18% 


WASHINGTON — Another chick 
production record was set in Febru- 
ary. 

Commercial hatcheries produced 
190,055,000 chicks during February— 
the largest February output of rec- 
ord. Tota) production during the 
month was 18% larger than that of 
February last year and was 53% larg- 
er than the 1946-50 average for Feb- 
ruary, the Bureau of Agricultural 
Economics pointed out. 

The gain in February chick produc- 
tion followed an increase the previous 
manth. January chick production was 
also at a record level and showed a 
21% gain over output in January, 
1951 

Demand Spotty 

Demand for chicks, particularly for 
flock replacements has been spotty, 
BAE officials said in the February 
hatchery production report which was 
issued last weekend. However, the 
demand for chicks for broiler pro- 
duction is generally good, they said. 

Some hatcheries reported a good 
“demand for chicks for flock replace- 


ments while others reported a poor 
demand. 

The egg-feed ratio during February 
was the least favorable for the month 
since records began in 1924, BAE 
said. 

On the basis of the number of 
chicks placed in 11 principal broiler 
producing areas, the number of chicks 
placed for broilers during February 
was 27% larger than during Febru- 
ary last year. Thus, the number of 
chicks produced for farm flock re- 
placements during the month was 
figured to be about 12% larger than 
a year earlier. 

Following up the February increase 
in chick production, a relatively large 
March hatch was in prospect as the 
number of eggs in incubators on 
March 1 was 11% larger than a year 
earlier. 

Compared with February last year, 
all sections of the country reported 
increases in the number of chicks 
hatched in February last year. These 
increases were 51% in the west south 
central, 48% in the east south cen- 
tral, 21% in the south Atlantic, 16% 


CHICKS HATCHED BY COMMERCIAL HATCHERIES—U.S. (in thousands) 


To dat 


——Month 


r 
% change Change from 1951 
Month— 1951 1952* from 1951 1951 1962° Number 
January 95.903 115,657 +2 995,903 115,657 + 19,754 +21 
February 161,172 190,055 +18 257,075 306,712 + 48,637 +19 
Mareh 270,367 . 627,442 cove 
April 317,204 
May 270,989 1, 
June 142,859 a, 
July 104,792 1,3 
August 89.104 1, 
Beptember 76,899 1,5 
October 52,994 1, 
November 83,612 1, 
December $7,049 1, 


*P reliminary 


Chik P laced i in P rincipal Broiler Areas 


(In thousands) 


va 


in the east north central, 12% in the 
New England and mid-Atlantic, 6% 
in the mountain and Pacific, and 4% 
in the west north central states. 

Prices received by farmers for eggs 
in mid-February averaged 34.6¢ doz. 
compared with 40.5¢ in mid-January 
and 414¢ in February, 1951. Farm- 
ers received an average of 25.7¢ Ib. 
live weight for chickens in mid-Feb- 
rruary, compared with 25.1¢ a month 
earlier and 26.9¢ a year ago. Turkey 
prices averaged 36.1¢ Ib. live weight, 
compared with 34.5¢ a year earlier. 
The mid-February cost of the farm 
poultry ration for the U.S. was $4.25 
per 100 Ib., compared with $4.26 a 
month earlier and $3.96 a year ago. 
The egg-feed, chicken-feed and tur- 
key-feed price relationships were all 
less favorable than a year ago, BAE 
said. 


Turkey Poults 


Hatcheries supplying information 
on turkey operations reported 58% 
more turkey poults hatched during 


February, 1952, than during Febru- 
ary last year. 
These same hatcheries reported 


30% more eggs in incubators on 
March 1 than a year earlier. 


SANITATION SCHOOL FOR 
POULTRY MEN ANNOUNCED 


CHICAGO —To help poultry and 
egg processing plants train sanitation 
specialists thoroughly but economi- 
cally the Institute of American Poul- 
try Industries will hold its first sani- 
tation school for plant managers and 
foremen in the Beatrice Foods Co. 
Auditorium, Chicago, April 19-20. 

A staff of 18 good housekeeping ex- 
perts from industry and government 
will provide students attending this 
school with the latest information on 


Bast'n Del-Mar- Shen. Caro- North —Totale— 
Conn. Va Valley lina Georgia Ark. Texas 1961-63 1960-61 | ‘Odent and insect food 
3783148 720 1% 9,709,608 | requirements, Care of equipment, 
3470 2,891 713 $60 2220 1.395 1.465 9.891 7.678 | cleaning materials and methods, san- 
723 $412,207 1,208) 1,376 8,604 7.854 | itary building materials, bacteria con- 
2,642 680 910 «1,259,415 8,272 
389 3,253 819 987 2,396 1,260 1,387 10,491 $310 | trol methods suitable for egg break- 
477 284 830 998 2,607 1,227 1,536 10,959 8,803 4 
3,392 893 974 2,655 1357 1.633 11.446 9,461 | and poultry eviscerating opera 
4230 952 «1,045 8,791 1.333 1,586 11,571 9615 | tions, management's responsibilities 
373 3,589 oa 905 2,648 1,371 1,616 11,446 9,525 j , 
Tasch .. 033 | in the field of employee health and 
March 15 . 873 3.161 1,005 98 2,792 1,297 1,640 11,253 9395 ' hygiene and other problems poultry 


DEHYDRATORS’ PRODUCTION SCHOOL — Pictured 
above is the panel of experts who contributed to the suc- 
cess of the first alfalfa dehydrators production school 
Feb. 28 at Kansas State College, Manhattan. About 175 
persons from a 13-state area attended the conference, 
which was sponsored by the American Dehydrators Assn. 
in cooperation with the department of flour and feed 
milling industry at Kansas State. Topics covered in- 
cluded harvesting, dehydration, dust collection, bulk han- 
dling, meal oiling, packaging, pelleting, cooling, grinds and 
grinding and good housekeeping. Plans are already under 
way for a two-day production school at Kansas State 
next year. 

Back row (left to Cason Rucker, Louisville Dryer 
Division of General American Tra Co., Ky.; 


Frederick Logan, Genn & Logan, Dustex representative, Chicago; 
Wallace McGehee, MeGehee Co., Kansas City; Howard K. Johnsen, 
Richardson Scale Co., Wichita, Kansas; W. Harlan Allison, Allison 
Mfg. Co., Olathe, Kansas; Ray Bert, Bert & Wetta, Maize, Kansas; 
second row standing (left to right), Henry French, Arnold Dryer 
Co., Milwaakee; Nev Nelson, Nelson Alfalfa Mills, Oxford, Kansas; 
James N. Woods, John J. Woods & Sons, Kansas City; Gordon J. 
Lindl, Arnold Dryer Co., Milwaukee; C. M. Hultberg, California 
Pellet Mill Co., Crawfordsville, Ind.; Kalph Brown, Marsh & Me- 
Lennan, St. Louis; William A. Arnold, Standard Steel Products Co., 
Milwaukee; front row seated (left to right), William P. Gruendler, 
Jr., Gruendier Crusher & Pulverizer Co., Mt. Louis; Joseph Chrisman, 
Cerophy! Laboratories, Kansas City; Loren V. Burns, department 
of four and feed milling industry, Kansas State College; Dr. Arthur 
D. Weber, associate dean and associate director of agricultural 
experiment station, Kansas State College; Loyd M. Faris, W. J. 
Small Co., division of Archer-Daniels-Midland Co. dent 
of American Dehydrators Assn., Kansas City; Dr. Ralph E. Silker, 
head of chemistry department, Kansas State College, and Harlow 
Schmidt, Milwaukee. 


and egg processors have to cope with. 

Registration is open to non-mem- 
bers as well as members. The charge 
of $22.50 will include a copy of the 
school manual, a copy of the insti- 
tute’s newly revised sanitation guide, 
two luncheons and one dinner. All 
students must register in advance 
through the Institute of American 
Poultry Industries, 221 N. La Salle 
St., Chicago. 


OFF TO FLORIDA 

MINNEAPOLIS — Wayne Fish, 
Wayne Fish & Co., and Mrs. Fish will 
fiy to Florida March 24 for an indefi- 
nite stay at Fort Lauderdale. Mr. Fish 
is recuperating from a heart attack 
suffered in late January. He was re- 
leased from Northwestern Hospital 
last week. In Florida they will be the 
guests of Mr. and Mrs. Earl Gerard. 


GRAIN DEALERS TO HELP 
PAY STATE ENTOMOLOGIST 


SPOKANE, WASH. — The Pacific 
Northwest Grain Dealers Assn., Inc., 
has entered into an agreement with 
Washington State College, Pullman, 
whereby the association will con- 
tribute $3,000 annually which will be 
matched by the State Agricultural 
Experiment Station for the purpose 
of hiring a full-time entomologist to 
work on grain sanitation as it applies 
to insects infesting stored grain. 

Pete Stallcop, secretary of the grain 
dealers’ organization, said that the 
association is planning an intensive 
educational campaign on grain sanita- 
tion. Included will be posters, to be 
prominently displayed, and a pam- 
phiet for distribution to grain pro- 
ducers and handlers. 

The work is being done by the 
grain sanitation committee of the as- 
sociation in cooperation with a region- 
al committee made up of experiment 
station and extension personnel in 
each of the three states served by 
the dealers’ organization. Mr. Stall- 
cop said that considerable progress 
has been made thus far. 


FARMERS, BUSINESSMEN 
HEAR TALKS ON SOYBEANS 

MOMENCE, ILL. — The Momence 
Chamber of Commerce was host to 
farmers of Kankakee County at a din- 
ner here March 12. Around 230 per- 
sons attended the event. 

Joseph W. Gorman, in charge of 
sales for the Archer-Daniels-Midland 
Co., Chicago, and Kenneth C. Thom- 
son, sales representative, were guest 
speakers for the evening. Mr. Gorman 
spoke on the history of soybean proc- 
essing and current problems, while 
Mr. Thomson talked of the many 
adaptations of the product. A color 
film, “Soybeans—The Feature Story,” 
also was shown. A short question and 
answer period followed. 

H. E. Cromwell of the Doyle Pack- 
ing Co., Momence, chairman of the 
program committee for the occasion, 
introduced the speakers. 

The Chamber of Commerce makes 
such a dinner an annual affair. It is 
designed to give the businessmen and 
farmers of the community a better un- 
derstanding of their mutual problems. 


GRAIN STOCKS REDUCED 
IN BUFFALO ELEVATORS 
BUFFALO—Elevators at this point 

are in an extremely good position to 

begin receiving grain as soon as navi- 
gation on the Great Lakes starts. 

Latest figures released by the Corn 

Exchange disclosed that there are 

now only 15,318,338 bu. stored in the 

elevators exclusive of mill stocks. 

Commercial elevator capacity at this 

port is around the 21 million bushel 


mark. 


Last week nearly 554,000 bu. were 
moved to ports of export via rai] and 
this is expected to keep up for sev- 
eral weeks to come, which will bring 
the on-hand stocks to a lower figure 
by the time lake navigation opens. 
The last boat of the winter storage 
fleet, the barge Magna, holding 200,- 
000 bu. was unloaded this past wees 
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REPLY AND COUNTERCLAIM 
ENTERED IN STALEY SUIT 


SPRINGFIELD, ILL.—An answer 
to the original complaint and a coun- 
terclaim was filed in federal district 
court for southern Illinois March 13 
by the Staley Milling Co., Kansas 
City, in the suit brought against the 
Missouri firm by the A. E. Staley 
Mfg. Co., Decatur, Ill. 

In the original complaint, the A. E. 
Staley Mfg. Co. seeks to enjoin the 
use of the name “Staley,” and certain 
trade-mark applications thereof, by 
the Missouri corporation, as an in- 
fringement of the rights of the Illi- 
nois firm to that name. 

In its reply and counterclaim, the 
Missouri firm seeks a dismissal of the 
complaint, a judgment declaring their 
rights to the name and trade-marks 
and an accounting of damages and 
costs of the civil action. 

The Missouri defendiat claims use 
of the name since 1925 and a prior 
personal ~-cognition in the industry 
through it. founder J. H. Staley dat- 
ing to 1908. The defendant claims 
that this fact was known to the IIli- 
nois plaintiffs for some years and 
that the latter, by failing to make a 
prompt objection to the use of the 
name by the Missouri firm, are guilty 
of gross laches and are now not en- 
titled to assert their claim. 

In addition, the defendant states 
in its counterclaim that the A. E. 
Staley firm is “now acquiring or 
threatening to aoquire” plants for 
manufacturing mixed feeds under the 
name “Staley” and is now “engaged 
in a plan and scheme to impede activ- 
ities of the defendant and injure and 
impair value of the defendant's busi- 
ness and good will.” 

According to the Missouri firm's 
counterclaim, the Illinois corporation 
engaged in this legal action in bad 
faith for the purpose of “intimidating 
the defendant and causing great ex- 
pense and inconvenience” and subse- 
quent to the legal action on two oc- 
casions proposed a merger through 
sales of the defendant's stock to the 
plaintiff. 

No date has yet been set for the 
trial. The original suit was entered 
in federal district court here July 15, 
1951. Since that time preliminary 
depositions have been taken in a num- 
ber of hearings: 


DES MOINES FEED GROUP 
SETS FIELD DAY DATES 


DES MOINES—The annual field 
day of the Des Moines Feed & Grain 
Club will be held May 19 at the Des 
Moines Golf and Country Club, Don 
R. Jorgensen, Sargent & Co., chair- 
man of the publicity committee, has 
announced. 

Other committee chairmen include 
Lester Bright, Sargent & Co., general 
chairman; Marion Diercks, Foxbilt 
Feeds, ticket sales; Carl J. Ander, 
Swift & Co., prizes; A. A. Cavey, In- 
land Mills, Inc., club arrangements; 
Ed Davis, Morton Salt Co., golf; Dean 
Foster, Vy Lactos Laboratories, Inc., 
hospitality; Tom G. Dyer, Life Guard 
Feed Products Co., entertainment, 
and Reed Merrick, Western Feeds, 
Inc., other activities. 

The committee heads have prom- 
ised the “usual prizes, exceptionally 
fine entertainment, golf, horseshoes, 
bait casting and all around good fel- 
lowship.” 


CENTRAL MILLS EVENT 
SETS ATTENDANCE MARK 
DUNBRIDGE, OHIO — Over 250 

farmers of Wood County were guests 

of Don E. Merrick, president, Central 

Mills, Inc., at the company’s fourth 

annual farmers night fish-fry March 

13 in the auditorium of Webster 

Township School, Scotch Ridge, Ohio. 

The attendance was the largest of 

any of the meetings. Many of the 

farmers produce alfalfa for the com- 
pany’s dehydrating plants at Dun- 
bridge, Cygnet and West Liberty, 

Ohio. 

Cc. B. Stewart, Wood County farm 


agent, spoke briefly on the desirabil- 
ity of applying fertilizers containing 
potash to alfalfa fields in that area, 
due to the heavy drain on that chem- 
ical by alfalfa plants. 

Entertainment was provided by girl 
and boy harmony singers from a To- 
ledo television station. This was fol- 
lowed by an outstanding inspiration- 
al address by Tennyson Guyer, Find- 
lay, Ohio, who is nationally known 
for his human interest pep-talks. 

Central Mills, Inc., also operates 
alfalfa dehydrators at Yuma, Ariz., 
and Westmorland, Cal., and will set 
up two units in the Platte Valley of 
Nebraska in time for the first cutting 
this year. 


NEARLY 60 ENTER 
BREMCO CONTEST 


NEW BREMEN, OHIO—Nearly 60 
students of vocational agriculture are 
entered in the second annual essay 
contest sponsored by the Bremco Al- 
falfa Mills, Inc., New Bremen, accord- 
ing to A. H. Poppe, president. 

The students will submit essays on 
the subject “Producing Alfalfa for 
Commercial Dehydrating.” The es- 
says will be judged by Clarence D. 
Brown, county agricultural agent, 
Wapakoneta, Ohio, and the winning 
essay will be read by the author at 
the Bremco alfalfa night in New Bre- 
men the evening of April 3. 

All contestants were taken on a 
tour of the Bremco plant March 6 to 
learn about the dehydration process, 
blending operations and quality con- 
trol. First prize winner will receive 
$25 to be applied on a trip to the 
national Future Farmers of America 
convention. Second, third and fourth 
prize winners will receive an FFA 
camp scholarship, and FFA automat- 
ic pencils will be awarded to contest- 
ants placing fifth to twentieth. 


DARRAGH CO. HOST AT 
NUTRITION CONFERENCE 


LITTLE ROCK, ARK. — Some 60 
feed dealers, their wives and key em- 
ployees attended a nutrition and mer- 
chandising conference at the Marion 
Hotel, Little Rock, March 14, spon- 


sored by the Darragh Co., Little 
Rock, manufacturers of formula 
feeds. 

Principal speaker was Dr. L. 


Stephenson, professor of animal in- 
dustry at the University of Arkansas. 
He exhibited live chicks from the Uni- 
versity’s experiments to demonstrate 
what happens when feeds are defi- 
cient in certain nutrients and stressed 
the importance of balanced feeds and 
good management. Dr. Stephenson al- 
so showed slides demonstrating the 
comparative gains experienced in 
feeding hogs from the same litter on 
different feeds, and showing that hogs 
fed a balanced supplement ration 
made gains almost twice as fast and 
more economically. 

Other events on the program in- 
cluded a movie on poultry raising, 
“Feather Your Nest,” produced by 
the Arkansas Extension Service, and 
an address on “Advertising and Mer- 
chandising Feed,” by Harvey Pear- 
man, manager, Beaumont & Hohman, 
advertising agency, Kansas City. The 
Darragh Co. was also host to the 
dealers and their wives at a dinner. 


ADVERTISING PEAT MOSS 

NEW YORK—Effective March 15, 
the Premier Peat Moss Corp., New 
York, started advertising its peat 
moss for horticultural purposes in a 
series of broadcasts on WJZ and tele- 
casts on WJZ-TV. These broadcasts 
will be made on Phil Alampi’s “The 
Home Garden” program. The soil con- 
ditioning value of Premier peat moss 
and how it is economically packaged 
will be featured in the broadcasts. Mr. 
Alampi is a professional farmer and 
gardener, as well as a radio and tele- 
vision commentator. Peat moss is sold 
for horticultural purposes as well as 
litter, and the new promotion is de- 
signed to aid feed dealers and others 
in the distribution of the product 
among gardeners. 
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TOWER BRAND ROLLED OATS 
(Steam Rolled) 

ACE BRAND ROLLED OATS 
(Steam Rolled) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

GROUND OAT GROATS 

GLENWOOD FEEDING OAT MEAL 

FALCON BRAND PULVERIZED 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 

DAIRY BRAND COARSE GROUND 
OATS 


TOWER 
ROLLED OATS 


(STEAMED ROLLED) 
No Ingredient Equals Rolled Oats 
for Pig Feeds— 
Goes Farther— More Economical 
it isn’t Pig Meal Without Rolled Oats 


Mixed cars at straight car prices on all the ingredients below 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 


BRAND 


STAR BRAND PULVERIZED 
MIXED FEED OATS 

CRESCENT PULVERIZED OATS 

MIXERS’ PULVERIZED OATS 

EAGLE BRAND STEAM CRIMPED 
OATS 


OAT FEED (when available) 
STEAM ROLLED WHOLE BARLEY 
GROUND BARLEY 
HULLED BARLEY FLAKES 

(Max. 2%% fiber) 
GLENWOOD BARLEY (hulled) 
STAR HULLED BARLEY ORITS 
STEEL CUT DURUM WHEAT 


ANIMAL HEALTH INSTITUTE 
WILL MEET APRIL 23-25 


CHICAGO—The 12th annual meet- 
ing of the Animal Health Institute 
will be held April 23-25 at the Edge- 
water Beach Hotel in Chicago, ac- 
cording to an announcement from 
the institute president, C. W. Whit- 
moyer, Whitmoyer Laboratories, My- 
erstown, Pa. 


W. E. CLOONEY RETIRES 
FROM CUDAHY POSITION 


OMAHA—The retirement of W. E. 
Clooney as manager of the by- 
products and rendering sales depart- 
ments at Los Angeles of the Cudahy 
Packing Co., Omaha, has been an- 
nounced by T. J. Hickey, general 
manager of the firm's Los Angeles 
plant. The retirement was effective 
March 21. 

Succeeding Mr. Clooney is William 
R. Dolan, former manager of the 
by-product feed department for a 


Colorado feed manufacturer and, 
since 1940, associated with Cudahy. 
In 1947 he was named to head by- 
product sales and operations at the 
firm’s Fresno, Cal. plant. 


RETIREMENT ANNUOUNCED 

CHICAGO—Swift & Co., Chicago, 
annoumes the retirement of Vincent 
J. Bullen, head of the tallow depart- 
ment for the last 30 years, after more 
than 49 years of continuous service 
with the company. Succeeding Mr 
Bullen is R. L. Gollhofer, who joined 
Swift in 1933 and has been in the tal- 
low department since 1948. He has 
served in the shipping department, 
standards department, provision de 
partment, casing department and the 
inedible fat buying department 

FATHER DIES 

MINNEAPOLIS—W. J. Ryan, fa- 
ther of Donald Ryan, Excelsior Mill- 
ing Co., Minneapolis, died March 16 
in Los Angeles. 
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Modern Scientific 
Feeding Practices ims 
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Crop Intentions Report Points 
to Corn Acreage Short of Goal 


By JOHN CIPPERLY 

Feedstuffs Washington Correspondent 

WASHINGTON—A cost-conscious 
farm community vetoed the USDA 
crop goals this week, according to es- 
timates contained in the report of 
farmers’ intentions to plant major 
crops for the coming year. 

Pointing up the conclusion of ex- 


perts is the report of this week 
which revealed that the 89 million 
acres of corn asked by the govern- 
ment will be missed by more than five 
million acres. (See table on this page.) 

An outstanding surprise was the 
indication that farmers would plant 
15% million acres of soybeans. Most 
observers within USDA had felt that 


Prospective Plantings for 1952 


Planted acreages 
Indicated 
1952 


Average 

Crop— 1941-50 
Corm, 88.379 
All apring wheat . 18,742 
Durum 2.644 
Other sprin 16,098 
Oats . ee 43,968 
Barley . 13,986 
Fiaxseed ee 4,283 
Rice 1,594 
Sorghums for all purposes 15 264 
Potatoes 2.457 
Sweet potatoes 632 
Tobacco* 1,630 
Beans, dry edible 1,991 
Peas, dry field hoa 
Soy beans** 12.788 
Peanuts** 3.649 
Hay* 74,536 
833 


Sugar beets 


*Acreage harvested. **Grown alone for all purposes. 


1952 as % 
of 1951 


1951 
thousands— 
83.866 
22 257 
58 


the report would show that soybean 
acreage would miss the 13 million 
acre goal asked by USDA. 

The intentions of farmers to plant 
crops issued this week reflects a 
curious criss-cross of plans. It is ap- 
parent that the farm community is 
rebelling against imposed ideas of 
crops from Washington. 

This report indicates to many ob- 
servers that the farmers have already 
discounted the corn supply situation. 
These observers say that the spring 
pig crop will probably fall at least 
10% below last year and predict that 
the corn carryover Sept. 30, 1952, 
may amount to close to 600 million 
bushels. The January-September feed- 
ing of corn may fall substantially 
short of USDA estimates which are 
now based on a corn carryover of ap- 
proximately 440 million bushels. 

The important point of the planting 
intentions of farmers is that they fail 
to meet the corn acreage goals asked 
by USDA and have exceeded the soy- 
bean acreage request. 


(Seer 


A Complete Line of 
Basic Vitamins and 
Feed Ingredients 


... DIRECT FROM MANUFACTURERS... 


The modern feeder is a scientist. He is intensely interested 
in new developments .. . farm and livestock publications and 
advertising keep him well informed of scientific advances 


and conscious of their use. 


To keep pace with this informed opinion the mill must be 
constantly alert to make effective use of scientific ingredients 
a source that understands the 
needs of both feed processor and feed user. 


Most Mills in the Southwest 
Served Overnight from Stocks 


from a reliable source .. . 


lan Waters & 


10216 DENTON ROAD BF 


Phone Dixon 7561 


A & D Fish Oils 

Choline Chloride 

Dried Fermentation 
Solubles 

Niacin 

Pantothenic Acid 


Nitrofurazone Mix 
Phenothiazine- 
Nicotine Compound 


Alfalfa Meal 
Beet Pulp 
Bone Meal 
Protein Meals 


Vitamin D, ... For Poultry 
Vitamin D, . . for Livestock 
Vitamin A ... Any Potency 
Vitamin G ... Natural and 

Crystalline Riboflavin 


Feed Flavors 
Fish Meal 
Whey 


Di Calcium Phosphate 
Minerals . . . all kinds 


Antibiotics 
Bentonite 
Vitamin B,, 


To informed USDA observers this 
means that the cotton acreage will 
be reduced and that corn will suffer 
at the expense of pasture. 

In short, farmers are looking at 
crop rotation and acreage returns 
and not at the exhortations of gov- 
ernment officials. 

A significant point in the corn- 
soybean planting plans is that in- 
tended soybean acreage is actually 
down in the old soybean-corn belt but 
is substantially increased in the mar- 
ginal soybean areas. This condition is 
attributed to the shift of farmers 
from high cost cotton crop to soy- 
beans. 

It was learned that in many cotton 
areas last year that cotton cost $60 
a bale in direct labor charges. 


Tired of Soft Corn 


Another factor which may be re- 
sponsible for the indicated drop of 
corn acreage may be the second year 
of soft corn. In Minnesota, for exam- 
ple, trade representatives say that 
farmers are disgusted with soft corn 
and are now planting their acreage in 
beans. This conclusion may be borne 
out by the intended 9% increase in 
bean acreage over 1951 there as com- 
pared with a reduction in corn acres 
of 2%. 

Throughout the corn belt the soy- 
bean acreage is reduced importantly. 
From Iowa through Illinois soybean 
acreage is down from 5 to 7% from 
last year. This acreage is increased 
in the marginal states such as Mis- 
souri and in the wide swath through 
the two-bale cotton farm area of the 
Delta and the Southeast. 

This means, according to interpre- 
ters here, that the farmer is shifting 
from high-cost cotton to the more 
favorable crop of soybeans. In Mis- 
sour: farmers’ intentions for crops 
show an increase in soybean acre- 
age of 25%. Cotton acreage intentions 
are not available at this time, but 
this important shift may indicate that 
Missouri farmers are moving into 
beans as against cotton. 


Major Shifts Noted 


Observers believe that the farm- 
ers intentions mean that Kansas and 
so the West will have a bumper wheat 
crop. Weather conditions permitting, 
Kansas the king state for wheat, re- 
ports that it will reduce oat acreage 
by 12° from last year. Its corn 
acreage will be up by 2%. Barley 
acreage will be radically reduced to 
38% of 1951. Kansas farmers indi- 
cate that they will boost soybean 
acreage to 135% of 1951, but this in- 
crease represents only little more 
than a half a million agres. 

In sorghums, Kansas reflects a real 
change from 1951 where the acreage 
falls off by 30% and farmers are now 
reporting intentions to plant only 2.9 
million acres in this crop as compared 
with 4.1 million acres last year. 


ART DARROW MANAGES 
SPENCER, IOWA, FIRM 


SPENCER, IOWA — Art Darrow 
has been appointed manager of the 
Wilson Grain, Feed & Coal Co., Inc., 
Spencer, Iowa. He formerly was with 
the F. R. Miller Feed Mills, Omaha, 
Neb. 

The Wilson firm buys grain and 
does local feed manufacturing. The 
company also has been appointed a 
distributor for Archer formula feeds 
of the Archer-Daniels-Midland Co., 
Minneapolis, supplying dealers in the 
area as well as the local retail trade. 


COMMANDER SALES MEETING 

BEATTIE, KANSAS — More than 
200 officials, and distribu- 
tors of the Commander-Larabee Mills 
attended a dinner and meeting here 
March 10. Ear] Branson, Kansas City, 
vice president of the feed division; 
William Butterly, Kansas City, assist- 
ant manager of the feed division, and 
William Wetz, Minneapolis, nutrition- 
ist, were speakers. Paul Kennedy, 
Blue Rapids, Kansas, salesman, was 
master of ceremonies. 
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FEED 


SUPPLEMENTS 


A primary fermentation product high in 
vitamin Bw and rich in other vitamins. 
Standardized at 12.5 milligrams of vitamin 


Biz per pound. Other potencies to speci- 
V, fications. 


An antibiotic feed supplement containing 
v bacitracin of Pabst manufacture, guaran- 
V/ teed to contain not less than 5 grams of 


bacitracin per pound. 


2 Combinations of Pabst vitamin Biz and 
Pabst bacitracin in varying amounts. 
ay Available to specifications. 


4 


Effect of VITA- PABSTand BIO- PABST 
On Weight Gain of CHICKS 


Weight at Percentage Feed 
8 weeks (grams) Gain Over Basal Efficiency 


Basal (all vegetable protein) 805 - 3.44 
: Basal plus 3% fish solubles 981 21.8 3.41 
: Basal plus VITA-PABST 1024 27.2 3.06 
Basal plus VITA-PABST & BIO-PABST 1149 42.7 2.72 


EXCELLENT GROWTH GAIN + INCREASED FEED EFFICIENCY + LOW MORTALITY + FREE FLOWING, EASY TO USE 


Samples, prices and further information on request — PABST BREWING COMPANY 


221 N. LaSalle Street, Chicago 1, Illinois 
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... with Molasses Feed Mixers ! 


Of course, there are many, many more... 
and we hope your feed plant is one of them 


But, if you are not already equipped to add molasses to your feedstuffs, 
now is the time to call in a SPROUT-WALDRON MAN! Learn first-hand 
how you, too, can make extra dollars and build new sales volume by 
making your own “SWEETFEEDS.” 


Write for Customix Bulletin 69 today! 


Sprout-Waldron & Company, Inc., 
61 Logan Street, Muncy, Pennsylyania. 


SPROUT-WALDRON 


| 
SINCE 1866 
| 


DANNEN SCHOOL—The above photo shows fieldmen of Dannen Mills, Inc., 
St. Joseph, Mo., who recently attended a company school at which feed 
merchandising and promotion were discussed. Officials of the firm served as 
instructors. A story of the school appears on page 21 of the March 1 issue 


of Feedstuffs. 


OREGON FEED MEN PLAN 
CONVENTION FOR MAY 9 


PORTLAND, ORE.— The Oregon 
Feed & Seed Dealers Assn. will hold 
its annual convention, Friday, May 9, 
at the Multnomah Hotel in Portland. 

Cc. C. Ruth of C. C. Ruth & Co, 
Cornelius, Ore., president, has an- 
nounced that H. J. Stoll of H. J. Stoll 
& Sons, Portland, will be the general 
convention chairman. 

Charles Brewster of Hodgen-Brew- 
ster, Centennial Flouring Mills Co. 


| heads up the program committee. He 


will be assisted by John Alexander, 
Alexander & Co.; Edward Wyss, 
Dairy Cooperative; Tug Burke, Gen- 
eral Mills, Inc.; W. A. Tischer, Al- 
bers Milling Co.; H. H. Goodrich, Tri- 
angle Milling Co.; William Clark, 
Hodgen-Brewster, Centennial Flour- 
ing Mills, and Charles Epps, Imper- 
ial Feed & Grain Co. 

Walter Scott, Sr., 
Feed Mills, and B. 


Scott-Palitzsch 
Pooley, Crown 


Mills, both of Portland, as for many 
years in the past, will be co-chairmen 
of the entertainment committee. Har- 
ry Barker of Morton Salt Co. will be 


FISH MEAL 


Top quality Imported 60% 
Protein IMMEDIATE and 


forward shipment. 


BONE MEAL 


Top Quality Steamed 
65/70% BPL, fine grind, 
packed 100 Ib. paper lined 
burlap bags available for 
forward shipment. 


Delivered prices on request. 


MAURICE PINCOFFS COMPANY 
COTTON EXCHANGE BUILDING 
HOUSTON, TEXAS 

Phone: PReston 8191 


chairman of the cocktail hour, assist- 
ed by David J. Lees of Cook-Lees 
& Co. 

Ray B. Bowden, exécutive vice 
president of the Grain & Feed Deal- 
ers National Assn., will be one of the 
speakers at the meeting. 

FRED C. HOOSE DIES 

KANSAS CITY—Fred C. Hoose, 84, 
former vice president of the Norris 
Grain Co., Kansas City, died March 
i2 at his home in Beverly Hills, Cal. 
He entered the grain business as a 
messenger boy in the Chicago Board 
of Trade Bidg., later moved to Kan- 
sas City where he organized his own 
firm and, following its failure in the 
1903 flood, became associated with 
Norris. He was president of the Kan- 
sas City Board of Trade in 1934 and 
a director in 1915-16 and 1921-22. He 
moved to California in 1938. 

MILL BURNS 

GREENSBORO, MD.—Fire recent- 
ly destroyed the Greensboro Milling 
Co. mill, machinery, 450 bu. grain and 
four tons of other feeds. 
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FARMERS and HAY BALERS PREFER 


JAVALEE 
TWINE 


A name in Benicon BALER, BINDER and WRAPPING twine 


that commands respect, because it represents a savings over 


domestic twine without any sacrifice of QUALITY. 


¢ TENSILE STRENGTH 


=~, 


AVALEE 
\ A 


Guaranteed Javalee, There ls None Better 


These twines are made in a modern, up-to-date mill on the most modern, up-to-date 
machinery. They are made to the same exacting specifications as No. 1 American 
made twines manufactured from Hennequen Sisal. 


When you buy JAVALEE twines, you are assured of getting Delivery of your 
orders on time, at the price you bought at, and of the quality represented. We 
have thirty years of fair dealing behind us. 


You cannot afford to take chances on delivery, price or quality. You cannot 
afford to take chances on questionable sources of supply. We protect our distrib- 
utors and dealers 100%, and back them up with adequate advertising. 


Sample tubes gladly furnished upon request. Get a tube and compare with any 
brand of domestic or imported baler twine on the market. Put it to any test you 
desire, and be convinced there is none better at any price. 


Occasionally we put up our twine under private labels, but you will always find 
the JAVALEE name and picture of the Boar on a little tag on the inside of each 
bale or tube with our guarantee of quality. 


MR. DEALER: If there isn’t a JAVALEE baler and binder twine agency in 


your town, contact the JAVALEE Distributor in your territory, or write, 
wire or phone us at our expense. There are still a few distributorships open. 


What We Promise, We Do 
DAN H. SHIELD CORDAGE CO. 


130 N. Wells Street CHICAGO 6, ILLINOIS 


| 
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Tests Show Ethomid Boosts Hog 
Growth; Further Study Needed 


EAST LANSING, MICH.—Experi- | nutrition authorities at Michigan 


ments on the growth-promoting ef- 
fects of Ethomid on swine were 
termed “quite successful” by animal 


State College. 
Tests at the college showed that 
Ethomid C-15 added to feed pro- 


of 


Board of Trade. 
Phone: 2-0777 


Importers and Wholesalers 
Canadian Screenings 


SUPERIOR FEED COMPANY 


Members: American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


Duluth 2, Minn. 
Teletype DU 16 


duced hog gains sirnilar to those from 
antibiotics. What the properties of the 
chemical may be still requires inten- 
sive and diversified research, the col- 
lege stated. 

“Gains of pigs fed a balanced ration 
plus Ethomid C-15 were equal to 
gains of hogs receiving supplemental 
antibiotics,” the scientists reported. 
“Ethomid gains were not significant- 
ly higher.” 

The tone of the scientists’ report 
was, on the whole, cautious. “The 
tests, while quite successful, need 
repetition and should be regarded as 
merely groundwork for new experi- 
ments,” they said. “On the basis of 
research work completed to date, 
there appears to be no adequate ex- 
planation for the growth-promoting 
properties of Ethomid C-15, We can 
only gather from the test that anti- 
biotics are not the only substance 
which can produce significant swine 
gains. Further tests may reveal other 
substances.” 

Ethomid, produced by Armour & 


Supplies More than Milk Solids! 
Fortified with Vitamins A, D, By 


And Antibiotic Feed 


Now you can give your customers more than a milk type feed 
supplying the milk solids their calves require. Blatchford’s 
new Calf-Pab is completely fortified with 12,000 Int. Units of 
Vitamin A; 4,000 U.S.P. Units of Vitamin D; plus new miracle 
Vitamin B, », Antibiotic Feed Supplement; and other essential 
nutrients. Dairymen are now profiting by changing to Calf-Pab 
because of its high stepped-up feed and vitamin values. They 
can safely replace milk and raise big thrifty calves with no 
worry. You too can profit from Calf-Pab and the complete 
Blatchford Line of Calf Feeds. Ask your Blatchford Distrib- 


utor about new Calf-Pab. 


\g For Young Calves; 


Supplement! 


per bags 
with wseful 


and 
meas- 


= cup in- 


sa ae 


SPECIAL INTRODUCTORY 
OFFER TO DEALERS! 


NEW WEATHER FORECASTER FREE! 


show your friends. 
24-hour forecasts simply by observation of cloud formations 
and wind direction. Furnished to dealers without additional 


CAPERS — “Ginger,” a 


CANINE 
dachshund owned by J. M. Kelly, Na- 
tional Distillers Products Corp., New 
York, is shown above scanning a re- 
cent issue of Feedstuffs, apparently 
in search of latest news in the dog 


food manufacturing industry. “Ginger 
is a male dog,” Mr. Kelly notes. 
“Don’t let the name fool you. He 
was named after our last dachshund, 
who was a female. The name Ginger 
is neuter gender.” In its list of read- 
ers, Feedstuffs has classified Ginger 
under Consumers neuter gender. 


Co., is described as a low-cost surface 
active agent manufactured from fat- 
ty acids. 

Supplies of Ethomid C-15 will, for 
some time, be restricted to experi- 
mental use, the scientists pointed out. 
They are not available to the general 
public at present, and much research 
is needed before any specific recom- 
mendations can be made, the re- 
searchers concluded. 

They added that in their opinion 
the Michigan tests will prove a valu- 
able tool for further tests and explor- 
ation into swine nutrition. Other 
state experiment stations, they hope, 
will use the test results as a guide in 
their own experimentation and study 
practical applications of Ethomid. 

NEW FERTILIZER PLANT 


OKLAHOMA CITY — Construction 
has begun on a $300,000 fertilizer 
plant to make fertilizer to be used 
in the production of wheat. The plant 
will be operated by the Oklahoma 
Fertilizer Co., and is expected to be- 
gin business July 1. C. C. Crawford, 
president of the Sunset Fertilizer Co., 
Bartlesville, Okla., will manage the 
plant. Lester E. Cox, Springfield, Mo., 
is president of the new firm. Thirty 
men will be employed. 


REPAIRS TORN 
FEED SACKS 
IN A JIFFY! 


TUG-O-WAR 


sacks quickly. Great time 
and labor saver. Excel- 
lent for repair of tarpaa- 
lins, binder canvas, cloth- 


Send for 


is 1, Mine. 


The manulecterer of the 
carn hed wth 


VITAMIN D 


thet 


Main Plant and Offices Midwest Plant West Coast Division 
WAUKEGAN, LL. Des Moines, lowa Nampa, Idaho 


charge with every ton erder for Blatchford’s new Calf-Pab! 
Special offer expires June 30, 1952. 


t 
You'll want several of these amazing weather forecasters to 
New scientific principle gives occurote 


ANNOU Development in Scientific Calf Feeding 
/ 
| | 
| 
= 
: 
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or 
Write for new Calf-Pab Literature Today! Dept. 232 Fortified 
IRRADIATED DRY YEAST 
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IN THE VILLAGE OF CRYSTAL, MINN. 


7 
STRATEICALY LocaTE 10 


NORTHWEST. ‘CENTRAL STATES 


MINNESOTA 


+ NORTH @AKOTA 


BAG & COTTON MILLS 


OUR MODERN plant at Crystal was planned with one thought in 
mind —to give our customers in the Northwest Central States the 
finest products and service in Fulton’s long history of textile bag 
manufacturing. Everything we have learned during these past 
eighty-four years has been incorporated into the design of this 


new Fulton plant. 


THE MOST modern textile bag manufacturing and printing equip- 
ment has been installed to do a faster and more efficient job. 
We invite you to place your orders for any of Fulton's line of 
quality products with our new plant at Crystal. We know you 
will be pleased. 


CRYSTAL, MINNESOTA omm 


MAIL ADDRESS: P.O. BOX E © © DENVER 
MINNEAPOLIS 22, MINN. KANSAS CITY, KAKS. NEW ORLEAKS 


© LOS ANGELES @ WEW YORK CITT 


| 
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MICH 

WISCONSIN 
LL. 


Compare the rich golden color of Vitality Kibbled 
Biscuits with any other baked dog food. You'll see 
why we say they sell on sight. Dog owners can see 
difference egg yolk and cheese whey makes. They'll 
see, too, how dogs relish the tasty flavor, benefit from 
the extra nutrition value they give. And once they've 
started feeding Vitality Kibbled Biscuits you can 
count on steady, profitable repeat business. 


the 
COMPLETE line for real tonnage 


No one else makes so complete a line en- 
abling you to sell every dog owner among 
your customers whether he be a kennel 
owner, hunter, breeder or pet owner. 


No one else offers specialized diets that 
mean extra sales and increased volume. 


Vitality’s national advertising builds ready 
acceptance. Customer satisfaction means 
steady repeat business. 


Write today for details of Vitality’s complete mer- 
chandising program. : 


VITALITY MILLS, INC. 
Board of Trade Bldg., Chicago 4, Ill. 


WHEN YOU BUY CHLOROPHYLL— 
BUY AMERICAN 


We are the world’s largest producers of 
Chlorophyll, Carotene, and Xanthophyll. 
We are continually expanding our capacity to 
meet the increased demand for Chlorophyll. 


AMERICAN CHLOROPHYLL, INC. 
“Serving You Since 1933” 
Lake Worth, Florida 


REG Uv S PAT OFF 


New York Office: 745 Fifth Ave., Tel. Plaza 3-3587 


| Terralac, 


AT PFIZER DEMONSTRATION—Mrs. Evelyn Weber and Dr. Herbert G. 
Luther, director of the animal nutrition department, Chas. Pfizer & Co., 


Brooklyn, are shown above in a pen examining Terralac-fed pigs during a 
demonstration of Pfizer’s synthetic sow’s milk at the Weber farm near 
Prophetstown, DL In the pen are 24 pigs (including the curious one at the 
right), 30, 28 and 27 days old, with an average weight of 18.6 Ib. 


Terralac Demonstration Staged 


PROPHETSTOWN, ILL.—tThe first 
family-sized farm demonstration of 
synthetic sow’s milk that 
contains terramycin and was devel- 
oped by Chas. Pfizer & Co., Brooklyn, 
was held near here recently. The site 
was the 360-acre farm operated by 
Mrs. Evelyn Weber, a widow, her two 
children and a hired man 

Mrs. Weber said her interest in 
the new way of life for hogs was stim- 
ulated by a discussion with her 17- 
year-old son, Rollin, Jr., who read of 
how the new synthetic milk had been 
used on large commercial hog farms. 
Mrs. Weber decided to try Terralac. 
Although she had less than a year's 
experience managing a farm, she con- 
verted her operation to the synthetic 
milk without any outside help or con- 
sultation. This year, she plans to pro- 
duce 95-100 litters, and to market 
700-800 hogs. In the past she has 
been unable to market more than 500 
hogs. 

Mrs. Weber says she plans to cut 
her sow herd to 50 or 60 head and, 
by having pigs every second month 
on a year-round basis, market 1,000 
hogs. This is possible because the syn- 
thetic milk permits rebreeding the 
sow before the end of the 56-day lac- 
tation period, according to Pfizer. 

“I'll do it without losing time from 
planting, cultivating or harvesting, 
too,” Mrs. Weber declared. “Some- 
body said this must be an awful lot 
of work. It isn't. Looking after 200 
baby pigs is no more trouble than 
300 baby chicks. And it's a lot more 
rewarding.” 

Mrs. Weber keeps the piglets in 
standard-size pens in uniform groups 
of up to 24 to a pen. They take their 
Terralac on a free-feed basis from 
troughs on the floor for the first two 
week, tapering off from a_three- 
times-a-day basis after that. Anti- 
biotic-fortified pig starter pellets and 
water are provided after the first 
week. 

The first group of 24 pigs raised 
on Terralac by the Illinois widow 
averaged 10 Ib. apiece after the first 
two weeks. A week later the same 
lot weighed 338 lb: for an average 
of over 14 Ib. each. 

The eight oldest of these pigs were 
not taken away from the sow until 
they were five days old—and by that 
time four of the original litter of 12 
had been killed by the sow. Since 
then, however, Mrs. Weber has put 
every piglet on Terralac at 48 hours, 
and results show they have averaged 
12 Ib. at 14 days, with a loss of only 
two out of 169 to date. 

The hog house on the Weber place, 
a rented farm, is a 110-ft. long Low~ 


| den-type structure and has a capacity 


of 552 pigs of all ages up to 35 days 
old. Mrs. Weber recognizes the im- 


portance of good hog management 
practices and observes them in rais- 
ing her litters. Pfizer scientists have 
emphasized that Terralac is no sub- 
stitute for careful management. 

The hired man on the Weber farm 
is Loren Hume, an ex-bomber pilot 
who gave up a postwar job as a me- 
chanic to return to agriculture. He 
handles much of the work of breeding 


MEAL TIME—Mrs. Evelyn Weber's 
pigs are taken from the sow at 48 
hours and drink Terralac from a 
trough thereafter. She has raised 167 
pigs on the synthetic milk and even- 
tually plans to market 1,000, boosting 
her annual output from 500. 


MOLASSES 
Delivered by 3,000-gallon tank 
truck in Ohio, Indiana and Illi- 
nois. Get our prices. 

Write or Phone 
MYERS SALES & SERVICE 
Ohio Phone 


Elevating-Conveying 
and Materials Handling Equipment 


Complete Conveyors 
made to your specifi- 
cations, also accessor- 
ies including troughs, 
couplings, flanges, 
box ends, drives, etc. 
We also furnish Bucket 
Elevators of any height 
and any size complete 
with Pulleys, Belting, 
Buckets, Bolts, Drives 
and Motors. 


You'll like Service 
Write Us Today 


Mc Laughtin Ward & Co. 
411 South 24rd Street 


JACKSON MICHIGAN 
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and keeps the records of “pigging” 
dates. Mrs. Weber's 10-year-old 
daughter helps with housework. Mrs. 
Weber's husband, a hybrid hog breed- 
er, died March 31, 1951. Her landlord 
is W. F. Cleveland of Rock Falls, Til. 


ARGENTINE PRODUCERS 
TO GET MORE FOR GRAIN 


WASHINGTON — Argentine grain 
producers will receive substantially 
increased prices for grains grown in 
1952-53, according to a recent an- 
nouncement. Prices are based on 
grain delivered in bags at Buenos 
Aires. 

The price for wheat was announced 
at 50 pesos per 100 kilograms, which 
is the equivalent of $2.72 bu. in US. 
currency. This contrasts with the 
price of $1.85 for wheat of the cur- 
rent crop. 

The early announcement of in- 
creased prices gives growers an op- 
portunity to take this into account 
in formulating seeding plans. The in- 


FEED MACHINERY 


HAMMERMILLS 
From 15 to 250 H. P. 


DIXIE MEANS PROFIT... 
LONG-LIFE... ECONOMY 


Write for Bulletins 


Joun J. Woops & Sons 


320 BOARD OF TRADE 
KANSAS CITY 6, MISSOURI 


crease is believed sufficient to pro- 
vide an incentive for increased acre- 
age during the coming season. 

Graim acreage, which has been de- 
clining since the war years, reached 
its lowest point in 1951 when unfa- 
vorable weather, in addition to dis- 
satisfaction with prices made fur- 
ther reductions. 

The new basic price set for rye 
was 42 pesos ($2.13 bu.). This is 50% 
above the rate for the current sea- 
son. Producers are to receive 38 pesos 
($1.10 bu.) for oats and 43 pesos 
($1.87 bu.) for barley. These are in- 
creases of 49 and 45%, respectively, 
compared with basic prices paid this 
year. No price has been announced for 
corn, for which planting will not be- 
gin until September. 


GRAIN GRADING SCHOOLS 
TO BE HELD IN KANSAS 


MANHATTAN, KANSAS—A series 
of grain grading schools will be held 
throughout Kansas from March 24 to 
April 3. Joseph Elsner and Georgell 
Douglas of the Kansas Grain and 
Warehouse Inspection Department 
will make talks at the various meet- 
ings and Dr. Max Milner of the de- 
partment of milling industry, Kansas 
State College, will discuss wheat 
storage problems. 

Comments will be made on eleva- 


tor sanitation programs to meet the 
requirements of the Food and Drug 
Administration. The meetings will be 
held at the following places: 

Salina, March 24, American Legion 
Hall. Wellington, March 25, 4-H Club 
Building. Iola, March 26, Kelly Hotel 
Topeka, March 27, Y.W.C.A. Building 
Pratt, March 31, Municipal Building. 
Garden City, April 1, 4-H Club Build- 
ing. Hays, April 2, Branch Agricul- 
tural Experiment Station. Oakley, 
April 3, location not determined 


COTTON BAG PROMOTION 
BOOKLET WELL RECEIVED 


MEMPHIS—The National Cotton 
Council reports that more than 42,000 
farm homemakers sent in individual 
requests by March 1 for the council's 
new booklet, “1952 Pattern Service 
for Sewing with Cotton Bags.” 

Council representatives handling 
the cotton bag promotion point out 
that individual] consumer inquiries are 
“greatly significant” with farm home- 
makers writing the brand name of 
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formula feed they prefer on coupons 
requesting the booklet. This mention 
of a brand name entitles her to a 
free booklet, presented as a gift by 
the feed manufacturer named 

Twenty-two major brands have 
been specified repeatedly and more 
than a hundred individual brands 
have been listed. Inquiries have been 
received by the council from all 48 
states 


YOUR FEEDS CAN EXCEL IN 
MINERAL 
EFFICIENCY 


PHOSPHORUS CONCENTEAT 
with TRACE 


. . « five completely soluble phosphates 
with the eight vital trace minerals ac- 
curately compounded for maximum ef 
ficiency in animal nutrition. Write ter éetels. 


THE HERMAN NAGEL CO. 


53 W. Jackson Bivd., Chicage 4, ™ 


311 Bewley 


WARREN & WILCOX 


PROTEINS + MILLFEED » ALFALFA MEAL* MOLASSES «GRAINS 
FORT WORTH, TEXAS «+ 


Fortune 4007 


WHEN YOUR CUSTOMERS GET 
GOOD RESULTS FROM YOUR FEEDS 


ANIGENE—A new and important feed supplement 
is Schenley’s ANIGENE—a concentrate of vitamin 
B-12 containing 12 milligrams of B-12 per pound 
as determined by the. lactobacillus leichmanii 
method. A small amount of ANIGENE in your feed 
ration partially replaces, and greatly reduces the 
need for, animal proteins. ANIGENE is especially 
effective in stimulating rapid growth, high livability, 
high hatchability, and reproduction, but vitamin 
B-12 is needed by swine and poultry at all ages, 
and by young cattle, for complete nutrition. It is 
dispensed in Schenley’s CARIMIN (a valuable feed 
nutrient, itself), which is milled to uniform fine 
particle size, for easy and even distribution. 


SCHENLEY B-12 ANTIBIOTIC FEED SUPPLEMENT 
—This supplement contains 3 milligrams of B-12 
and 2 grams of PROCAINE PENICILLIN per 
pound, dispersed in the feed nutrient, CARIMIN. 
Each gram of PROCAINE PENICILLIN is equiv- 
alent to .6 grams of crystalline PENICILLIN G 


master standard. PROCAINE PENICILLIN has 


been shown to be unusually effective for both poul- 


ANTIBIOTIC FEED SUPPLEMENT SCHENLEY 

ANTIBIOTIC FEED SUPPLEMENT SCHEN- 
LEY, one of Schenley’s newest products, is a power- 
ful antibiotic, retaining its potency for long periods 
in pellet or powder form. It contains 4 grams of 
PROCAINE PENICILLIN per pound, dispersed 
in CARIMIN. Each gram of PROCAINE PENI- 
CILLIN is equivalent to 6 grams of crystalline 
PENICILLIN G master standard. Growth respons« 
in chicks and hogs has been known to reach an aver- 
age of 20% even when as little as 2 grams per ton 
was used. Make your feeds up-to-the-minute and ca- 
pable of producing exceptional results with ANTI- 
BIOTIC FEED SUPPLEMENT SCHENLEY 


SCHENLEY DISTILLERS, INC. 
Grain Department, 26 East Sixth St., Cincinnati 2, Ohio 
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Let Your Monthly Statements 
Help You Sell » « « By Edgar Gleason 


Are Your Statements Too Cold? Appreciation 
Messages, Buying Suggestions Might Well Be 
Included on the Statements You Send Out 


AKE a look at some of the 

statements which have come 

into your office and which you 
are getting ready to pay. They are 
quite cold and impersonal, are they 
not? Nothing friendly or cheerful 
about them. Merely a statement that 
you owe so much and that “bills are 
due and payable on the 10th of the 
month following purchase.” Some of 
them even say “6% interest will be 


charged on accounts not paid by the 
10th of the month.” 

During the past 10 years or so, 
business has placed a great deal 
of emphasis upon better customer 
relations. Friendliness, courtesy, at- 
titudes, and so on have been stressed. 

“Win the customer by being friend- 
ly,” convention speakers say. “Be of 
service to him. Have his interests at 
heart.” 


Well, why not some of this spirit 
on monthly statements? 

Does a retailer think that by being 
cold and informal, he can collect his 
money faster? I doubt it. Perhaps 
business custom, apathy, or whatever 
you call it, is responsible for this 
state of affairs. 

Suggested Additions 

But let us suppose that on your 
next statement you printed the words 
at the bottom, “We appreciate your 
business and hope that you will call 
on us whenever we can be of service.” 

You might also print a line or 
two which says that you handle 
“feed, livestock and poultry remedies, 
barn equipment, dairy supplies” 
(whatever the case may be) so that 
the customer who receives the state- 
ment knows your complete product 
lines. It may be that such a line of 
copy will give him a buying sugges- 
tion. He may not realize that you 
stock all this merchandise. 

Do not be afraid of crowding the 
monthly statement with a “thank 


Monsanto Choline Chloride 
meets ALL these requirements! 


Uniformity 
Purity 
Ready Availability 


SKIS 


Reliable Supplier 


MONSANTO 


SERVING INDUSTRY. . . WHICH SERVES MANKIND 


Write 


Check list for Purchasing 
Agents and Nutritionists 


Free-Flowing in Dry Form 


Non-Corrosive in Liquid Form 


vital feed supplement. 


For good health and fast optimum 
growth of chicks and turkey poults 


Nutritionists and purchasing agents can rely on Monsanto 
Choline Chloride to fill every important requirement of this 


Absolutely pure and uniform from shipment to shipment, 
Monsanto Choline Chloride is readily available in these two 


convenient forms: 


Monsanto Choline Chloride (70%) Concentrate 


— in easy-to-handle, quick-to-mix liquid form. Idea 


or continu- 


ous or pre-mixing. Economical. Really non-corrosive. 


Monsanto 25% Choline Chloride Feed Supplement 


—a fixture of regular 


onsanto 


oe Concen e ient 


carrier. Non-sticky, completely free-flowing . .. handles easily in 


mixing. 


Boston 49, Mass. 


ing ple of Mc 


Name and Title _ 


ONSANTO CHEMICAL COMPANY, Merrimac Division, 


(0 Please send me your booklet, “Monsanto Choline Chloride,” 
containing your feedstuffs’ analysis table. [) Please send me a work- 
to Choline. (Important: indicate form 
(0 I would like to have a Monsanto salesman contact us. 


continuous mixing equipment, mixes readily when used in batch 


Why not try Monsanto Choline now? We would be 
glad to send you a working sample... 


along with 


Monsanto's new booklet, “Monsanto Choline Chloride,” 
which contains a valuable feedstuffs’ analysis table 
helpful in preparing feed formulations. Just send the 
handy coupon below. 


-) 


Company 


Address 


City, Zone, State 


you” or a list of products and serv- 
ices offered. The average statement 
has a tremendous amount of white 
space anyway, especially the bottom 
half. And usually a statement has 
only use for one or two lines listing 
balance on purchases. So why not put 
that white space to work? 

It may even be that you could print 
a monthly sales suggestion on those 
statements by a mimeograph process. 
Such a special would not take more 
than two or three lines of copy. It 
might stimulate a lot of extra sales, 
and you'd save postage, too. 

There are some retailers who do 
not fail to send a statement to ac- 
counts monthly, even if they do not 
owe anything. The bottom part of 
the statement usually, in such in- 
stances where no money is owed, 
contains copy which thanks the cus- 
tomer for his patronage and gives 
buying suggestions. Those same firms, 
however, drop this excellent friendly 
tone and buying suggestion when 


| they send out statements where they 


have money to collect. They drop 
back to a cold formal statement. 

If a feed dealer sends out 100 
statements monthly, it means 1,200 
statements annually. If there is no 
friendly tone to the statements, no 
thank you message, no buying sug- 
gestion, the farmers who receive the 
statements will think only one thing, 
namely, “I owe Jones $120 for feed 
(or whatever the amount is).” 


Creates Good Impression 

But if the statement also contains 
a thank you phrase which expresses 
the view that Jones hopes he can 
continue to be of service, the farmer 
will think, “Say, he’s a nice fellow. 
He appreciates my business. Guess 
T'll go see him again.” 

Also, if the statement contains a 
buying suggestion for the month, it 

(Continued on page 64) 


BON 
BLUE AL 


Hogs, Chickens. Ducks & Turkeys 
Me LivinGsTONn ST CAINCINNAT! 


in Southern 
Missouri, Arkansas, Okla- 
homa and Texas by 


The Tommy Thompson Co. 
7 Dryden Read 
PORT WORTH, TEXAS 
Telephone: Webster 0005 


QUALITY GOES IN BEFORE THE NAME GOES ON 


Distributed 


MIXED FEEDS « PELLETS 
CUBES + ROLLED OATS 
CRIMPED CATS 
FEEDING OATMEAL 
OAT GROATS 
PULVERIZED OATS 
FOR SAMPLES OR QUOTATIONS— 
Write, Wire 


TELEPHONE 44 
TELETYPE PHILLIPS 14 


FLAMBEAU MILLING CO. 


Phillips, Wisconsin 
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WHAT HAPPENS when YOU become A LARRO DEALER? 


N. D. Schleis and sons, Dan 
(left) and Bob, at the counter 
where thousands of Larro 
sales have been completed. 


~ 


FOR N. D. SCHLEIS, ANTIGO, WIS., IT HAS MEANT... 


THIRTY-ONE YEARS OF SATISFACTION! 


Yes, N. D. Schleis, Antigo, Wis., knows full well what 
it means to be a Larro dealer. He has been dealing 
with General Mills since the day he bought his first 
carload of feed way back in 1920. 


“Thirty-one years of business dealings is a long time,” 
Schleis comments reflectively, ‘‘ But this fact alone is 
assurance of satisfaction for General Mills, my cus- 
tomers, and myself.” 


Perhaps the key to Mr. Schleis’ success is his recog- 


nition of the importance of quick stock turnover. 
From June, 1934, through August, 1951, he sold 8,295 
tons of Larro feed, or nearly 500 tons per year. 


Selling a line of feed that farmers know and respect 
has held old customers and gained new ones for Mr. 
Schleis. To keep them informed, he has made profit- 
able use of Larro sales helps . . . cooperative adver- 
tising, movies, and farmer meetings. As to the future, 
Mr. Schleis is ‘looking forward to doing bigger and 
better business throughout the following years.” 


AND LARRO’S DOLLAR-WISE DEALER PROGRAM WILL HELP 
YOU MAKE MORE PROFIT FROM YOUR BUSINESS... HERE’S WHY: 


Constant RESEARCH 


Larro’s staff of skilled scientists constantly 
strives to make good feeds better. At the 
Larro Research Farm, they support lab- 
oratory studies with practical farm tests. 
This assures feeds milled to give satisfac- 
tion and build profits. 


Modern MERCHANDISING Aids 


Larro’s sharp, attractive store identifica- 

tion, direct mail, displays, literature and 

motion pictures, are all geared to help you 

sell Larro feeds on a quick turnover basis 
. . at a real profit to you. 


Strict Quality CONTROL 


Larro long ago recognized the value good 
feeders place on uniformly high quality 
feeds. Strict quality control is therefore 
rigidly enforced at all Larro Mills. This 
insures greater customer satisfaction . . . 
more business and larger profits for you. 


Sales Stimulating ADVERTISING 
Larro’s highly popular farm service publi- 
cation advertising, backed by local coop- 


erative advertising, has proved its ability 
to increase store traffic and ring the cash 
register. It is available to you. 


Farm-tested Feeds For Greatest 
Profit Over Feed Cost 


Address General Mills, Larro Feeds, Dept. 28 
Minneapolis 1, Detroit 2, Kansas City 6, San Francisco 6 


Be sure to listen to the Johnnie Lee Wills radio show. America’s finest Western Recording Band. See your local paper for time and station. 


| 
j 
4 
q 
q 
‘ i ~ 
> 
o> 
, The General Mills Policy of Close Teamwork with Dealers Builds Sound, Substantial Business. Let Us Tell You About It. 
TR-4S-5 
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DEPEND ON A 


FOR PROFITABLE YEAR IN 


_ YEAR OUT OPERATION... 
“4 


More uniform grinding 


Two Fans! One on each side of the 


mill! More air for faster grinding. 
Full width suction for uniform feed. 
Only BRYANT can give you this 


superior performance. 


Write for complete details. 


BRYANT ENGINEERING CO. PORT HURON MICH. 


MANUFACTURERS OF HAMMERMILLS ®© CUTTERS 
CORN SHELLERS CRUSHERS * MAGNETS 


CONVENTION CALENDAR 


| Here's the tonic for hogs that successful hog raisers demand because of ads like this . . . | 


THEM 


TO MARKET EARLY 
) STIMULATE THEIR APPETITES WITH 


DR. LEGEAR’S 
HOG 
"| PRESCRIPTION 


DR. LEGEAR MEDICINE CO., ST. LOUIS, MO. 


SOLD EVERYWHERE 


Add L& M YEAST CULTURE 


( Fortified with Riboflavin) 


to your feed formulas for that live spark which 
means improved efficiency and additional feed sales. 


L & M YEAST SALES «+ 


NEW PARIS, 
INDIANA 


Pittsburgh Plate Glass Co. 


36% LINSEED MEAL 


PLANT AT RED WING, MINNESOTA 


March 26-27 — Animal Nutrition 
Conference; Kentucky Agricultural 
Experiment Station, University of 
Kentucky, Lexington; Ch., John Be- 
gin, Dairy Products Bidg., University 
of Kentucky, Lexington, Ky. 

April 3—Nebraska Feed Manufac- 
turers Assn.; Pawnee Hotel, North 
Platte, Neb., Sec., Joseph Althoff, 
York (Neb.) Milling & Grain Co. 


April 4-5—Washington State Rab- 
bit School; Evergreen Hotel, Van- 
couver, Wash.; sponsored by Poultry 
Department of the Agricultural Ex- 
tension Service, State College of 
Washington, in cooperation with Ex- 
tension Service of Oregon State Col- 
lege and Washington State Rabbit 
and Cavy Breeder’s Assn. 

April 16-19—Society of Grain Ele- 
vator Superintendents; Paxton Hotel, 
Omaha, Neb.; sec., Dean M. Clark, 
Society of Grain Elevator Superin- 
tendents, Board of Trade Bldg., Chi- 
cago 4, Til. 

April 20-22 — Nebraska Grain & 
Feed Dealers Assn.; Paxton Hotel, 
Omaha, Neb.; sec., Howard W. Elm, 
Nebraska Grain & Feed Dealers 
Assn., 917 Trust Bldg., Lincoln, Neb. 

April 23-25—Animal Health Insti- 
tute; Edgewater Beach Hotel, Chica- 
go, Ill; exec. sec., Dal Bruner, 842 
Des Moines Bldg., Des Moines 9, Iowa. 


April 25-26 — Oklahoma Grain & 
Feed Dealers Assn.; Hotel Young- 
blood, Enid., Okla.; sec., E. R. Hum- 
phrey, 605 First National Bldg., Enid, 
Okla, 


May 1-4—California Hay, Grain & 
Feed Dealers Assn.; Ambassador Ho- 
tel, Los Angeles, Cal.; chm., H. V. 


May 2-3—Kansas Grain, Feed & 
Seed Dealers Assn.; Dodge City, Kan- 
0. E. Case, 901 Wiley 


May 5-6—Panhandle Grain & Feed 
Dealers Assn.; Amarillo, Texas; sec., 
©. W. Fletcher, Panhandle Grain & 
Feed Dealers Assn., P.O. Box 366, 
Amarillo, Texas. 

May 7—National Vitamin Oil Assn. ; 
Blackstone Hotel, Chicago, Ill; sec., 
James H. Burrell, Continental Bidg., 
3615 Olive St., St. Louis 8, Mo. 

May 7—Annual Feeders Day; South 
Dakota State College of Agriculture 


May 7-9—American Feed Manufac- 
turers Assn., Conrad Hilton Hotel, 
Chicago, Ill; sec., W. E. Glennon, 58 
W. Jackson Bivd., Chicago 4, Il. 

May 8—Texas Feed Manufacturers 
Assn.; Galvez Hotel, Galveston, Tex- 
as; sec., W. Bassett Orr, Burrus 
Mills, Ft. Worth, Texas. 

May 9-10—Texas Grain & Feed 
Dealers Assn.; Galvez Hotel, Galves- 
ton, Texas; sec., Ben M. Ferguson, 
614 Meacham Bldg., Ft. Worth, Texas. 

June 1-3—Indiana Grain & Feed 
Dealers Assn., Inc.; French Lick, Ind.; 
exec. sec., Fred K. Sale, 600 Board 
of Trade Bldg., Indianapolis 4. 

June 2-3—Central Retail Feed 


INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, lowa 


benefit from our knowledge and experience. Write, 
wire or phone H. J. Baker & Bro., Maryland Trust 
Bldg, Baltimore, Md. 

H. J. Baker & Bro. 


600 FIFTH AVENUE . Wy 
YORK 20. N.Y. 


ESTABLISHED 1850 


* Chicago Savannah + Tampa 


and Mechanic Arts, Brookings, 5.D.; 
sponsored by Animal Husbandry 
College. 
a 
it Feed is taken away faste 
Bidg., Hutchinson, Kansas. — 
Hears has represented leading Atlantic and Gulf men- +t 


Assn., Inc., Hotel Schroeder, Milwan- 
kee, Wis.; exec. sec., David K. 
Steenbergh, 1712 West St. Paul Ave., 
Milwaukee 3, Wis. 

June 5-6—Hastern Federation of 
Feed Merchants, Inc.; Hotel Statler, 
New York City; exec. dir., Austin W. 
Oarpenter, Sherburne, N.Y. 

June 9-19 — Elevator and Farm 
Supply Traming Short Course; Ohio 
State University, Columbus, Ohio; 
sponsored by Ohio Grain, Mill and 
Feed Dealers Assn., Inc.; Sec., 
Vaughn M. Thorne, Ohio Grain, Mill 
& Feed Dealers Assn., 1314 Kinnear 
Road, Columbus 12, Ohio. 

June 16-17—Ohio Grain, Mill & 
Feed Dealers Assn.; Deshler-Wallick 
Hotel, Columbus; sec., Vaughn M. 
Thorne, 12 N. $rd St., Columbus 15. 

June 18-19—Georgia Feed & Poul- 
try Conference; Atlanta Biltmore 
Hotel, Atlanta, Ga.; sec., Will L. Kin- 
ard, Georgia Feed Assn., Inc., 601 
Trust Co. of Georgia Bldg., Atlanta 
3, Ga. 

Jume 21-24—Canadian Feed Manu- 
facturers Assn.; Manoir Richelieu, 
Murray Bay, Quebec; Sec., Robert 
Raynauld, 1236 Crescent, Montreal. 

June 25-27 — Association of the 
Southern Feed and Fertilizer Control 
Officials; Carlsbad, N.M.; sec., Brace 
Poundstone, Lexington, Ky. 

duly 22-25—American Poultry & 
Hatchery Federation; San Francisco, 
Cal.; sec., Don M. Turnbull, 15 West 
Tenth St., Kansas City 6, Mo. 

Aug. 22-24—Amburgo Nutritional 
Course of Study on Feed Formula- 
tion, Animal Nutrition and Feed 
Merchandising, National Agricultural 
College, Doylestown, Pa. 

Aug. 25-26—Third Nutrition School 


C. H. KENSER 


Member Omaha Grain Exchange 
FEED INGREDIENTS 
COARSE GRAINS 


OmAnA. NEB! NEBRASKA 


AS NEAR AS YOUR PHONE 


FISH MEAL 


@ 


DICALCIUM 
PHOSPHATE 


for Feed Men; Memorial Union, Uni- 
versity of Wisconsin, Madison; chair- 
man, G. Bohstedt, Department of Ani- 
mal Husbandry. 

Sept. 7-9—Grain & Feed Dealers | 
National Assn.; Radisson Hotel, Min- 
neapolis, Minn.; sec., Don F. Olark, | 
100 Merchants Exchange Blidg., St. | 
Louis 2, Mo. 

Sept. 16-17 — National emnesad | 
Feeds Assn., Chicago, Ill.; exec. sec., | 
Peter W. Janss, 212 Equitable Blig., 
Des Moines 9, Iowa. 

Oct. 1-2—American Feed Control 
Officials; Shoreham Hotel, Washing- | 
ton; sec., L. E. Bopst, College Park, | 
Maryland. 

Nov. 6-7—Cornell Nutrition Con- | 
ference for Feed Manufacturers; | 
Statler Hotel, Buffalo, N.Y.; spon- 
sored by Cornell Departments of Ani- 
mal and Poultry Husbandry and the 
School of Nutrition in cooperation 
with the American Feed Manufac- 
turers Assn.; Chairman, Dr. L. C. 
Norris, Rice Hall, Cornell University, 
Ithaca, N.Y. 
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PREMIER PEAT MOSS CORP., 


BIG BALES 


Sizes for every need 


SMALL UNITS 
for re-packing 
(1 peck to 3 bw.) 


Packa: 
Send for prices and details 
535 FIFTH AVENUE, NEW YC 


KANSAS DEALER REPORTS FUL-O-PEP FEEDS BUILD 


better customer satisfaction 


and more repeat sales! 


The Seymour Packing Company at Burlington is part of o net- 
work of branch plants throughout Kansas with headquorters in 
Topeko. Satisfied local feeders ore steady customers at this 
busy Ful-O-Pep store. 


Jv Customers get quality results. We've handled many 
of the better known feeds in the past, but we've found 
that Ful-O-Pep gives our customers what they need 

. and does it economically, too. That’s why they 
keep coming back for more! 


Min. 88 B. P. L. 

4 (about 18% Phosphorus) v Tonnage doubles in one year. This year we will 
‘ double our tonnage over last year... and should do 
* @¢:@ even better next year. We're especially proud of our 
gains as many competitive accounts in the area are off. 
) BONE MEAL v Employees more enthusiastic. The pride and confi- 
i dence our employees have in handling a quality prod- 
.- and all Feed Ingredients uct like Ful-O-Pep helps in selling and holding cus- 
tomers. I feel that their enthusiastic attitude has 

x * * definitely increased sales. 
} Wire, Write, Telephone v Man on the Farm, America’s favorite farm radio show, 
hn Quoletions broadcast every Saturday over the Mutual network, 
is a big help in selling Ful-O-Pep in our community. 
WOODWARD and At the close of the show our name is announced as 


the Burlington dealer for Ful-O-Pep. 
V Quaker cooperates fully in training 


our employees and in selling local feeders. If you are 


DICKERSON, Inc. 


' 1400 So. Penn Square Glenn Parsons, energetic manager, leads a competent 


staff thot is aggressively going ofter business around 


PHILADELPHIA 2, PA. Burlington. Glenn says: “We look forward to contin- interested in a profitable business opportunity in your 
Telephone LOcust 4-5600 ved friendly relations with The Quoker Oats Company.” -ommunity, I suggest you contact your Ful-O-Pep man. 
Teletype PH 109 


Established 1873 


_) 


With PREMIER — 
vo PEP-UP your sales 
f 
| 
Tm Lif ® | 
F 


“What is the most outstand- 
ing product that chemistry has given 
to the world?” 


Prof.: 


Soph.: “Blondes.” 


Two Cockney lads were discussing 
their jobs. One was telling how he'd 
just been hired as a porter at an East 


End hotel, and that his employer had 


told him he must treat the guests 
with tact. 

“Tell me, Alf,” he said, “do y’ know 
wot this bloomin’ tact is?” 

“Ere now,” Alf said. “’Ere’s wot 
tact is: I ‘ad a blinkin’ porter job 
m'self. One fine day I was cleanin’ up 
a bit, and I ‘appens to open a bath- 
room door and there, nice as you 
please, is the Duchess—in the tub 

“So, wot do I do? I close the door 
quick, and I ‘oller, ‘Beg pardon, your 
lordship.’ 

“Now, that ‘beg pardon’ was polite- 
ness, but that ‘your lordship’—that 


was tact!” 


Stranger: “Say, mister, do you 
have a criminal lawyer in town?" 

Native: “We think we have, but 
we can’t prove it.” 

And did you hear about the baker 
who tried to save money by making 
the holes in his doughnuts bigger— 


PACAL HAMMERS LAST LONGER 


Made of special alloy steel, to 
specification, Pacal Hammers 
last longer. No finer hammers 
are made. Write for prices. 


PAPER -CAL AND CO, pat. 
St. Paul 8, Minnesota Pend. 


but the bigger he made the holes 
the more dough it took to go around 
them and he went broke? 


Marvin, the college freshman, got 
a terrific disappointment at the beach 
this summer. He had the idea that 
girls got one-piece bathing suits by 
leaving home part of a two-piece suit. 
Clerk: “Sorry, madam, but Mr. 
Gotrocks has just gone to lunch with 
his wife.” 


Mrs. Gotrocks: “Oh! Well, then tell 
him his stenographer called.” 


A business man called in his secre- 
tary. “Take a letter,” he said, “to 
Jones, Smith, Gray & Brown, 1200 
Taft Bldg., City: Gentlemen.” 

“I beg your pardon,” said the sec- 
retary, “but I must differ with you. 
I've been out with all four of them.” 

She: “I wonder if you remember 
me? Years ago you asked me to 
marry you.” 

Absent-minded Professor: “Ah, yes, 
and did you?” 

The small daughter watched her 
mother soberly while she marked her 
ballot at the polls, then remarked: 


Give the youngsters a chance! 


Use plenty of Armour feed ingredients in 


your hog and poultry 


feeds 


At this time of year, throughout “farmland U.S. A.," baby chicks and baby 
pigs by the thousands are arriving on the scene. Research in better breeding, 


feeding and management practices now makes it possible to grow three-pound 
broilers in ten weeks and two hundred pound hogs in five months. You can 
do much to help your customers achieve these goals. Your feeds must sup- 
port this rapid growth. Use only the best ingredients in all the hog and 


poultry feeds you sell. 

Armour meat proteins, the kind found in Armour Digester Tankage and 
Meat and Bone Scraps, are high-quality proteins—the kind that put results in 
rations. The fine balance of essential amino acids plus an abundance of es- 
sential vitamins and minerals, in natural form, make these ingredients unbeat- 


able for giving results. 


Use Armour Meat and Bone Scraps in all the poultry feed you 
sell. Use Armour Digester Tankage in all your hog rations. More 


business from satisfied customers will be your reward. 


ARMOUR 


AND COMPANY 


Animal Feeds Dept. * Union Stock Yards * Chicago 9, Ill. 


“You voted for the man you loved 

best, didn’t you, mother?” 
“Gracious, child!” exclaimed the 

mother, “why did you ask that?” 
“Because you put a kiss by his 


name.” 
: “If you can’t beat 


Mr. Brown (trying to end quarrel): 
“I know now why women are called 
birds.” 

Mrs. Brown: “Why?” 

Mr. B.: “Because you are always 
chirping.” 

Mrs. B. (still mad): “Oh, I thought 
it was because of the worms we pick 


up.” 
I don’t like women—they cheat 
and lie, 
They prey on us males till the day 
we die. 
They tease us and vex us, and 
drive us tosin... 
Sa-a-y, lookit that blonde who just 
walked 


in! 
Conversation reported from a Lon- 
don pet shop: 


Proprietor: “I have a parrot here 
that says, Mama, Papa, Good-by and 
How are you?” 

Customer: “Never mind about that. 
Is he tender?” 


A Texan was showing a visitor 
from Boston the Alamo and other 
shrines where Texans gave a valiant 
account of themselves against over- 
whelming odds. With a smug smile, 
the Bostonian said, “You know, New 
England has had its heroes, too. Paul 
Revere, for example.” 

“Paul Revere?” questioned the Tex- 
an scoffingly. “You mean that little 
feller that had to ride for help?” 


A little girl was proudly showing 
her playmate her new home. 
“This is my daddy’s den,” she said. 
“Does your daddy have a den?” 
“No,” was the answer, “he just 
growls all over the house.” 


H. A. GLADE, Manager 


HYTROL CONVEYOR 
lets 2 men 
do the work of 4-6 


FLORIDA 
COLLOIDAL 
CLAY 


for feed and mineral 
manufacturers 


Write for samples and prices 
Territories open for brokers 


DELTA PHOSPHATE CO. 


6%4 Badgerow Building 
Sioux City, lows 
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SHOWS your flour or feed off to good advantage in the dealer’s store... 


} with attractive colorful display. | 

\ 

h SUGGESTS extra benefits to your eustomer . . . because she has so 
{ many needs for the material. 


SERVES three ways... 1) as container. . . 2)!as premium at negligible 
: cost... 3) as a merchandising sales aid for 1 dealer. 


\ 


\ 


PERCY KENT BAG COMPANY, INE. 


KANSAS CITY \ RUFFALO * NEW YORK 


q 
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Can Your Corporation Use 
a Profit-Sharing Trust? 


@ By Homer B. Park 


RE excess profits taxes biting 
Are personal income 
taxes cutting your personal 
savings? Are your employees press- 
ing for increased “security”? Are your 
pension benefits already “too small’? 


Then you may be surprised at 
what a profit-sharing trust: can do 
for you and your corporation. 

The growth of pension funds has 

been one of the great financial de- 


velopments of the last 20 years. One 
after another America’s giant cor- 
porations have granted pension plans 
committing them to provide billions 
in future retirement payments. Gov- 
ernment has recognized the social 
desirability of such plans by grant- 
ing substantial tax credits to the 
corporations involved. 

Pension funds may be admin- 
istered by an insurance company or 
by a corporate trustee. The giant 
General Motors plan is administered 
by seven corporate trustees (banks) 
with wide investment discretion. 

Pension plans commit the corpora- 
tion to provide specific benefits at a 
certain time. Actuaries determine the 


amount required to “fund” (or capi- 
talize) the promised benefits and 
then determine the annual contribu- 
tion required to meet these goals. 
The amount of this annual contribu- 
tion is importantly affected by the 
rate of interest which it is assumed 
that the annual contributions will 
earn. The following table makes 


ROBERT N. KIVETT & CO. 
EXPERIENCED BROKERS OF FEED INGREDIENTS 
Phone —Baltimore 3175 


Kansas City, 


Dwight Building 


ADJUSTABLE DRILLS 
R HIGH-LEVEL BLASTING 


CONVENIENTLY LOCATED 
PLANTS 


1 CENTRAL RESEARCH AND 
CONTROL LABORATORY 


saces 


Outstanding Facilities 


when you buy 


CALCIUM and TRACE ELEMENT PRODUCTS 


Manganesed Calcium 

Stable lodized-Manganesed Calcium 
Shellmaker Calcium Grit 

Trace Mineral Premixes 

Farm-Cal for Farms and Gardens 


Regular Calcium 

Dustless Calcium 

Electro (Free-Flowing) Calcium 
Pellet Machine Calcium 


Stable lodized Calcium ® 


"Pioneer Producers of Trace Elements Products” 


b te 4 


222 WEST ADAMS STREET + CHICAGO 6 ILLINOIS 
325 WOODMEN OF THE WORLD BLDG. OMAHA, NEBRASKA « BOX 409 CARTHAGE MISSOUR 


clear the importance of this assumed 
return: 
Annual Contribution to Build $500,000 in 
Thirty Yeary 
Annual 
contribution 
% $12,083 
11,588 
11,111 
10,649 
10,203 
9,773 
% 9,358 
3% % 8,958 
Life insurance companies usually 
guarantee 2 to 24% interest on de- 
posit balances. 
Pension plans are checked periodi- 


cally against the assumed rate of 


EDITOR’S NOTE: The author of 
the accompanying article is with the 
investment department of Paul H. 
Davis & Co., Chicago, investment and 
securities firm. He formerly was with 
Philip R. Park, Inc., manufacturer 
of ManAmar supplements and was 
well known in the feed trade. In this 
article, Mr. Park explains a form of 
retirement plan known as the profit- 
sharing trust, a trust built up from 
profits. “If you have not already made 
use of the profit-sharing trust,” Mr. 


Park says, “it may serve you well 
| as a two-edged sword which can give 
| welcome tax relief and at the same 

time strengthen ‘the American way’ 
| by making employees more profit- 
| minded by offering them a visibly 
| growing stake in the success of your 
business.” 


earnings, and are “reset” if they are 
| running either ahead of or behind 
| schedule. 

One characteristic of pension plans 
| which gives concern to smaller cor- 
| porations and to firms in cyclical 
industries is they add to fixed over- 


SAVE MONEY 
SEA-COLL 


BAltimore 2000 
MILO - POULTRY WHEAT 


Sacked or Balk 


KANSAS GRAIN COMPANY 
Board of Trade Building 
Kansas City, Mo. 

Ask for 


P. A. (Pat) Trower 


SPROUT-WALDRON 


SPROUT-WALDRON 
& COMPANY. INC. 


61 Logan St. * 
Muncy, Pa. 202-0 


Leas 


— 
A complete range 
of sizes furnished 
in a design and 
Le construction to j 
need. { 
_alecium ar ompany | 


ANTIBIOTIC 
FEED 


Feed Tests Prove —There’s a Difference in Antibiotics! 


IDEAL FOR PELLETING 

Compare Baciferm-5 with all other antibiotic feed 
supplements. Baciferm-5 isalwaysstableand pelleting 
cannot destroy its stimulating growth effect. Look at 
the results of one recent test on commercial chicks. 


EFFECT OF PELLETING ON BACIFERM-S FORMULATION 
RESULTS AT 5 WEEKS ON CHICKS 


MASH PELLETED 

Weight Weigh! 
No antibiotic supplement ua 376 
Baciferm-5, 2 pounds/ton 392 423 


THE CHOICE FOR MASHES, TOO! 
Bacitracin, the active ingredient of Baciferm-5, is 
the antibiotic of choice. Why? It increases feed effi- 


ciency, produces more uniform growth, lowers mor- 
tality, and improves market grade. Baciferm-5 is 


guaranteed to contain 5 grams of bacitracin per 
pound. This means 5 grams of active ingredient, for 
bacitracin is a polypeptide and does not form acid. 
base salts. And Baciferm-5 is completely compatible 
with other feed ingredients. i 


FEED TESTS SHOW 
Again and again, poultry feed tests show that baci- 


tracin gives greatest weight gain and highest effi- 
ciency at lowest cost! Build better feeds with Baciferm-5. 


AMPLE SUPPLIES 


Baciferm-5 is a primary product. It is produced year- 
round at Peoria in one of our plants which operates 
completely and solely for the feed trade. Ample ton- 
nage for your requirements at all times. Available 


in 50-pound bags. 


BUILD BETTER FEEDS WITH BACIFERM-5! 


AGRICULTURAL DIVISION 


COMMERCIAL SOLVENTS CORPORATION 


17 EAST 42nd STREET, NEW YORK 17, N. Y. and TERRE HAUTE, INDIANA 


PRODUCTS OF THE AGRICULTURAL DIVISION: Antibiotic Feed Supplements + Buty! Fermentation Solubles ond Riboflevin Feed 
Ingredients Choline Chloride Niacin Condensed Distiliers’ Molasses Solubles Anhydrous Ammonia Dilan Ethyl Formate + Metaldemry 
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head because fixed annual payments 
are required. 

There is another problem which 
gives concern to corporate execu- 
tives as they try to look into the 
future: It is, “How much will the 
promised benefits be worth when 
they are paid?” The executives know 
that pressure for added benefits will 
grow if the cost of living continues 
to rise. 

The same sections of the Revenue 
Code—165 and 23(p)—-which author- 


ize the deduction-of the cost of a 
pension plan as a business expense 
also authorize deductions for another 
form of retirement plan known as 
the “profit-sharing trust.” 

This is not to be confused with the 
hundreds of profit sharing, or incen- 
tive, plans which encourage em- 
ployees to improve their efficiency. 
Such plans which pay currently may 
be “frozen” under Wage Stabiliza- 
tion Board procedure. 

As the name implies, a profit-shar- 


PACIFIC COAST 


MEAL + FISH SOLUBLES 


Drummed Solubles Stocks Available at 
Chicago, Ill., and Long Beach, Calif, 


SOUTH MAPLE, + LOS ANGELES 15 + Richmond 


ing trust is a trust built up from 
profits only. 

In contrast with the rigid require- 
ments of a pension plan, contribu- 
tions to a profit sharing trust may 
vary from zero in an unprofitable 
year to as much as 30% of total 
compensation of covered employees 
in a good year which follows an un- 
profitable one. In other words there 
are attractive “carry-back” privi- 
leges. 

In practice the formula covering 
annual contributions to a profit-shar- 
ing trust usually rests on two “legs”: 
up to a maximum of 15% of total 
compensation of all covered em- 
ployees or an agreed percentage of 
profits—whichever is less. The full 
amount of the contribution so ar- 
rived at may be taken as a business 
expense. 

Any executive who has: recently 
reviewed his corporate tax return 
can approximate the  tax-savings 
which would have resulted from such 


Modern feed in New 
The Feed 


Body are ‘located at 
level at discharge point. No climbing on 
bedy needed to adjust conveyor. 


YOU'RE MILES AHEAD IN TIME, LABOR and MONEY with 
BULK MATERIAL BODIES 


@ Eliminates all time-consuming and cost-increasing opera- 
tions connected with bagged feeds. 


@ Delivers feed in better condition . . 
losses due to rodents and bag damage. 


@ Speeds up your operations... 


@ Delivers different materials in selective compartments 
(optional) with no danger of mixing. 


More than 25,000 BAUGHMAN 
Seif-Unloading Bodies from Coast 

to Coast. Write for prices and 
fall details. Prompt delivery. 


THE DEALER sats teed in better condition 


«++ makes more deliveries and serves 


. always fresh. Stops 


unloads from 
per minute. Makes more deliveries every day. 


@ Delivers materials wherever you want them . 
arc around the truck, up to 20’ above the ground. 


THE USER saves on bags, tabor and 
moncy. Distributes feed in better condition. 
Eliminates labor expense and time of un- 


body pays for itself! 


. in a 270° 


@' Streamlined sides give you attractive traveling signboards 


. sell your products wherever you go. 


Vy tol ton 


More payload . . 


Three methods of unloading: (1) dragchain (standard), 
(2) belt, (3) belt over dragchain. Material to be handled 
determines which is best for you. 


@ Optional discharge from swivel auger or at ground level. 


. high tensile alloy steel construction 
gives more strength with less dead weight. 5 times more 
rust-resistant than ordinary mild steel! 


"There is a Baughman Distributor Near 


You’ 


Je 


a charge in the case of his own 
corporation. 


What Can a Profit-Sharing 
Plan Mean to Me? 

Naturally each person, whether 
factory hand or president, wants to 
know how a profit-sharing trust may 
affect his personal finances. A glance 
at published facts regarding local 
plans will be indicative: 


Total Average 
Firm No market credits 
name— enrolled value a person 
Motorola ..... 4,142 $7,094,159 $1,710 
Signode Steel 
Strapping 710 2,328,051 3,279 
Materials Ser\ 
jee Corp 200 1,000,000 6,000 
Sola Elec 
tric Co. 137 196,500 1,500 


These figures reflect the variations 
in size and rate of growth. 

A “rule of thumb” supplied by a \ 

large financial research organization . 
is that in 10 years the average par- 
ticipant in a well-administered trust 
can expect to see approximately three 
years salary accumulate to his credit. 
And this is money which otherwise 
would in large measure have gone 
in taxes, either corporate or personal, 
but for the trust! 


Key Points 

Each trust agreement should be 
“tailored” to fit the individual situ- 
ation by an attorney familiar with 
trust agreements as well as Bureau 
of Internal Revenue requirements. 
Space forbids giving examples, but 
certain key points should be kept 
in mind: 

(a) Credits in the trust may be 
set up in proportion to total com- 
pensation. (This applies equally to 
stockholder employees.) 

(b) Plan may provide for a “vest- 
ing period” (waiting) of from one to 
five years before the employee has & 
title to his full interest in the trust. 
If he leaves during this period, he 
forfeits his interest which automati- 
cally accrues to the benefit of all 
remaining employees. This cuts down 
turnover, especially among junior 
executives. 

(c) Plan must be nondiscrimina- 
tory, and equitable in result. The law 
states that at least 70% of all em- 
ployees, or 80% of all eligible em- 
ployees must be enrolled. (Temporary 
or part-time employees may be ex- 
cluded.) 

(d) Since no fixed sum is guaran- 
teed at a specific time, the trustee 
may invest for maximum return and 


GRAINS FEED 
INGREDIENTS 


H.V. NOOTBAAR & CO. 


$90 S$ ARROYO FARK WAY 

PASADENA 2. CALE | 217! 
405 Coltarme San 4 Coll YUben 2-50 
TELETYPE SERVICE BOTH LOCATION 


EARL A. HOGAN CO. 


Strictly 


MILLFEED 


Specialists 


MEMBERS: 
Kansas City Board of Trade 
Grain & Feed Dealers Natl. Assn. ' 


Board of Trade Bidg. 
KANSAS CITY, MO. 
Vietor 7729 


PRODUCTS 


Distributed in Utah and 
Southern Idaho by 


BADER, INC. 


214 Street 
Telephone: Ogden 9323 
P.O. Box 267 OGDEN, UTAH 


QUALITY GOES IN BEFORE THE NAME GOES ON 


444 
6 | R: S. WILSON COMPANY” | 
| 
\ 
- bagging. piling. lifting, shoveling, etc. His 4 
| 
Fa 
Roy Ewing 
— 
BAUGHMAN MANUFACTURING CO. ,Inc. q 
2344 Shipman Road, Jerseyville, Illinois 
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Gets More Birds to Market FASTER 


MERCK 


Procaine Penicillin 


Chart Shows Relative Effectiveness of Four Antibiotics 
Used Commercially to Promote the Growth of Poultry. 
Complete References on Request. 


No doubt about it, antibiotic-containing 
feeds mean greater profits for you and your 
poultry-raising customers. BUT—only one 
antibiotic—Procaine Penicillin—has proved 


outstanding for poultry. 


This has been confirmed by test after test at 
leading universities and experiment stations. 
PROCAINE PENICILLIN IN MERCK FEED SUP- 
PLEMENTS PROVIDED THE MAX/MUM GROWTH 
STIMULUS, THE MOST CONSISTENT GROWTH 
STIMULUS, AND THE MOST PROLONGED 


GROWTH STIMULUS, 


ANTIBIOTIC FEED SUPPLEMENT 


These advantages alone would make Pro- 
caine Penicillin the antibiotic of choice, but, 
in addition, these results were achieved with 
economical, low levels. Other trials have in- 


dicated excellent results with swine as well. 


Merck Antibiotic Feed Supplement (Sp. 
644) is a companion product to Merck 
Vitamin B,, and Antibiotic Feed Supple- 
ment (Sp. 626) which introduced Procaine 
Penicillin to the feed industry. Both prod- 
ucts are in excellent supply. Write, phone, 


Or wire your requirements today. 


PROCAINE PENICILLIN FEED SUPPLEMENT 
Sp. 644 / 


Research and Production for 


Better Poultry and Animal Nutrition 


MERCK & CO., Inc. 


Manufacturing Chemists 


RAHWAY, NEW 
in Canada: MERCK CO. Limited—Mentreat 
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RATT 


it is composed of: 
50 per cent condensed fish solubles 
50 per cent soybean oil meal 
50 per cent minimum protein guarantee 
A blend of the best types of condensed fish solubles on a base of soybean oil 


meal. Especially designed for feed manufacturers who want a good fish prod- 
uct and have facilities to incorporate their own antibiotics into their formulas. 


Triple-Fifty concentrate is dry free-flowing—leaves no 
sticky mixers to clean, is uniform, stores indefinitely 
and enables any mixer regardless of size to use fish 
solubles in his feed at recommended levels 


How to Use: 
Triple-Fifty concentrate can be used at a ratio of 50 


pounds to a ton of complete feed. At this level it pro 
vides the necessary Vitamin By, and the unidentified 
condensed fish soluble factor(s) normally needed in 
any result producing formula. 


=== ~WAREHOUSE STOCKS AT 
Grain Products Co. United Distributing Co. 
St. James, Minnesota 116 24th Avenue N. 
Hoosier Mineral le, 
Feed Co. . 
Greenwood, Indiana 
Harry ©, Smith Co., Inc. 1011 South Broadway 
556 Green Bay, Wisconsin 
Memphis, Tennessee Feeders Supply & 


New Century Co. 
3939 South Union Ave. 1304 Union Avenue 
Kansas City, Missouri 


Chicago, Dlinois 


Write for complete details 


W. PRATT CO. 


MIDLAND 


WAREHOUSE CORPORATION 


INDEPENDENT PUBLIC WAREHOUSEMEN 
and 
CUSTOM BLENDERS 


OELWEIN, IOWA 


KANSAS CITY, MO. 
Chicago Great Western Trackage 


Santa Fe Trackage 


STORAGE IN TRANSIT 


ALFALFA MEAL and OTHER FEEDSTUFFS 
Call Victor 3123, Kansas City; or 516, Oelwein 


capital growth rather than mere dol- 
lar stability. In practice this means 
that profit-sharing trusts may prop- 
erly invest for a return of 4% to 
5%. Of course all investment income 
is tax-free. The following table shows 
clearly the effect of this higher re- 
turn in increasing principal of the 
trust and so the ultimate benefits. 
How Annual Contribution of $10,000 
Builds in 30 Years 


Interest Total value 
3% % 534,294 
4% 683,283 
4%% 637,523 
5% 
5% % 764,194 
6% 838,016 
6%% 919,892 
It is important to understand clearly the 
powerful effect upon ultimate benefits of 
this privilege of compounding tax-free in- 
come. It is commonly said that each \% 
of added income makes possible an increase 


of 5 to 6% in the ultimate benefits. 

(e) Benefits may be paid out to the 
individual as a lump sum subject to 
tax as long term capital gain only— 
or the full amount may be converted 
into a paid-up annuity in which case 
the proceeds are subject to income 
tax as received. 

(f) Many case histories show that 
profit sharing trusts, when properly 
set up and wisely presented to em- 
ployees, have had a splendid effect 
on employee morale, tending to make 
each employee more profit-minded. 

(g) Easy to Create—Simple to Op- 
erate—No actuarial tables are re- 
quired. Three or more trustees chosen 
from within the organization can ad- 
minister the plan. Professional invest- 
ment management can be had through 
the use of selected investment com- 
pany shares or by the appointment of 
a corporate trustee, probably your 
own bank. 

Before closing we should point out 
that it is possible to use combination 
of pension and profit-sharing plans to 
excellent advantage under certain 
conditions. 

Older employees nearing retirement 
may naturally prefer pension plans 


which promise certain payments, 
whereas younger ones may prefer the 
possible greater ultimate benefits of 
the profit-sharing trust. To meet this 
problem the law wisely provides for 
combination plans. 

For example, if an influential group 
of your older employees opposed a 
profit-sharing trust because they 
planned to retire before they could 
earn its full benefits a pension plan 
could be set up covering this group, 
while the younger employees could 
enroll in the profit-sharing trust. 

On the other hand, suppose you 
already have an insured pension plan 
but your unions are pressing for add- 
ed benefits under it. You are willing 
to go along, but hesitate to assume 
the added fixed charges which will 
result. A profit-sharing trust can be 
added to your pension plan. Under 
such conditions the Internal Revenue 
Code permits contributions up to 25% 
of total payroll of covered employees 
as a business expense. 

This brief discussion will serve to 
show that if you have not already 
made use of the profit-sharing trust, 
it may serve you well as a two-edged 
sword which can give welcome tax 
relief and at the same time strength- 
en “the American way” by making 
employees more profit-minded by of- 
fering them a visibly growing stake 
in the success of your business. 


DO YOU KNOW?: 


Some ingredients in Ultra-Life concentr 
more than worth their weight in gold These and 
? other ingredients are combined ia one easy-to-use 
uct whieh you use to supply all known essen- 
? tial vitamins In as which you manufacture 
fe save you inventory loss and shrinkage = 

? expensive simplify your f 
facturing operations. and help cut your overhead. 
?¢ at the Sas time helping you make better feeds. 

rite for detalis. 


? Ultra-Life Laboratories, Inc. 
EAST ST. LOUIS. 


222222222292 


Easier, Better Blending ... at Lower Cost! y 


MOLAS-O-FIER 


For Mixing All Liquids... 


Betaine, Choline, 


Condensed Fish Solubles, 


Buttermilk, Whey, 
Vitamin Oils, 
Molasses 

+» into 


For quick, complete, 
room temperature. 


* FITS ALL 
MIXERS 
aa? to attach. Port- 

for use on 
a. it desired, (See small 


illustration of hook-ap 
to upright mixer.) 


* MIXES FASTER, BETTER 


Cunstant flow, high-speed beaters as- 
sure fast and thorough mixing of liquid 
through feed. (See large picture above.) 


* LOWER CosT 


Shipped f.0.b. Midwest point. Belts, pulleys, spouts 
inclited with unit. 
3 H.P. motor. 


Economical operation with 


* HEATER UNIT AVAILABLE 
easy mixing, regardless of 


Write for Full Information 


1 | CARROLL SWANSON SALES CO. 
620 Des Moines Bidg., Des Moines, la. 


Good openings for manufacturers’ 


representatives. 
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Farmer-Stockman Progressive Farmer 
Florida Cattleman Record Stockman 
Indiona Farmer's Rural Gravure 
Guide Rural New Yorker . 
Aberdeen Angus Journal Michigan Farmer San Diego Poultry Journal 
American Agriculturist Montana Farmer- Sheep and Goat Raiser 
Americon Brahman Steckman Shorthorn World 
Americon Cattle Producer Montana Wool Grower Southern Livestock Journal 
American Hereford National Livestock Southern Planter 
Journal Producer Successful Farming 
American Poultry & National Poultry Unit Texas Livestock Journal 
Hatchery Federation National Wool Grower The Cattleman 
American Poultry Journal Nebraska Farmer The Poultryman 
American Poultryman New England Homestead Turkey World 
Breeder's Gazette New Jersey Farm U.S. Egg & Poultry Review 
California Farmer & Garden Wallace's Farmer & 
California Wool Grower New Mexico Stockman lowa Homestead 
Colorado Rancher Ohio Farmer Western Farm Life 
& Farmer Pacific N.W. Quad Western Livestock 
try Gentl Pacific Stockman & Westerner 
Dakota Farmer Peninsula Broiler Journal Western Livestock Journal = 
. Everybody’sPoultry Mag. Prairie Farmer Wisconsin Agriculturist 
There is always 


a demand for 


SULFAMETHAZINE 
The time-proved, multi-purpose sulfa that revolutionized the economics onl livestock 


and poultry production. 
The top-demand season is near! 


CHECK YOUR SUPPLY! PUT UP COUNTER DISPLAYS! 


*Reg. U. S. Pat. Of. 
Animal Industry Section 


LEDERLE LABORATORIES DIVISION 


30 Rockefeller Plaza AMERICAN Ganamid company New York 20, N. Y. 


the 
SULMET SULMET 
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S-t-r-e-t-c-h the Life of Your Trucks 


* 


* 


* 


A GUIDE TO VEHICLE OPERATION ECONOMY 


maintenance costs are increas- 
ing and because there may be 
a shortage of rolling stock due to 
the conversion of materials to defense 
projects, the feed dealer should see 
to it that his trucks are kept in the 
best of condition from now on. This 
requires, not only better supervision 
on the part of the dealer, but also 
better cooperation from his drivers 
to see that his trucks are operated 
most economically. 
In driving a truck there are cer- 
tain rules, which if followed, will re- 
sult in more economical operation, 


B truck operating and 


You can now buy your own custom supplement of vitamins, minerals 
and antibiotics through the NOPCO Custom Supplement Service— 


By Arthur Roberts 


better performance, longer life for 
the truck and greater safety. The 
dealer should make sure that his 
drivers know these rules. To get ex- 
pert information on truck care, which 
the dealer can pass on to guide his 
drivers in order to minimize delivery 
expense, we interviewed a number of 
supervisors of sizeable fleets in the 
Middle Atlantic states where truck 
travel is high. Their practical coun- 
sel will help the dealer keep his roll- 
ing stock in tip-top condition at min- 
imum cost. 

Before a driver takes out his 
truck in the morning, he should check 


and get these 5 money-saving advantages: 


Nopco gives you expert custom formula help. 


Nopco gives you exactly the blend your feed requires—every time. 


Nopco saves you the hidden costs of overfortification errors. 


3 Nopco saves you the extra time, labor and care of “mixing your own”. 


Nopco saves you potency problems, because Nopco guarantees potency. 


All you pay are the actual ingredient costs (plus nominal service charge). 


Can you afford NOT to use this NOPCO Custom Service? 


Here's why you can always count on NOPCO 


Norco LEADERSHIP — first with fortified cod 


liver oil; first with quantity production of a 


complete line of B vitamins; first with exclusive 


Micratized dry vitamin A & D products 


NOPCO RESEARCH —backed by 26 years of vitamin 
know-how, a staff of leading animal nutritionists 


Can you afford NOT to use NOPCO Custom Service? Write today for 7} t 
all the facts on how you save 5 ways with NOPCO Custom Service. were es 


Harrison 1, N. J. Richmond, California 


IN STABILIZED NATURAL VITAMIN A 


PIONEERS 


and completely equipped modern laboratories 


NOPCO EXPANSION —a supply source you can 
count on for quick volume delivery. One example 
of Nopco’s expanding production is the new 
Choline Chloride plant at Cedartown, Georgia. 


the horn and lights, see that the tires 
are properly inflated, that the instru- 
ments on the panel tell the right 
story on battery, oil and gas. Once on 
the road he should give the brakes a 
test to make sure they are operat- 
ing properly. To save fuel, the driver 
should be cautioned to bring a truck, 
particularly when heavily loaded, up 
to maximum speed in the low gear, 
prior to any gear change, and to 
maximum speed in each succeeding 
gear before shifting. Some drivers 
have a habit of racing a cold engine 
in winter to warm it up. This wastes 
fuel and may score the cylinders. 


~ 


RELY 


on these Quality 
Products 
for your feeds 


NOPCO 
B VITAMINS 


—riboflavin, calcium pan- 
tothenate, niacin, choline 
chloride (liquid & dry), vito- 
min Bi2 feed supplement 


NOPCO 
A&D VITAMINS 
—a complete line of dry 
vitamin A & D products, 
vitamin A & D oils. 


NOPCAB 


—antibiotic feed supple- 
ment (Bacitracin), avoil 
able alone and combined 
with vitomin 


‘OLVED THRU 


© 1952 Nopco Chemica! Co. 


Idling the engine when the truck isn’t 
running is another way to waste gas. 

Driving habits are important. Some 
drivers drive fast, then slowly on the 
open road. They will get better gas 
mileage if they maintain a uniform 
speed. As speed increases, frictional 
and wind resistance increase to an 
even greater proportion. Wind re- 
sistance at 60 miles an hour is four 
times as great as at 30 miles per 
hour. Here is a typical example of 
the relationship between speed and 
fuel consumption, which shows that 
you can save fuel and minimize truck 
wear by driving at conservative 
speeds. 


Miles per hour Miles per gallon 
12 


40 10.5 
50 10 
60 8.3 


The grade traveled influences fuel 
consumption and truck wear. If pos- 
sible, the driver should be instructed 
to take the most level route when 
making deliveries. Jamming on the 
brakes instead of slowing down grad- 
ually wastes gasoline and causes un- 
necessary brake lining wear. Jumping 
ahead when the light changes eats up 
gas. 

A lot of fuel is wasted and exces- 
sive wear placed upon a truck when 
the driver waits until the engine is 
practically dead before he _ shifts 
when driving up a hill. He should 
shift at the top of the speed range. 
For example, if he starts up a hill 
at 40, he should shift to a lower 
gear, not when the engine starts to 
pull, but while it is still going at 
better than its minimum speed in 
that range, say 30 miles an hour. 
In other words, shift at the “top. 
speed” of each gear range. 


Double Clutch 

The fleet supervisors interviewed 
recommend the “‘double-clutch” when 
making an advancing gear change, 
so that the gear engagement is made 
properly, saving wear and tear on 
transmission and rear end. This con- 
sists of bringing the truck to maxi- 
mum speed in the lower gear, re- 
leasing the clutch, shifting to neu- 
tral, re-engaging the clutch, releasing 
it again and then shifting into the 
higher gear. 

This is done to synchronize the en- 
gine and vehicle speeds, so that when 
the clutch is released the second 
time, the engine will be operating at 


(Continued on page 45) 


Deaiers Minseseta, North Dakets and Westers 


Write for Prices and Information to 
MANEY BROTHERS MILL & 
ELEVATOR COMPANY 
MINNEAPOLIS Distribsters MINNESOTA 


Ath UW te Quote 


Vegetable and Animal Proteins 
Millfeeds, Alfalfa Meal, Molasses 
and other Feed Products 


Telephone—GR 6122 Teletype—KC 370 


HERRIN 


BOARD OF TRADE 


KANSAS CITY, MO 
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Grinders 


are 


Extra accuracy in manufacture eliminates destructive 
vibration. Result: Long Life, Low Maintenance... 
more tons per hour at less cost per ton. Extra 
strength in every part keeps Jacobson Grinders run- 
ning smoothly throughout their long life. 


The soft-spoken 
GIANT 
of Efficiency 


“UNIVERSAL” 


5 to 150 HP. 


Belt or Motor 
Drive 


MORE TONS PER HOUR— 


Less cost per ton— 


30-second screen change Smooth Running— 
All working parts constructed to 


Since 1910. 


Exclusive Beater Blade Assembly— 
Providing exact spacing and quick 
change of Hammers. 


1076 TENTH AVENUE SOUTHEAST 


Patented cutting plates— wear evenly. 
' Lightweight, reversible, long-wear- All-Round Utility— 
ing. Efficient and uniform grinding of a 


wide variety of grains, screening, 
mill products and alfalfa. 
The Heaviest Built Hammermil] on 
the Market today— 
So carefully and accurately con- 
structed that it will not get out of 
alignment throughout its long life- 
time. 


Bulletins mailed upon request 


JACOBSON MACHINE WORKS 


MINNEAPOLIS 14, MINNESOTA 


| Since 
| 
3° 4 
= 
special Features: 
j Simple Construction— 
Every working part instantly ac- 
cessible. 
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When You Need a Bank Loom 


Here’s Some Advice That Will 
Help You in Obtaining a Loan 


ATIONAL income is at peak. | 
Money in circulation is at an 


all-time high. Yet, it is getting 
harder for the average dealer to ob- 
tain a loan from a bank, and interest 
rates are increasing. This paradox is 
accounted for by the fact that the 


pace of business due to our wartime 
economy is soaking up more loanable 
funds than ever before. Bank loans 
to finance the record expansion of 
plants and equipment have reached 
such proportions that banks have a 
hard time finding money to lend. 


SIMMONS STOCK-GRO 
Pure Concentrated Cultured Milk Whey Nutrients 


228 N. LaSalle 


Unadulterated Full Milk Sugar and Lactic Acid Content in Natural Proportions 
Smarten up — Be a Dealer 


SIMMONS STOCK-GRO, INC. 
Street Chicago 1, 


By Roberts 


From our field studies, we find that 
many feed dealers are being pinched 
for working capital and are contem- 
plating loans. We therefore offer some 
current information that should give 
the reader good perspective on the 
lending situation today. Armed with 
the right information, he can proceed 
intelligently if he feels the need for 
a loan. 

You can't go to a teller’s cage, 
ask for a loan and walk away with it. 
This means that the dealer should 
anticipate a need for funds well in ad- 
vance. It is wise to “feel out” the 
banker beforehand. Too many dealers 


WE CALL 'EM 


Waterproof 


BUT... THIS KIND OF PROTECTION IS ONLY ONE OF THEIR FUNCTIONS 


Bags 


Bemis Waterproof Laminated Textile Bags 
are extra strong, and they't re specially 


If you have a “hard-to-pack” product or one that must stand the rough 
handling of 1. c. |., truck, or export shipment, it will pay you to investigate 
the advantages of Bemis Waterproof Bags. 


; MAYBE YOU NEED THESE, TOO 


If you don't require the exceptional 
protection of Bemis Waterproof Bags, 
Bemis Multiwall, Cotton or Burlap 
Bags are your best bet. 


WHATEVER KIND OF BAG 
YOU NEED, WE MAKE ITI 


wait until they need the money and 
then have trouble getting it. Often 
they don’t get it, and then they have 
a difficult time keeping “heads up” 
financially. The dealer who keeps close 
tabs on his operating figures, who 
analyzes his business statements 
monthly, who budgets operations, is 
in a better position to pre-determine 
his need for money than the dealer 
who operates “in the blind”, so to 
speak. 

Incidentally, that is one of the 
things the dealer should do when he 
appraises his operating figures. We 
find that too many overlook this im- 
portant essential. Maybe they will 
have sufficient working capital to car- 
ry them on, but they should try to 
foresee its adequacy just the same. 
It pays to play safe. 

High taxes and high costs are put- 
ting a tremendous strain on “seed 
money” today so that many business- 
men who could carry themselves 
financially some years ago are now 
finding it necessary to borrow funds 
to continue operation. It isn’t unusual 
for a businessman, or even a salaried 
worker, to be compelled to borrow 
money to pay his income tax. Not a 
wholesome condition, but it frequent- 
ly happens and the dealer should take 
cognizance of this hazard by placing 
on his agenda the possibility that he 
may need to borrow funds at some 
time and contemplate the situation 
well in advance. 

It is a good business policy to file 
statements with your banker at least 
once a year and ask about their cred- 
it requirements even though you do 
not want a loan. Credit requirements 
are changing in these times the same 
as other elements of business opera- 
tion, and you should be “up” on the 
latest information. Moreover, when 
you file a statement yearly this gives 
a banker confidence in your business 
sagacity and it enables him to con- 
duct your affairs so that you will 
meet his requirements in case you 
need a loan. 

Then, too, banks differ in their 
credit requirements so it is important 


LOREN V. BURNS 
& ASSOCIATES 
TECHNICAL COUNSEL 

FEED FORMULATION and PRODUCTION 

P.O. Box 886 MANHATTAN, KANSAS 


Brewers’ GRAINS 
and MOLASSES 


THE NEW CENTURY CO. 
3939 S. Union Ave. 
Chicago 9, Ill. 

PHONE: Yards 7-1003 


MANUFACTURERS OF 
QUALITY 


CENTRAL MILLS, 


Incorporated 
__DUNBRIDGE, OHIO 
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4. pounds of 
DR. SALSBURY’S 


DR. SALSBURY'S 


Does 


Gives Hogs 


27% FASTER GROWTH 
osipalitelcsidhadiianien wea HOG-GAIN Is NOT An Antibiotic or Protein Supplement 
> Hogs Consume But A NEW And Entirely DIFFERENT ! 
2 - 14% LESS FEED Multi-Chemical GROWTH STIMULANT For Mixing In The Feed ' 
Helps Hogs COMBAT 
HIGH “DISEASE LEVEL” 0 fi g e i 
YT YT TT Because HOG-GAIN Also Helps Hogs Combat A High “Disease Level” 
: Helps Make HOG-GAIN gives your feed a distinct advantage over all others. It helps fortify | 
° RUNTY PIGS PROFITABLE the ration, which is essential, for most profitable results on so many farms where a 
high “disease level” exists! 
6 : Gets Hogs To EARLIER, Dr. Damon Catron, of Iowa State College, attributes the variation in “disease level” 
° (degree of premise contamination) as the reason why one hog raiser does better 
° GES CRCTUNEERS CREED than another, when identical rations are fed well-bred pigs under similar management 


conditions. HOG-GAIN helps hogs combat this high “disease level!’ Gives your 
What Dealers Say: . “Sold HOG-GAIN to farm- customers more uniform, faster growing pigs, more profits. 
ers with runty pigs. It brought them out of it and 
provided the cheapest gains they ever had. Never had 
such satisfied, happy customers: Steel & Son Feed 
Company, Albia, lowa. 


What Feeders Say: “HOG-GAIN gave me 231 
pound hogs in 54% months on the cheapest feed cost 
I ever had.’ Mr. H. B. Repp, Albia, Iowa. 


Don’t Take Our Word Forilt... 


TEST HOG-GAIN YOURSELF -FREE 


Take advantage of this outstanding offer! Prove to yourself that HOG-GAIN gives 
your feed an exclusive benefit that helps you get mew customers, extra feed sales, 
bigger profits. Send the coupon now and your Dr. Salsbury representative will 
gladly deliver 4 pounds of free HOG-GAIN and help you with the test. 


Effectively Controls 


WINE DYSENTERY 
(Black or Bloody Scours) 


RISTAT, new chemical discovery, quickly 
controls black or bloody scours in pigs of all 
ages. Economical ...costs only a few cents per 
pig. Test proved. Fast results save pigs, money. 
Send for RISTAT bulletin today. Dr. Sals- 
bury’s Laboratories, Charles City, lowa 


OR. SALSBURY’S LABORATORIES 
Dept. 2, Charles City, lowe 


Yes, 1 would like to test HOG-GAIN. Have your represen- 
tative call, with 4 pounds of HOG-GAIN free of charge. 


Tablets 


¥ 
| To Prove That It Gives YOUR FEED A 
} 
a 
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FOR POULTRY 


This Trusted symbol has represented 
purity and profit to poultry feeders 
everywhere, for maximum egg production. 


Leading feed dealers rely on Pilot Brand 
Oyster Shell for sustained quality, 

feeder satisfaction and profits’to them, 
constantly stimulated by powerful 
National Advertising in farm papers 


and radio. 


The familiar blue Pilot Wheel trade-mark 
will continue to be their guarantee of 
satisfaction and repeat sales. 


OYSTER SHELL PRODUCTS CORP. 


New Rochelle, N. Y. 


ONE CALL BUYS ALL! 


Lincoln 8431 . . . the number that saves 
you time and money. Save by ordering 
your feed all at once. |. S. Joseph's feed 
specialists fill each order with care. Call 
for millfeeds, protein meals, clear flours, 
beet pulp, other specialty feeding items. 
One Call Buys All! Phone Lincoln 8431, 
Today. 


1. $. JOSEPH CO., INC. 

Flour Exchange Bidg. 

Minneapolis, Minnesota 
Lincoln 8431 


Mixes quickly. 


Patent spray manifold, shown 
in circle above, gives thorough, 
even dispersal of molasses. 


YOU’RE AHEAD with this 


SWEET FEED 


MANUFACTURING COMPANY 


MINERAL WELLS 


that you know what they are. Be- 
cause another dealer has received a 
loan from his bank under certain con- 
ditions is no reason to fee] that you 
will get a similar loan from your 
bank on the same terms. For example, 
some banks will lend $3,000 if your 
average bank balance is $1,000, other 
banks will lend more, maybe up to 
$5,000, if your business statements 
and character impress them. 

An income statement showing that 
you are doing a sizeable volume isn't 
always a convincing argument that 
your business is moving upward. 
Prices have gone up during the past 
year so a higher dollar volume may 
mean fewer sales, not more. An 
analysis of the price trend as it 
touches your own business will tell 
you whether you are really doing 
more business than you did a year 
ago. Many dealers stake their all on 
increased volume, and even in days 
when the price level was fairly stable, 
this was not the only yardstick the 
banker used to grant a loan. 


Holds the Key 

The financial statement holds the 
key to the issuance of many bank 
loans. If accounts receivable are 
heavy, the banker figures out how 
many months’ accounts are outstand- 
ing. If a large percentage of the ac- 
counts are not being collected 
promptly, he will tell you to get your 
funds from credit customers. He may 
ask for a list of outstandings over 
60 days old, the age of each account 
listed, and if he finds too many grey- 
beards on the list, he will throw them 
out entirely and not figure them in 
as a current asset, which will lessen 
your chances of getting a loan be- 
cause this reduces your investment in 
the business. 

A large inventory is not a deterrent 
to a loan if it is needed to do the 
volume you are getting. In general, 
banks are critical if the borrower 
seems overloaded on inventory, par- 
ticularly at this time because they 
realize that many businessmen are 
hedging against price increases. The 
American Bankers Assn. has warned 
all bankers to turn “thumbs down” 
on borrowers who are overloading on 
inventory. The government is like- 
wise critical, so that the dealer 
should not be too hopeful about get- 
ting funds from a bank if his in- 
ventory is overly high. 

In the final analysis, however, the 
banker considers how you pay your 
bills. If you have a bigger-than-usual 
inventory, pay your bills on time, or 
discount them, a banker is likely to 
go along with you on a loan, if other 
factors are satisfactory. 

The banker will check inventory to 
current assets. The ratio of inventory 
is higher today than it was before 
World War II, when it ran about 
35% of current assets, cash, receiv- 
ables and inventory. Today it may run 
as high as 50% and be in the safety 
zone. Check your ratio to see if it is 
in line with the general average. If 
the ratio is higher, and you need a 
bank loan, you had better check your 
stock to see if all of the items are 
worth book value, that none have de- 
preciated or grown obsolete because 
of age, that your turnover is a good 
one. The banker will want such in- 
formation. 

Two reasons motivate the banker’s 
interest in the size of the inventory 
“carry.” If it is overly high, the turn- 
over will be too low. Inventory losses 
may be high due to deterioration of 
one kind or another and the business- 
man may find himself hampered in 
meeting current expenses and ma- 
turing obligations. 

Current Ratio 

Bankers also check the current ra- 
tio, which is the current assets to the 
current liabilities. It is widely used 
to measure credit solvency, but many 
dealers have an erroneous opinion 
that a ratio of 2 to 1, current assets 
to current liabilities, is satisfactory. 
This is wrong. This ratio varies in dif- 
ferent fields. Furniture dealers re- 
quire a current ratio of about 4.5 to 
1, assets to liabilities, whereas, feed 
dealers can get the nod from a ban! 


with ANDERSON'S 


GLASS FOUNTS 


Popular One 
@NO RUSTING—No metal parts te rust or corrode. 
@SAFE FOR MEDICINE—Nothing te sol 


@ JAR EXTENDS BEYOND BASE—Koeps drinking 
pan clean. 


@ EASY TO CLEAN—Just two parts lor easy washing. 
Order Today from 


Sold Only 


Retail \ 
Channels — 
Genuine ASL 


BANARAT 
warfarin 


with 
Most Effective RAT and 
Mouse KILLER Known 


Feature BANARAT, the pioneer warfarin 
rodenticide that's =e | guaranteed to 
ban all rats and mice. It's sure to please 
your customers. 


New! BANARAT BITS 
ready-to-use death deal- 
ing pellets; also home 
size tor mice. 
BANARAT PREMIX a 
concentrate your custo- 
mers mix with any pre- 
ferred bait. 


Localized National Advertising 
Powerful, continuous advertising that's 
read by your customers in their favorite 
local publications. Merchandising helps 
sent free. 


Order From 
Your Wholesaler 


There are dozens of war- 
farin products but only 
one BANARAT. Insist on 
it from your jobber or 
write American Scientific 
Laboratories, Madison 1, 
Wisconsin. 


DEPENDABLE 


A FEED 


FARMS 


MILLING COMPANY 
223 West Jackson, Chicago 6, Iilinols 


i | 
for thirty years | 
Z 
ee INDIANAPOLIS 6, INDIANA 
| 
+ FAN IN 2 FORMS: 
| 
— 
Tr. 
= 
SINCE 1921 5 
To keep ahead of competition, 
| i ing process. Vertical mixer and af FOR j 
h | » 
write Dept. F below: FARM | 
ARCADY 
| 
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if the ratio is 2.5 to 1. In 1940, a ratio 
of 2 to 1 was satisfactory. What a 
high, low or satisfactory ratio is must 
be considered in terms of the usual or 
normal ratio for the line of business 
under review. 

If the fixed assets equal the net 
worth, the banker may say “no” to a 
loan even if you are earning a satis- 
factory profit on a satisfactory vol- 
ume. This ratio means that you are 
supplying no working capital to the 
business, that the reason you are 
short on working capital] is that your 
entire business investment is repre- 
sented by the fixed assets you own, 
which may be worth only 10¢ on the 
dollar at a forced sale, should you be 
forced to liquidate. The banker thinks 
of such things when granting a loan. 

Usually such a condition has exist- 
ed for some time and the banker, ex- 
pecting his money back in a year, 
may feel that you can't revise this 
ratio for the better quickly enough 
to return his money and you may ask 
for a renewal of the loan. When the 
net worth of a business is frozen in 
fixed assets, it is hard to unfreeze 
the ratio. Be careful that you do not 
slide into this pit. Watch your bal- 
ance sheet figures periodically to 
catch such dangerous alliances and 
correct the defects before they be- 
come chronic. 

If the total debt, current and fixed 
liabilities, exceeds the net worth, you 
won‘t get much consolation from a 
banker if you ask for a loan because 
your creditors own as much or more 
of the business than you do. If they 
crack down, his loan may be in 
jeopardy. 

In this field, the percent of fixed 
assets to total assets is relatively 
low, around 15; in other words, 15% 
of the total assets are invested in 
fixed assets. If your balance sheet 
or financial statement show a ratio 
higher than 20%, you may not have 
working capital adequacy and may 
have trouble getting a loan. This is 
because where this ratio is low, the 
working capital requirements are 
usually high. Be sure that you have 
written off enough depreciation. If 
you haven't, the banker may cut your 
fixed assets down to current value 
and the ratio of fixed assets to total 
assets may be then too low to justify 
a loan. 

Some dealers have asked us if they 
could borrow on their accounts re- 
ceivable. Commercial banks do make 
such loans, also finance companies, 
but the customers doing business with 
the feed dealer are not likely to be 


considered good collateral. Such lend- 
ers prefer doing business with big 
companies. If they lend a dealer on 
open accounts, they usually demand 
a high price for the money. 
Short Term Loans 

For working capital purposes, the 
dealer should borrow’ short-term 
loans. payable in one year or less. 
Short term loans should not be re- 
newed continually. Some dealers do 
this. It is poor policy because a bank 
may assume that the dealer is con- 
sidering the money he borrowed as a 
long term loan and may ask for pay- 
ment at a rene’val date, which may 
squeeze the dea.er financially. Short 
term loans are based on character or 
collateral. Character loans are based 
on general integrity and earning ca- 
pacity. The bank may charge a lower 
interest rate if you put up collateral. 
At least, you can ask about it. Long 
term loans average five years and 
may be used to purchase fixed assets, 
for business expansion or other bet- 
terment. 

The “straight” loan or the line of 
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18°x36" - - 


Panels; 


Plywood 
Bac 


PRICE BOARDS! 


“Completely Changeable” 

21 SLOTTED OPENINGS 

The Beautiful Neo-white Cut-out Gummed 

Paper Letters Mount on Velvet Black Panels 
As Easy as Mounting « Stamp 

NUMBERS SNAP IN AND OUT 

FOR QUICK PRICE CHANGES 


“Will Last a Lifetime” 


SPECIFY CAPTION 
Each board contains 1,000 Gummed Let- 


ters, 300 Snap-in Numbers, 24 1% "x18" 
replacements as needed. 


One Board . . .$15.95 ea. 
x" | Two Boards .. 14.50 ea. 
Three or More 13.50 ea. 


F ruchey Service Co. 


BOX 461 — NAPOLEON, OHIO 


qsustus 


WINFIELD, 
KANSAS 


H. E. CLARK CO. 


EDWARD E. SMITH AND CO. 
48 Years of Dependable 
okerage Service 


402 Glenn Bldg. Atlanta, Ga. 
LD-132 Walnut 8417-8 TWX AT-30 


for the Feed Industry 


® CLO-TRATE vitaMIN 
A& D FEEDING OILS, in 
popalar potenc 


e CLO-TRATE “Dry D” acti- 
vated animal sterol supplies 
Vitamin D,. 


e@ Fleischmann’s Irradiated 
Dry Yeast (FIDY )—Vitamin 
D, in several potencies—dis- 
tributed in the Midwestern, 
Southern and Southwestern 
States. 


White Laboratories, Tuc. 


Kenilworth, New Jersey J 


“ 


cm 


Proteus Vitemm 
PERFORMER 


ECONOMy 


\ 

\ 


PURINA 


Glidden 


\ 


Ecrdge, 
fades Hayeccer & Sovaga, fit 


HOW TO CUT COSTS WHILE 
lmproving Service... 


Switch to Savage Tags and you'll see bags 
move faster in no-mistake selections. Tags 
stay on. No more cutting lost-tag bags open 
to see what is in "em. No more excuses 
about bad light and not being able to read 
tags. Savage Tags look the same in all 
lights ... and you don’t have to read them 
anyway. Find out why. Learn how much 
better they are and how little they cost. 
Send us samples of your tags. Mark quan- 
tity used on each. Don't bother to write. 
Just attach the coupon to your letterhead; 
enclose your tags; and mail them tous NOW. 


; 
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Telephone: 
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tion, 


Cleveland 0913 


FEED PRICES 
| 
OTTON 
SOVSEAN MEAL" 
' 
| ae 
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BEST: a 
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| 
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» FEEDS | 
S UNC URED —— ‘ 
Homer J. Savage, President 251 MAIN STREET BUFFALO 3, N.Y. 
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credit upon a secured note is the tra- 
ditional form of bank credit. Usually 
it is related closely to the size of the 
“cushion of risk capital” invested in 
the business by the borrower. In oth- 
er words, if the bank is to risk its 
funds on a loan basis, the borrower 
must have an adequate proportion as 
an assurance that he can and will 
support the credit. Many types of 
businesses require relatively small 
proprietary investments in relation to 


sales. They have smaller fixed asset 
requirements compared to sales vol- 
ume than other businesses, and if the 
ratio is too far out of line, some banks 
may not grant credit in amounts suf- 
ficient to cover operative needs. Or 
they may not grant credit at all. To 
borrow adequate working capital from 
a bank, one must have adequate risk 
capital invested in the business. 

If you need loanable funds in vary- 
ing amounts during the year, ask your 


Spiva Bldg. 


CALCIUM PRODUCTS CO. 


Calcium Carbonate; lodized — Manganesed 
Trace Materials; Poultry, Ruminants, Swine 
Plants: Carthage, Mo.; Hannibal, Mo.; Webb City, Mo.; Sulphur Springs, Ark. 


Joplin, Missouri 


banker fur a line of credit, an ad- 
vance commitment to lend you up to 
a certain sum, usually on a revolving 
basis, so that you can have more than 
one loan out at a time and retire 
them on their varying due dates. 
Keep this line of credit working. If 
it is idle, the banker may cancel the 
arrangement. 

Interest rates and types of loans 
vary with the banks. You may save 
money shopping around. A straight 
loan, payable in a certain time at so 
much interest per year, is probably 
the least expensive. Banks, however, 
like to sell installment loans because 
of their profitability. The rate varies 
with the banks, from 7 to 20%. This 
seems high, but it figures that way on 
an installment basis, because the ad- 
vertised rate may be 6%, but you 
must return the money in monthly 
instalments and do not have the use 
of the total loan for the full year. 

Every businessman, now and then, 
gets tight for money. This is no busi- 
ness sin. The banker realizes this. 
Moreover, he is selling credit and is 
anxious to do business with you if you 


serious sales setbacks. 


edge over competition. 


“We turned a tough problem 


into a big asset” 


“Going into this new era of animal nutrition a few years 
ago put a lot of feed manufacturers like us on the spot. 
With each new discovery, feed formulation and forti- 
fication became a more complex and critical problem. 
Unless we kept our feeds up to date, we were in for some 


“Lacking an extensive professional staff and research 
facilities of our own, we could neither evaluate nor apply 
the growing mass of research findings and recommenda- 
tions available. It was a job for specialists. 

“We knew of the Dawe’s reputation for sustained 
leadership in the field of nutrition and feed fortification. 
One meeting with a Dawe’s representative provided the 
start for a simple solution to our problem. We selected 
Vitamelk Base as our fortifier and Dawe’s Formula Audit 

Bureau took over the continuing job of applying the latest 
nutritional knowledge to our feed formulas. 

“This proved to be a real step forward. The completeness 
of Dawe’s nutritional services—ranging all the way from 
product research and basic production of vitamins to the 

development of complete feeding programs—gives us a strong 


“The assurance of keeping up to date in an ever changing 
nutritional world is, indeed, a priceless asset. Modernizing our 
formulas and fortifying our feeds with Vitamelk have enabled our 
management to devote more time to sales activities. The result has 
been a steady increase in our'sales.” 


Let Dawe’s, the nation’s leading vitamin nutritionists, prove to you the 
advantages of modern, scientific feed building methods. Dawe's offer a 
complete nutritional program to progressive feed manufacturers. For more 
complete details about Dawe's products and professional services, please 
write on your letterhead. 


manufacturing company 


4800 S. RICHMOND STREET, DEPT. FS-32 


World’s Oldest and Largest Specialists in Vitamin Products for Feeds 


CHICAGO 32, ILLINOIS 


ive 
Now! 


You can lend a hand to 
a crippled child . . . give 
to Easter Seals, and help 
a handicapped child 
back to health. 


19th Annual 
EASTER SEAL 

APPEAL 
March 13 to April 13 


are a safe risk. The banker will not 
look down his nose at you if you ask 
for a loan. He knows that a dealer 
may get short of working capital and 
still be a good businessman. All the 
banker wants from you is a good 
reason for your shortage of “seed 
money,” that the need for funds is 
not due to bad business management. 
And you should appraise the situation 
in advance, making sure that you 
have handled your operations satis- 
factorily and that you can give a 
plausible explanation for your need 
for funds. 


VACATION IN FLORIDA 
CINCINNATI — Ralph H. Brown, 
president of the Ohio Grain, Mill & 
Feed Dealers Assn., and his wife are 
vacationing for two weeks at Fort 
Lauderdale, Fla. 


STEAMED 
ROLLED OATS 


INGREDIENTS 
SHARP MILLING CO. 


SIOUX FALLS, S.0 PHONE 47705 


Make Your Customers 
GOOD Customers... all year ‘round 


SUPREME Brand 


Condensed BUTTERMILK 


HERBERT K. CLOFINE, Inc. 
MILK PRODUCTS 


612 Bulletin Bidg. Phila. 7, Pa. 


PRODUCTS 


Distributed in Minnesota, 
North and South Dakota 
and western Wisconsin by 

Blomfield-Swanson Brokerage 


734 Midland Bank Bidg. 
Minneapolis 1, Minn. 
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SHOULD PREFER THEW 
FRED DEALERS 


WAROFACTURERS 


ULD PREFER THEM 
hundreds of uses agg 
| d makes no excuses 0 PREFER THEM. 


3 cotton feed bags 


@ Chase Banded Label Cotton Bags—in choice 
of plain white or colorful Pretty Prints—are 
the popular choice of millions! Surveys prove 


2} \ 


that housewives the country over want them, 
prefer them, because of the valuable cloth pre- 
: mium which each bag provides. Capitalize on 
this demand by selling all your feed in Chase 
Cotton Bags! 


the 


@ IT's NEW 
@ EASY TO HANDLE 
@ FULL YARD OF FINE COTTON 


@ HOUSEWIVES LOVE THEM FOR 
THEIR MANY USES 


BOISE DALLAS TOLEDO DENVER + DETROIT MEMPHIS BUFFALO ST.LOUIS NEW YORK CLEVELAND «© MILWAUKEE 
PITTSBURGH KANSAS CITY LOS ANGELES MINNEAPOLIS GOSHEN,IND. PHILADELPHIA NEW ORLEANS + ORLANDO, FLA « SALT LAKE CITY 
OKLAHOMA CITY « PORTLAND, ORE. « REIDSVILLE, N.C. © HARLINGEN, TEXAS « CHAGRIN FALLS, O. « WORCESTER, MASS. + CROSSETT, ARK. « SAN FRANCISCO 


} 
‘ 
| | 
a SURVEYS | 
| ARE THE Y 
ask Your CHASE SALESMAN Sie 
| 
S E BAG CO. sues orrices: 309 w. saceson cwicaso 6, 
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Faster growth, better health and thriftiness are bringing more and more pigs to 
market quicker. 

One outstanding reason for this profitable situation is the increasing use of 
AUROFAC Vitamin B,. and Antibiotic (Aureomycin) Feed Supplement in 
manufactured feeds. 


Reports from experiment stations, feed manufacturers and hog farmers tell of 
the remarkable results obtained when pigs are given rations containing AUROFAC: 


e Pigs reach market weights earlier. 

e Feed efficiency is stepped up. 

e Scouring is sharply reduced; often eliminated completely. 

e Runts are a rarity; more pigs are brought to market weight profitably. 

e@ There are more pounds of pork at market time per pound of feed consumed. 


In the table shown on this page are the results of feeding rations containing 
aureomycin to baby pigs; to weaned pigs; to growing-fattening pigs; and to runt 
pigs. These studies, made by investigators at experiment stations in the principal 
swine-growing states, indicate the exceptional growth-promoting effect that can 
be obtained when AUROFAC is used in the feed. 


Workers at Purdue University*® found that growing-fattening pigs on alfalfa 
pasture, when given rations containing aureomycin, reached market weight 12 days 
sooner than those that were not fed aureomycin. Workers at Iowa State College* 
found that pigs in dry lot, when given feeds containing aureomycin, reached market 
weight 15 days sooner than those not fed aureomycin. 


Many experiment stations, including those at the University of Florida, Uni- 
versity of Illinois, University of Minnesota, Iowa State College, University of 
Nebraska and Purdue Universty, have found that scouring was greatly reduced 
or completely eliminated when pigs were given rations containing aureomycin. 


It has been found, also, that aureomycin, when combined with vitamin B;. and 
other factors from aureomycin fermentation products in a balanced feed adds to 
the growth of pigs, chickens, turkeys and calves over and above that obtained 
even when the ration already contains adequate amounts of proteins and vitamins. 


Are you making or selling feeds and supplements that contain AUROFAC, 
the antibiotic supplement that is the choice of a high percentage of the scientists 
who work in the field of nutritional development? 


The Effect of Aureomycil 


BABY PIGS 
Carpenter', Hormel! Institute 


WEANED PIGS 
Carpenter', Hormel Institute 


GROWING-FATTENING PIGS 
Cunha”, University of Florida 


GROWING-FATTENING PIGS 
IN DRY LOT 
Vestal®, Purdue University (1) 
(2) 
(3) 
RUNT PIGS 
Carpenter', Hormel Institute 


1 


References: ‘Arch. Biochem. 27:469 (July) 1950. 


*American Vet. Med. Assoc. “Proceedi 


r 


*Mimeo No. 51 Dept. of Animal Husban 


‘J. Animal Science 9:608 (Nov.) 1950. 
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Suggestions to Feed Manufacturers 


- (OS n-Containing Supplements Below are the recommended amounts of AUROFAC to be used in a number of 
hog feed products which manufacturers can make. : 


A. For baby pigs removed from sow at early age. 
{ 1. Sow’s Milk Replacement. 1% AUROFAC on solids basis. 


Growth 


he wih , 2. Starter Feed (similar to creep feed ). To be used alone or with above before 
' Time of Over weaning. 10 Ib. AUROFAC /ton. Pelleting may give best results. 


ght 
tart Final Weights Experiment Controls 
B. For baby pigs left with sow until weaning. 


No With 3. Concentrate for Adding to Cow’s Milk. 10-14 Gm. (about ‘2 oz.) AURO- 
FAC per gallon. 
‘ee 4. Creep Feed. 20 tbs. AUROFAC /ton. Pelleting may give best results. 
i own 25 36 (8 weeks) 44% 
5. Lactation or Sow Feed. 10 Ibs. AUROFAC/ton. 
| z= 29 43 (4 weeks) 48% C. Other types of feeds. 
t 6. All Mash Grower. 10 Ibs. AUROFAC/ton up to 125 Ib. wt. of pig. 5 Ibs. 
5 72 126 (54days) 75% AUROFAC /ton, 125 Ib. wt. to market wt. 
7. Concentrates. 35% protein, 25 lbs. AUROFAC/ton; 40% protein, 35 Ibs. 
AUROFAC /ton. 
194 214 (90 days) 10% 8. Gestation Feed, Farrowing Ration, etc. 5-10 Ibs. AUROFAC /ton. 
5 182 215 (90 days) 18% *Trade-mark 
5 193 217 (90days) 12% 


6 93 128 (14w'ks) 37% 


gs Book,” 87th Annual Meeting, Page 65, (Aug.) 1950. 
dry, Purdue University, 1950. 
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HE Brooks family was at din- 

ner in the big dining room of 

the feed dealer's home, less 

than two blocks from the feed mill. 
Joe, his brown hair neatly combed, 


his checkered flannel shirt open at 


My 


They're Learning Feed Merchandising 


the neck, was doing justice to a piece 
of ham. On either side of him, Jimmie 
and Joe, Jr., the nine-year-old twins, 
were far ahead of Joe. With the 


butterscotch pie—and were casting 
longing, sidelong glances at the huge 
piece that stood in front of their fa- 


ther’s plate. 


eagerness of youth, they were just 
“Mother,” spoke up Joe, Jr., boldly, 


finishing the last of their dessert— 


This can be the year you graduate 
from ordinary mixing to precision — 
production of your own feeds and supplements 


IF YOU ARE NOW 


IN THIS 


1. You are an “agent” for an outside manufacturer 
who dictates*your feed selling policies. 
2. You do not control the franchise for the feed 
you sell in your territory. 


3. Someone efSe sets the profit margins on the feed 
you sell and controls the net profits you can make. 
4. You buy grain in feed sacks and must 

pass the added cost of shipping and processing 


on to 


5. You have a mixer or a grinder and thé only 
returns on your investment are from the 
you make for custom grinding and mixing. 


6. You are not really in business for ydurself. ~ 


send 


comple: 
Pay-U 10-Point Profit Plan, 


OPEN NEW PATHWAYS TO 
PROFIT AND 


THIS ONE IN ’52 


POSITION 


> 1. You can operate your feed business on your 
own policies . .. strictly independent of 
any manufacturer. 
2. You can own and control the franchise for your 
own feeds which you sell in your territory. 
3. You can set your own profit margins and 
control your net profits. 
4. You can use approximately 80% of the more 
economical, locally available grain and other 
ingredients in making your own feeds. 
5. You can be an independent manufacturer 
with the extra convenience and low labor costs of 
“full sack,” complete base mixing. 
6. You can get all the net profits to which 
you are entitled according to your investment 
and business volume. 


your customers. 


charges 


graduate from a custom 


for this circulor, IT MAY y” PAY-U LABORATORIES, INC. 


QUINCY, ILLINOIS 


Backed by 65 Years of Successful Feed-Making 
and Selling Experience 


INDEPENDENCE 
FOR YOU IN ‘52, . 


Tm still hungry. Could I have an- 
other piece of pie?” 

Soft-hearted Mary Brooks turned 
around to take another large pie 
from the sideboard and transfer it 
to the table, while the twins’ eyes 
danced happily. 

Joe Brooks looked up as if sudden- 
ly coming out of a reverie. “Hungry, 
eh?” he said. “Have some potatoes. 
There’s a lot of them left.” 

Disappointment swept over the 
faces of the twins. Jimmie’s nose lift- 
ed slightly in disdain, “No, thank 
you,” he said in a low voice, his eyes 
appealing to his mother. 

“Oh, Joe,” can’t they have another 
piece?” Mary pleaded. “They’re grow- 
ing so much. They need food.” 

“Maybe so,” Joe said, pouring 
cream into his coffee. “But not an 
excess of sweets. Do you know that 
in 1836 the average American con- 
sumed only 8 lb. of sugar while in 
1949 the per capita consumption went 
up to 120 lb.?” 

“You used that in an ad once,” 
Mary reminded him. 

“Oh, so I did,” Joe said, taking an- 
other sip of coffee, then attacking 
his wedge of pie. “I'm not against 
sweets—in moderation. But too much 
sugar is too much. It’s not good for 
you. Where would the feed industry 
have gotten with poultry and animal 
health and high production if it al- 
lowed cows and chickens to eat just 
what appealed to them. I've seen 
chickens stuff themselves with whole 
corn until they got groggy and forgot 
to lay eggs for a week. And I have 
seen cows fill up on alfalfa and clover 
on a June day, swell up and die. Kids 
don’t know what's good for them to 
eat. Their diets have to be super- 
vised.” 

“But, dad,” protested Joe, Jr., “we 
drink more milk than you do. We 
drink milk three times a day, and all 
you drink is coffee. Our teacher says 
coffee isn’t good for the body. And 
your ads are always telling people to 
drink more milk because it’s good 
for them.” 

Mary smiled a little as Joe almost 
choked on his butterscotch pie. 

“Well, er—now,” he said slowly, 


CONSULTANTS 


FEED INDUSTRY 
C. W. SIEVERT and ASSOCIATES 


1338 
221 LaSalle St. Chicago 1, 


RANSIT 


GRAIN & SEED MERCHANTS 
SINCE 1920 
FORT WORTH, TEXAS 


Year Round Supply— 
Stable Low Cost 
HOMOGENIZED 

CONDENSED FISH 


FIVE PLANTS 
FULL PRODUCTION 


DEHYDRATING PROCESS 
10 High St. Weston 10. Mavs 
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“when a person gets older, he does 
not need so much milk. And—and 
your mother uses a lot of milk in her 
cooking. So I get milk that way, too. 
And as for coffee, a couple of cups 
of java at mealtime is not going to 
hurt any grown person.” 

“But our teacher—” broke in 
Joe, Jr. 

“Now, look here, young man,” said 
his father, laying down his fork, “let 
me tell you a thing or two. When I 
wr™ a boy, children didn't talk back 
to their parents. They had to sit in 
the corner while the old folks ate. 
And when the old folks got through 
eating and chatting, then the kids 
could come to the table and eat what 
was left. And they didn’t speak unless 
they were spoken to, either.” 

Joe, Jr., and Jimmie looked at each 
other with horror. “Was it really 
that bad?” 

“You bet it was,” Joe said impor- 
tantly. “And fathers in those days 
wore out a lot of switches on their 
kids, too. But things are different 
nowadays in some homes. It’s the old 
folks who sit in the corner and wait 
for the young folks to get through 
eating. But not in my house. Let's 
get that straight.” 

“People didn’t know much in those 
days,” Joe, Jr., said unexpectedly. 
“Hens only laid about 50 eggs a year, 
because of poor feeding and breed- 
ing. Now we've got poultry feed and 
better hens so that lots of hens lay 
as many as 250 eggs. A good hen can 
earn from $3 to $5 profit for a farm- 
er every year.” 

Jimmie, the other twin, nodded. 
“And look how folks took care of 
their cows,” he pointed out. “No test- 
ing, no weighing the milk, no feeding 
of grain and dairy supplement to get 
high production. Things are scientific 
today—just like our teacher says. 
Folks use their heads.” 

“Milk and eggs are almost perfect 
foods,” Joe, Jr., said. “They're the 
best buy for a working man’s dollar. 
My teacher agrees with me. You 
ought to see the rest of the kids sit 
up and listen when I told what vita- 
mins and minerals there are in eggs 
and milk.” 

As the boys talked, Joe's face had 
gradually lost its stern look. Now 
a look of amazed pleasure was creep- 
ing over him. 

“Hey,” he said with delight, “where 
in the world did you kids learn all 
this stuff?” 

“From you, Pop,” Jimmie said, his 


MILLFEEDS 


CASH AND FUTURES 
ANCHOR GRAIN CO. 
LOYD O. SELDERS—Phone: GRand 7377 
Board of Trade Bldg. Kansas City 6, Mo. 
Member Kansas City Board of Trade 


PROVICO 


CANADIAN 


POULTRY FEED SEED 
MIXED FEED 
PROCESSED 

ALL GRAINS 

& BYPRODUCTS 


CANADIAN 
SCREENINGS 


FLAX AND REFUSE 
GROUND AND BULK 


JAMES RICHARDSON & SONS 


LIMITED 
ESTABLISHED 1857 


FEEDSTUFFPS, March 22, 1952—39 


WEAR S 


blue eyes on his father. “We hear 
you and Mamma talking lots of times. 
We can hear you way upstairs. And 
we read your ads. We learn a lot 
from them. And then on Saturdays 
when we hang around the mill, we 
hear you and your men talking to 
farmers.” 

“Gosh,” Joe said, running his hand 
through his brown hair and smiling. 
“Maybe farmers are getting our sales 


t Granulation 
and advertising messages—if these 
kids get them, too.” He took a look > — : For All Makes —_ 
at the sideboard, where the huge 
butterscotch pie with its thick me- 3 JENSEN MILLS | NEOLA, IOWA 
ringue top stood waiting. i 

“Mary, let's give the boys another , = | 
piece of pie,” Joe said. “And not little 
pieces, either. They’re really learning 
proper feed merchandising and nutri- 
tion, and that’s what I like.” 

“But how about the potatoes?” 
Mary asked with a smile. “You 
said—” 

“Oh, you can make fried potatoes 
for lunch tomorrow,” interrupted 
Joe. “And while you're cutting the 
pie, cut another piece for me, will 
you? I want something to go with 
my second cup of coffee while I ask 
the kids some more questions about 
feed merchandising.” 

(To Be Continued) 


PASS 


Call 


Van Dusen Harrington Co. 


for Barley, Oats, Corn 


Omaless is CANE BLACKSTRAP MOLASSES dried by « patented 
process. Blackstrap molasses is preferred over al! other sweetening agents 
because of its palatability, and the vitamins, and minerals it supplies. 
Omaless gives you all these advantages in e DRY product. 


(CANE BLACKSTRAP MOLASSES PROCESSED AND DRIED) 


OTHER EXCLUSIV i Vy LACTOS LABORATORIES, INC. 
MyTmix—A ntibiotic and Vitamin Base Mix i 1901 East Euclid Ave. 


RIBOFERM—Yeast plus Riboflavin and Niacin 28, Sous 


DELUX YEAST CULTURE—High Potency Yeast Please send me complete information on 
DRIFISOL—Dried Condensed Fish Solubles Omalass. 


1901 East Euclid Avenue 
Moines 13, lows 
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We Have 


HE formula feed industry has 
gone nutrition nuts. In mer- 
chandising our products we are 
unique. We are among the few who 
stress the materials that are proc- 
essed to produce the final product. 
There the pitch ends. Unfortunately, 
right where it should begin. 
“My feed,” says Joe Blow, the feed 
dealer, “contains horse hair (finely 
ground, of course), sawdust, cow ma- 


Gone Nutrition Nuts! 


By Marvin Narramore 


nure, ground cardboard, tobacco clip- 
pings, soil and a flavor extract. It's 
a wonderful product. And it’s the 
finest formula known to science to- 
day. Oh, yes, it does contain APF and 
antibiotics. Come around and let us 
supply you with this high-powered 
feed.” With that he moves on. 

A fantastic comparison? That I 
doubt. 

The feeder wants to know what 


LA BUDDE 


MILWAUKEE, WIS. 


MALT SPROUTS 
BREWERS GRAINS 
GRAINS 
ET PULP 


the bag of feed will do for him. Or 
in other words—the feed lot results 
he can expect. The feeder is inter- 
ested in profitable livestock and poul- 
try production, faster and cheaper 
gains. In merchandising formula 
feeds we have gone nutrition nuts. 
We lay entirely too much emphasis 
on the bag contents and not on feed 
lot results. 

When you purchase an automobile 
does the salesman tell you all about 
the car’s construction? Type of parts? 
Motor specifications? No! He stresses 
comfortable riding qualities, ease of 
handling, quick pick-up, smooth per- 
formance. In other words, results. I 
couldn't tell you at the moment a 
damned thing about the mechanical 
details of my automobile, but I do 


_, DAY-ENGINEERED DUST CONTROL 
SERVES RALSTON PURINA 


_ HIGH FEED PRODUCTION WITH 


“All doing a satisfactory job,” 


pe 


Battery of 4 "AC" filters installed in 
Ralston Purina Feed Plant of Kansas City. 


DAY “AC” DUST FILTER 


The DAY “AC” Dust Filter was designed for maxi- 
mum cleaning efficiency and continuous-automatic 
filtering with constant air volumes. Because of its 
automatic cleaning mechanism, consisting of re- 
verse air jets traveling slowly over the entire 
length of the tubes, the DAY “AC” Dust Filter 
never has to be shut down for cleaning or rapping. 
This maintains uniform back pressure whi 

sures constant air volume at all times for efficient, 
continuous separation of dust from air. 


1, 


says Ralston Pur- 
ina with regard to the DAY Dust Control equip- 
} ment installed in various of its properties. Shown 

here is the Purina Chows plant at Kansas City, 


EFFICIENT DUST CONTROL 


Missouri, where a DAY Dust Control System was 
installed in 1951. In this plant a complete line of 
more than 50 poultry and animal Purina Chows 
are processed at the rate of 1,000 tons daily. 


DAY ENGINEERS DUST CONTROL 
FOR FEED PLANTS OF ALL SIZES 


Whether your operation is large or small, DAY engineers will 
advise you and help you solve your dust problem. You will 
benefit from The DAY Company's 71 years’ experience in en- 
gineering, manufacturing and installing dust control systems, 
and its unceasing efforts to develop equipment for the most 
efficient and economical dust recovery. DAY Dust Control 
effectively: (1) recovers valuable product; (2) removes obnox- 
ious dust; (3) minimizes plant hazards; (4) improves working 
conditions and labor relations; (5) cuts maintenance and 
housekeeping costs; (6) eliminates neighborhood dust nui- 
sances; (7) reduces pest infestation and product contamination. 


For engineering assistance and cost estimates, write-to-DAY! 


‘The DAY Company 
ENGINEERS, MANUFACTURES, INSTALLS: 


@ Dust Control Systems @ Pneumatic Conveying ae 

@ “AC” Dust Filters Systems ied 

@ Dual-Clone Dust Separators @ Vacuum Type Bag er 
_ @ Exhaust Fans Clea ; 


@ Bulk Storage Bins 


¥ 


ners 
@ Spouting and Leg Casings 


DAY 


819 3rd Ave. N. E., Minneapolis 13, Minn. 
; IN CANADA: P. O. Box 700, Fort William, Ontario 
BRANCH PLANTS IN FORT WORTH, BUFFALO, AND WELLAND, ONTARIO 


know it is most comfortable and not 
at all tiresome on long cross-country 
drives. In fact, I haven't the slight- 
est idea the tire size on the car. I 
am interested in results and buy 
pleasurable transportation. Our cars 
are an essential part of the work we 
do. We want and expect results. So 
does the feeder when he buys for- 
mula feeds. 

The formula feed industry has a 
marvelous story to tell of feed lot 
results. Why confuse the issue with 
a scholarly dissertation on the fine 
points of nutrition? College and pri- 
vate research has consistently proven 
the feeder can make the most money 


EDITOR'S NOTE: A charge that 
the feed industry more often than not 
puts the wrong emphasis on its sales 
appeal is amplified in the accompany- 
ing article by Marvin Narramore, di- 
rector of the Feed Institute, Inc., Des 
Moines. His comments originally were 
made during a panel on feed mer- 
chandising at the Northwest Retail 
Feed Assn. convention in Minneapolis 
Jan. 21. 


from his livestock and poultry feed- 
ing operations by feeding our indus- 
try’s products. This story is an im- 
portant phase of the merchandising 
of formula feed. 

For example, rather than become 
too involved, let’s consider hogs. A 
powerful and resultful story can be 
developed out of the following facts. 
To produce 100 Ib. of gain it requires 
12 bu. of corn when fed alone. For 
a half-hearted supplementation, 40 Ib. 
of tankage and 7 bu. of corn will do 
the same job. But. for maximum re- 
sults, 5% bu. of corn and 50 Ib. of 
highly fortified balanced supplement 
will produce 100 Ib. of pork. This 
means dollars and cents to the farm- 
er. The emphasis should be on this 
type of information instead of on 
vitamin B, and antibiotics. 

In cooperation with Iowa State 
College the Feed Institute has pro- 


nEW BAGS Used 


BEEDLE-WHITON CO. 
Cleveland Ave. Ne. 
ST. PAUL 4, MINN. 6346 


N. 


BROKER 
MILO-KAFIR-WHEAT-FIELD SEED 


LUBBOCK, TEXAS 
2-8787 


FT. WORTH, TEXAS 
FOrtune 4031 


CONSUMERS ARE BUYING 
3 TIMES AS MUCH 


BIG “H” FEEDS 
AS TWO YEARS AGO 


Better Profits — 
for Users 
Better Profits — 
for Dealers 
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Help 
in Selling 
Oyster Shell 


SHELLBUILDER’S aggressive, year-round advertising 
and promotion campaign adds the “push” that makes 
more oyster shell sales—and more profits for you. 


Make more money with the oyster shell that offers 
you these extras: 
e Plenty of sales promotion materials 
e@ Cooperative advertising help 
e Year-round advertising in national poultry journals 


e A top-quality product, backed by a long-estab- 
lished reliable feed firm 


e Immediate service on all inquiries 


Sell the Brand that SAUS- 
- SHELLBUILDER- 


packed with Profit 
SHELLBUILDER CO. 


Cotton Exchange Bidg. Houston, Texas 
Phone, wire or write for prices. FREE folder 
showing bow to build volume sales. Write for it. 


Dehydrated and Sun Cured 
ALFALFA MEAL 


NATIONAL ALFALFA DEHYDRATING & MILLING CO. 


LAMAR, COLORADO 7 ST. LOUIS, MO. 


For Your CANE FEED MOLASSES Requirements 


PRICE «+ SERVICE + QUALITY 


STANDARD 
MOLASSES COMPANY 


120 WALL ST., NEW YORK 5, N.Y. 


Teletype No. 

NY 1-1938 TELEPHONE BO. 9-1786 

BO. 9-1787 

WH. 38-4239 
IMPORTERS DISTRIBUTORS 


“Please ask your brokers to contact us for quotations” 


duced a movie, “The Open Door . . 
to Greater Hog Profits.” A specially 
prepared experiment for the film 
shows some interesting facts. At 
weaning time pigs from gilts fed 
grain and minerals averaged 22 Ib.; 
pigs from the lots fed grain, tankage 
and alfalfa averaged 26; but the pigs 
from the gilts fed a completely bal- 
anced, highly-fortified ration aver- 
aged 36 lb. In this same experiment, 
the pigs from the first lot averaged 
31 Ib. at three months; the second 
lot, 56 Ib., and from the third lot 75 
lb. Such information is what the 
farmer is most interested in receiv- 
ing. He wants to know what your 
formula feeding program will do for 
him. 

In the minds of many feedmen 
“merchandising” is a mystery word. 
It is used often but not comprehend- 
ed. Actually, it has different signifi- 
cance in different industries. In the 
feed industry the simplest description 
of merchandising is: “Advertising 
moves the feeder toward the for- 
mula feed you sell; merchandising 
moves the formula feed toward the 
feeder.” 

As a rea] merchandiser, you use all 
the devices you possess to move for- 
mula feed toward the feeder. Robert 
Moore in “Man Alive” says: “Mer- 
chandising is the highest form of 
service and showmanship in selling— 
the highest form of showmanship 
particularly.” Merchandising formula 
feed is accomplished by making it as 
easy as possible for the feeder to buy. 


Quality Essential 


Please don’t misunderstand me. I'm 
not advocating a poor quality for- 
mula feed. A good quality product 
is essential. But let's put all the ele- 
ments of merchandising into their 
proper perspective. There is a place 
for everything and everything should 
be in its place. Why not leave nutri- 
tion to the nutritionists and produc- 
tion men? In advertising, selling and 
merchandising let's sell RESULTS. 
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Tell the feeder what your feeding 
program will do for him. 

It is a sad commentary on our in- 
dustry. Your association can hold a 
meeting on nutrition and a terrific 
crowd will gather. On the other hand, 
a meeting on human relations, sell- 
ing or merchandising will attract a 
mediocre-sized crowd. You can't make 
a profit without a sale. And you can't 
make a sale without merchandising 
formula feed. Don't just sell a bag of 
formula feed; sell a feeding program. 
Remember, you buy profits from your 
supplier. The feeder buys profits when 
he purchases a formula feeding pro- 
gram from you. 

We needn't be nutrition nuts. It 
only confuses the feeder’s thinking. 


MERIT MILLS EXPANSION 

OKLAHOMA CITY, OKLA.—Merit 
Mills, Inc., is completing a $250,000 
grain elevator and feed plant here, 
which is expected to be open for bus- 
iness April 1. The elevator is a “‘coun- 
try-type” and will have a 60,000 bu. 
capacity. The sales building will ad- 
join the elevator and will be a three- 
story, 50 by 100 ft. structure. A. G. 
Hammond, manager, said the plant 
“will be primarily a market for 
grains.” The location will appeal to 
farmers as downtown traffic can be 
avoided. 


PRODUCTS 


Distributed in lowa by 


V. A. MAGNUSON 
SALES CO. 
230 Park Place 
Des Moines 12, Iowa 
Phone: Des Moines 2-9597 


QUALITY GOES IN BEFORE THE NAME GOES 0 


For Fast, Low Cost Feed Packaging. . 


EXACT 
WEIGHT 
Sacking Scale 
turning out the 
bags. Brown 
Feed Mill, 
Springdale, Ark. 


Feed mills today, big 

little, have more efficie 
heavy packaging than ev 
before and this is especi 
ly true in processed fe 
operations. Bags are mo: 
uniform .. . 


job. Close check-weighing 
is considered important. 
In fact the EXACT 
WEIGHT Scale (illus- 
trated) is the result of re- 
quests from the field for 
better equipment to meet 
short man-power and low- 
er costs. This equipment 
is being built to exacting 
specifications for depend- 
ability, adaptability, sim- 
ple construction, speed of 
operation, ruggedness and 


accuracy. Feed mill operators using this scale 
say it is the answer to more uniform bags, 
faster operation, less labor cost and more 
volume. Write for full details covering EX- 
ACT WEIGHT Sacking Scales for all feed 
operations. 


“Sales and Service from Coast to Coast” 


THE EXACT WEIGHT SCALE COMPANY 


908 W. Fifth Avenue 


COLUMBUS 8, OHIO 


2920 Bleor St. W., Torente 14, Canada 


7 
| 
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See How You Rate on 
the ‘Old-Fashioned Test’ 


Many Old Business Methods Are 
Worth While, But There May Be 
a Lot of Room for Improvement 


@ By Milton Brett 


AVE you a son and daughter 
in their teens? If you have, 
has it ever been your lot to 


listen to a conversation between 
those youngsters and their friends? 


Sure, they're talking about you and 
all other parents. No disrespect in 
their tones, but there's a note of tol- 


erance in their voices. “Oh, Mother 
and Dad are all right,” Jim will say, 


“but they are a little old-fashioned 
in their views.” 

Please don't condemn these young- 
sters. You and I probably said the 
same thing about our parents, and 
we were not condemning them. We 
were merely stating an observation, 
as it looked to us at the time. Now, 
our children are saying the same 
thing about us. 


A man can be old-fashioned in busi- 
ness, too. And here’s the queer thing 
about being old-fashioned: sometimes 
one doesn’t know he’s that way until 
someone accuses him of it. 

Whether we like it or not, custom- 
ers as a whole like to have a feed 
dealer keep up with the times. And 
those of you who have been in busi- 
ness, 10, 20 and 30 years know how 
those times have changed. 

What if someone had mentioned 
fluorescent lights, angle store fronts, 
asphalt tile floors in feed salesrooms, 
island display cases, step-up counters, 
multiple selling and so on to the 
dealer of 1920. One would have been 
declared a radical to suggest such 
things at that time. And yet those 
1920 dealers who are still in business 
have adopted many of those things. 
Those who haven't may be considered 
“old-fashioned” by the trade. 

If we went into the field of poultry 
and animal nutrition, we could easily 
see that feeding standards of 1920, 


walls, ceilings and floors of all bins. Clean up the outside of 
bins. Be sure old, insect infested bogs are destroyed. Remove 
trash from under the bin and rake the area. Burn all refuse. 


1 es Up Storage Bins — Sweep old grain and refuse from 
the 


? Spray With Pyrenone® Based Sprays — Spray walls, ceil- 
. 


ings and floors of bins with a residual type Py based spray 
Special attention should be given to cracks and crevices because 
that’s where insects normally hide. 


Protect New Grain With Pyrenone Protectant — Apply 
|, Pyrenone Grain Protectant or Pyrenone Wheat Protectant to all 

new-crop grains. — extra Protectant on the floor of the bin 
and over the top of the stored grain to prevent migration of 
insects from outside. 


NEW PYRENONE ProcRAM 
STOPS INSECT LOSSES 


helps Farmers save stored grain... 


Simplified 3-point plan 


builds your sales volume 


Get season-long, hazard-free protection from insects 
with a single, easy application of Pyrenone® Grain 
Protectant or Pyrenone® Wheat Protectant — even 
when grain is stored in open cribs or bins. Germina- 
tion is not affected in any way and treated grain 
can be milled without any special handling or 
precautions. 


Pyrenone Protectants are bulk items that have 
a packaged goods mark-up for the dealer. It takes 
only one Ib. of Grain Protectant to treat 10 bushels 
of grain. One Ib. of Wheat Protectant treats over 
13 bushels of wheat — a little goes a long way. Yet, 
Pyrenone Protectants are big volume items for you, 
because almost every farmer is a prospect and each 
will need several bags of Protectant to treat all his 
crop. Be sure you have a stock of Pyrenone Grain 
Protectant and Pyrenone Wheat Protectant on 
hand. Pyrenone Grain Protectant is packed in 50 Ib., 
25 Ib. and 10 Ib. bags. Pyrenone Wheat Protectant 
is packed in 50 Ib. bags. 
See your jobber or writ®: 
Manager, Insecticide 
Sales, U. S. Industrial 
Chemicals Co. Division 
of National Distillers 
Products Corporation, 
60 East 42nd Street, 
New York 17, N. Y. 


as compared with those of 1952, are 
really “old-fashioned.” Let us then 
take a look at merchandising, at over- 
all store operation? How does a feed 
dealer know when he is getting old- 
fashioned in his methods? 

There are a number of ways in 
which the dealer can test himself 
in this respect, without having some- 
body mentally slap his face with the 
facts. Why not try to apply this “old- 
fashioned” test to yourself and see 
how you rate? 

1. Do you reject new ideas? When 
you find yourself saying “no” to sug- 
gestions of your employees, custom- 
ers, friends, neighbors, convention- 
gathered wisdom, etc., too often, then 
the chances are that your mind is not 
open to new ideas. You are pretty 
well satisfied with the ideas and 
methods you are now using, and you 
are just not going to bother to con- 
sider new ideas. It’s so easy to say 
“no.” 

Remedy: Resolve to keep an open 
mind on any idea which tends to 
promote sales, increase profit, cut 
costs, improve store appearance, 
raise employee morale, etc. Never 
reject a new idea until you have in- 
vestigated and studied the facts. You 
need not accept every new idea which 
comes your way, but never get rid 
of the attitude of seeking to find 
out if it’s workable for you. This 
attitude alone will keep you much 
younger in merchandising years. 

2. Check the number of improve- 
ments made in your merchandis- 
ing and operational procedures. If the 
proportion of improvements during 
the past five years is very low, 
chances are that you are not keeping 
pace with the general rate of prog- 
ress in your field. If you have made 
hardly any improvements in that 
period, it probably means that you 
are “old-fashioned” in terms of mod- 
ern merchandising. 

One of the saddest things which 
I have witnessed in several retail 
fields is to see some merchants spend 
thousands of dollars on new store 


— 
DEPENDABLE 


VA ALLEY 


ALFALFA meat \ 


ARK VALLEY ALFALFA MILLS, HUTCHINSON, KS 


All forms for convenient 
addition to your 
formulas 
BASIC PRODUCERS — 


CHARLES BOWMAN 
& COMPANY 


128 East 42nd St, New York 17,8. ¥. 
110 North Franklin St, Chicage 6, 
REPRESENTATIVES — 


Grandone, inc., Needham, Mass. 
Midland Western, inc., Tenney Bidy., Madison, Wis. 


BOWMAN 
PRODUCTS 


COMPLETE LINE OF BROODERS 


the symbolic choracter 
(armors Fyre: 


Wicked Willie Weevil — 
that thousands of 
none Protectant advertising. 


PROTECTANTS 
“Reg. U. S. Pat. OF. 


4 
ELECTRIC OIL 
ALSO GAS AND COAL BROODERS 


Write for BROWER’S 
CATALOG...LOW DEALER PRICES 
World’s Largest Line of Poultry Supplies 
BROWER MFG. CO. 
446 No. 3rd QUINCY, ILL. 


c BROILER 
wnd LAYING BATTERIES Chick Fountains 
SOLD BY OVER 10,000 DEALERS 


| 
hii | 
| 
= 
EF i VITAMIN D, and D; i 


Molasses Blender— 
Con be fed from any 
angle and from hop- 
per or batch mixer; 
capacity from two to 
six tons per hour. 


FORDS Pneumatic 
Groinvayor — Stand- 
ard porteble and 
stationary models 
eveilable. Special 
equipment to fit your 
requirements. 


YOUR EQUIPMENT 
FROM THE COMPLETE 


FORDS Ling 


FORDS Industrial 
Hommermills — Six 
models, full range of 
capacities: Adaptable 
to any type of power, 
20 to 200 H. P. 


DS Combines All Three 


~ 


To Give You GREATER PROFIT! 
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FORDS No. 24 Industrial Hammermill (as illustrated) is only Gi 
one of a complete line of big capacity industrial hammermills. es a ‘ 
Mill illustration also shows FORDS time-saving mill brake. duad reurures 
FORDS mills are the only mills that have mill brakes for ‘dees ; 
emergency stopping and quick screen change. Sd yg — 
& Bewbie 
‘ 
—\ More grinding per horse power abes 
of anything grindable! Heninar 
¥s 
Electrically welded steel boiler — othe 
plate construction; six times 
stronger than same wet 
weight of cast iron! 
Swe 
Lower first cost! * oversing 
Lower operating cost! The MILL with 
‘rite taile 


FORDS Complete Line 
Industrial Mill Catalog 


> 
| CHOOSE 
' | 
4 
FORDS “Thoro-Mix"™ 
Mills Up to 26” Wide ‘ms MYERs op 
t 
| : STREATOR AN CO 
| 
1 ree (Ua 5 
Durability, Econo MYERS_¢ Ste ; 
work for you! 1s. Iling; HERM, 
FORDS Vertical Feed is St, STR N ra 
' Mixer—Above and EATOR nies 


CANADIAN PEAT MOSS 


Sphagnum Peat Moss, found in 
Canada, is acknowledged without 
superior for garden and farm use. 


Canadian Sphagnum Peat Moss 
will absorb up to 18 times its weight 
in liquids. 


Sphagnum Peat Moss retains its 
life as a soil conditioner for years 
... lasts longer as a poultry litter. 


Packed to North American stand- 
ards, Canadian Peat Moss is clean, 
sterile and odorless. 


| CANADIAN PEAT PRODUCERS ASSOCIATION, VANCOUVER, B.C. 


Announcing the OPENING of Our 
KANSAS CITY MISSOURI PLANT 
AT 935 LYDIA AV 
Traditional Midwest Quality and Nn service will 
Characterize = fay. to our ever broadening service 
o the Mid-Continent Area. 
Write, were or Telephone for prompt, friendly attention. 


BURLAP & BAG COMPANY 
213 THIRD + PHONE 2-8355 + DES MOINES, IOWA 


PROCESSORS AND CONVERTERS OF USED SAGs 


MINNEAPOLIS. MINN WESTVILLE ILLINOIS 
1716 FIRST ST. N STATE ST 
JU-4638 7031 


KANSAS CITY. MO. 

935 LYDIA AVE 
HA-1334 & 5115 


fronts and interiors and then allow 
the new surroundings to become as 
dusty, as disarranged, as poorly cared 
for as the old quarters which the new 
were designed to replace. It's a good 
thing that such instances are in the 
minority, but they really show that 
the owners are still “old-fashioned” 
in their business outlook. 

8. Force yourself to try new ideas. 
One way in which the dealer can 
check on his merchandising frame 
of mind is to force himself to try a 
sizable proportion of new merchan- 
dising or operational ideas yearly. 
Determine this in advance as you 
would a budget. Let us say that you 
determine you'll try one new idea per 
month. If you work to live up to this 
schedule, you'll certainly keep abreast 
of modern day opportunities and also 
train yourself to reap the bigger har- 
vest which comes to those who work 
hard. 

4. Are you content with your busi- 
ness as it is? Never be content with 
the present state of your business, 
no matter how successful it is. There 
is an old saying that when a man 
is completely satisfied, he is as good 
as dead. How true this is—speaking 
in merchandising terms. If you are 
completely content, you are probably 
old-fashioned. 

A business never stands still very 
long. It must go forward of backward. 
The man who is satisfied with himself 
and his business probably is in the 
right spot financially to step ahead 
and attain a still greater success— 
if he has the desire. You can never 
coast very long in business. If you 
do, the customers will soon drift else- 
where, to some other merchant who 
will exert himself to get their busi- 
ness and keep it. 

5. Do you plan ahead? Look ahead 
five years. If you really want to chal- 
lenge yourself, so that you won't be- 
come old-fashioned in business meth- 
ods for many years, lay out a five- 
year plan. Map out a program of what 
you could accomplish in the next 
five years if you worked for it. 

The list may astonish you. It may 
open up to your vision many new 
opportunities. The list may direct 
your thinking along progressive lines 
so that you'll revise your present op- 
erations to conform to the greater 
success which lies ahead. But most 
of all, the plan may interest you to 
such a degree that you'll work hard 
to accomplish it. Which is the best 
medicine in the world for an old-fash- 
ioned business man. 

Now, just to get the record straight, 
let us not forget to mention that 
there are some old-fashioned business 


Power-Saving 


DIRECT ACTION 


Western principle means more 
less 
Feed Miller. Compare. “See for » 


ANGLO Westein 
PELLET 


Rapidly produce firm, long-keeping 
pellet feeds, all popular sizes, in one 
machine. 


® Simplest construction. Longest 
service life. 

© Easy one-man operation. Dies 
changed in minutes. 

® PELLETS DEHYDRATED AL- 
FALFA. Ask for details of un- 
precedented success. 

©@ Send for illustrated, fully descrip- 
tive Bulletin and low prices. 


“Quality Machinery Since 


ANGLO AMERICAN MILL SALES CO,, Inc. 
Feed Mills, Flour Mills, all types of milling equipment 
OWENSBORO, KENTUCKY, U. S. A. 


practices which are excellent, and 
should never be gotten rid of. These 
include, honesty, value for money re- 


ceived, courtesy, appreciation and 
strict attention to promises. 

Old-fashioned? Be sure you study 
the term in its true light. 


MERCK CHEMIST NAMED 
GARVAN AWARD WINNER 


RAHWAY, N.J. — Dr. Gladys A. 
Emerson, head of the department of 
animal nutrition, Merck Institute for 
Therapeutic Research, will receive the 
Francis P. Garvan Medal for 1952. 
This honors American women in 
chemistry and will be presented to 
Dr. Emerson April 1 at the Milwau- 
kee session of the American Chemical 
Society, which administers the award. 

Dr. Emerson has done pioneer re- 
search on the isolation and physiologi- 
cal activity of vitamin E. Her work 
has been instrumental in establishing 
dietary requirements of the vitamin 
and in developing improved methods 
for measuring its content of foods. 


FISH MEAL 
HEADQUARTERS 


SARDINE 
HERRING 


MENHADEN 
BLENDED 


South African 
PILCHARD 


NORWEGIAN 
Full Herring 


Includes Fish Solubles 


NORWEGIAN 
HERRING 


FISH SOLUBLES 


FISH SOLUBLE 
Mixtures 


Feeding Oils 
Write - Wire - Phone 
for prices and deliveries 
WILBUR-ELLIS 
COMPANY 


334 CALIFORNIA STREET 
SAN FRANCISCO 4 
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a IT’S NATURE'S FINEST 
‘ a j 
IT’S HIGHLY ABSORBENT 
IT LASTS LONGER 
\ | i 
IT’S PURE AND ODORLESS | 
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| 
PELLETS: Approved, 
| 
CHICAGO 3 - - Bankers Building 
NEW YORK 6 - - 19 Rector Street 
LOS ANGELES 15 - 1206 Maple Ave. 
iy BUFFALO 3 - Ellicott Sq. Bldg. 


Life of Your Truck 


(Continued from page 28) 


approximately the speed correspond- 
ing to that of the truck, and no 
clashing or grinding of gears will 
res It. The same “double clutching” 
operation should be employed in 
shifting to a lower transmission ra- 
tio, except that it is necessary to 
increase the engine speed before 
shifting to the lower gear. 

To save wear and tear on brakes, 
the driver should be counseled to use 
the engine tc help brake the truck, 
to descend a hill in the same gear 
he uses to climb it. If necessary to 
use brakes, apply them off and on, 
not steadily. On slippery pavements, 
he should apply brakes with clutch 
engaged sooner than when streets 
are dry. 

Holding the truck on a hill by 
slipping the clutch in wears out the 
clutch disc. Some drivers have this 
bad habit. Talk to them about it. A 
driver should keep his foot off the 
clutch pedal except when absolute- 
ly necessary. The habit of resting a 
foot on the clutch wears it our rap- 
idly, tends to make it slip and wastes 
power and fuel bills. Accelerating 
before the clutch takes hold also 
causes undue clutch wear. 

The engine is the heart of eco- 
nomical operation. Fuel economy de- 
pends to a great extent upon the ig- 
nition system, tire pressures, car- 
buretor, engine compression, carbon 
deposits and the engine governor. 
The automotive experts gave us these 
helpful suggestions relative to these 
features, which we pass on to you 
to pass on to your drivers. 

Once each month the distributor 
points should be inspected to make 
sure that the gap is set properly. 
The proper adjustment of all points 
of the ignition system is necessary 
for maximum fuel economy. All con- 
nections should be tight. Check the 
primary and secondary circuits and 
the coil. 


set it properly. Watch for cracked 


porcelain. Clean plugs before replac- | 


ing them in engine. See that the igni- 
tion wires are in good order, that 
they do not “leak” power. 
Reports Important 
In some instances, 
make these minor adjustments him- 


New Cotton Bags 
Prompt Attention to Orders 


Call Plaza 9561 


MAX KATZ BAG CO., INC. 


316 Se. New Jersey St. 4, 


BROKERS— 
COMPLETE LINE OF 
FEEO INGREDIENTS 


899 BOARD OF TRADE 
KANSAS CITY 6. MO. 
BALTIMORE 2960 


PRODUCTS 


Distributed in Washington, 
Oregon, Montana, No. Idaho 
and British Columbia by 


LEO COOK CO. 


1202 American Bldg. 
SEATTLE 4. WASH. 
410 Lewis Bldg. 
PORTLAND 4, ORE. 


QUALITY GOES IN BEFORE THE NAME GOES O 


Remove spark plugs, check | 
the electrode gap, and if necessary, | 


the driver can | 


FEEDSTUFFS, March 22, 1952—45 


self. Where this isn’t feasible, the 
dealer should have the work done by 
outside automotive servicemen. In 
either case, the dealer should get an 
immediate report on any operating 
defect. In too many instances, dealers 
do not instruct their drivers to re- 
port defects in truck operation, and 
a minor mechanical ailment continues 
until a big repair bill must be paid. 
Moreover, the truck is out of opera- 
tion for a time and this is costly. 

Breakdowns, when they occur, sel- 
dom happen in the garage, usually 
on the road with deliveries yet to be 
made. Breakdowns mean lost money, 
lost time and irritated customers. 
Then too, the dealer should remem- 
ber that as more and more produc- 
tion is channeled into defense proj- 
ects, truck parts may be hard to ob- 
tain and it may take much longer 
to make repairs, which will keep a 
badly needed truck out of operation 
for some time. 

If the carburetor is not in good 
working order, fuel costs will be high. 
Make sure that the main jet of the 
carburetor has not worked loose in 


Will Handle Heavy Mate- 
rials that Would Tear Most 
Grinders to Pieces! 


BUILT FOR GREAT 
ENDURANCE... 


Here is the W-W Grinder for the larger ep- 
erater who must have large capacity with- 
out breakdowns. Has feed openings 17" high 
and 24° wide ard heavy-duty construction 
permits tontinuous service under even the most trying conditions. Mas all our sew 
features making it a perfect pulverizer and is built to stand the strain of grinding 
heavy compact material such as tankage, car corn and all tough baled feeds with- 
out pre-grinding or crushing. Weight 2,200 Ibs. 


Write for Complete Literature on the Complete 
W-W GRINDER LINE 


W-W GRINDER CORP. Dept. 311, Wichita, Kans. 


| 


because U.S.I. Vitamin B-12 in Breeder Rations 
gives EXTRA VIGOR to PROGENY 


proved materially when Vitamin B-12 is used to 
fortify and there te 
being completed which indicates that Vitamin 8-12 
poultry breeder rations are properly fortified with — 


Vitamin B-12. And when you arrange for your 


U.S. I. Products = the Feed Industry 
Hie 


NDUSTRIAL CHEMICALS CO. 


Division of National Distillers Products Corporation 


Dept. FS, 60 East 42nd Street, New York, N.Y. Branches in Principal Cities, 


| 

F-27-M 

F 

“fe W. 

| 

} 

| +: contains approximately 50° ' 

It contains unidentified growth factors in 
addition to B-12 which have been found to 

— B-1Z, remember ine vawes \ B-12 Supplement (containing 6 mg. of B-12 

| 
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If the dealer has a number of trucks, he can prepare a consolidated operating 
cost record so that he can compare the relative operating efficiency of his 
trucks, At the bottom he may record the miles per gallon, the miles per quart 
of oil, the operating cost per mile, etc. 

CONSOLIDATED OPERATING COST RECORD 


Account— 
Total mileage 
Total hours of operation 


Total loads, tons, trips, calle 
Gasoline—gallons 
Oil—quarts 

Gasoline cost 


Ol cost 
Greasing cost 


Tires and tire repairs 
Repair labor 
Repair material 
, Total operating expense 
Washing 
Btorage 
Kody repairs and painting 
Accident expense 
Miscellaneous expense 
Total other expense 
Total month's expense 
Miles per gallon of gas 
or quart of oil 
Operating cost per mile 


Truck No.1 


Truck No. 2 


the carburetor bowl. If so, there will 
be fuel leakage around the jet. The 
height of the float level should be 
checked, because if it is too high, 
there will be fuel leakage around the 
carburetor bowl. When the engine 
is warm, set the “idle” so that the 
motor receives the proper fuel-to-air 
mixture on the “idle,” and runs 
smoothly without rolling or loping. 
Leaky fuel lines are often responsible 
for high fuel consumption. Examine 
them periodically for leakage. Fuel 
consumption is also increased when 
there is a leaky cylinder head gasket 
and this should be checked during 
compression tests and replaced if 
found to be leaky. 


Engine Compression 
One of the main factors in fuel 
consumption is maintenance of the 
proper engine compression. A reduc- 
tion in compression pressure, under 
the standard, indicates worn cylinder 
walls, defective piston rings, sticky 


valves or improper valve seating. The 


correct compression pressure for en- 
gines in good condition should be be- 
tween 100 and 110 lb. per square inch 
at engine crank speed. 

To check compression pressure, 
remove spark plugs from all cylin- 
ders. Insert compression gauge in the 
spark plug opening of each cylinder, 
one at a time and turn the engine 
with the starting mechanism. Meas- 
ure the pressure of each cylinder sep- 
arately. If the compression is below 
normal in one or all cylinders, per- 
haps the valves should be ground, or 
the cylinders need reboring and new 
pistons and rings fitted. While the 
head is off, remove carbon deposits. 


Adding to Tire Mileage 

The fleet supervisors interviewed 
stated that their records showed that 
you can add 25% to your tire mileaze 
by inspecting the tires each morning 
before a truck starts out, by keep- 
ing the tires inflated to the pres- 
sure recommended by the manufac- 
turer, taking into consideration the 


TESTING 


HAVING TROUBLE 


igh Moisture Sout 


‘ou won't have if you install a 
Universal Moisture Tester. You 
can depend on that, absolutely! 


Here's Convincing Evidence 


Exacting tests conducted recently at a 
leading Midwest Grain Exchange prove 
that the Universal checks closely on 
high moisture corn with the Brown 
Duvel and Accepted Government Stand- 
ards. No longer is it necessary to wait 
@ half hour for a test as the Universal 
gives you an instantaneous reading on 
high moisture grain. 


The Universal 
Moisture Tester 


Also gives accurate tests on cold and frozen 
grain. Provides many highly perfected fea- 
tures available in no other moisture tester 
on the market. 


TRY IT 
10 DAYS FREE 
and SEE! 


swell job the Universal 
does on high moisture 
corn, 


THE ONLY MOISTURE TESTER THAT: 


@ Gives direct moisture percentage readings 
on a dial instantly. 


@ Requires no separate’ temperature tests; 
a built-in thermometer automatically indi- 
cates temperature. 


@ Operates electrically, yet requires no elec- 
trical outlets or batteries. Fully portable. 


The Universal is fast, makes complete test in 
less than a minute. It is consistently accurate. 


GUARANTEED FOR 3 YEARS. Ne maintenance expense. 


EQUIPMENT COMPANY 


When You Think of CALCIUM 


Think of COLUMBIA! 


You may depend on this bag to contain 

a reliable calcium for your feeds. Whether 
you buy in bags or bulk carloads, if it’s 
COLUMBIA, you can safely be assured of 
receiving a very excellent Calcium. 

Why don’t you specify 

COLUMBIA FEEDING CALCI 


each and 


Just check these desirable properties . .. 

Prercty over soluble. Guaranteed 97% Calcium Carbonate 
‘copper, manganese, iron, magnesium, phosphorus, etc. a: 
of uniform properties of Caicium Carbonate obtained from limestone de- 
posits which we own and mine. These properties are persistent day in 
and day out, year in and year out. Constant plant testing assures you 
of a uniform grind and screen distribution as well as moisture control. 


For bulk handling or continuous mixing COLUMBIA 
addition of other elements and is offered without a 


premium price. 


OFFERED PLAIN, DUSTLESS, 1ODIZED OR 
MANGANESED-IODIZED. ALL 1ODIZED 
CALCIUM SAFELY To 


LABORATORY SERVICES 


Effectiveness of vitamin B,, 
and antibiotic feed supplements 
in finished feeds evaluated by 
practical chick feeding studies. 


Vitamin D, assays by the A.O.A.C. chick method 

U.S.P. XIV or A.O.A.C. vitamin A assays 

Proximate analyses of commercial feeds, mineral 
determimations, and other vitamin assays 


Write for Details 


WISCONSIN ALUMNI Research FOUNDATION 


P. O. BOX 2059 MADISON 1, WISCONSIN 


1122 Piour Exchange 


CONSUMERS SOYBEAN MALLS, Inc. 


Jobbers and Produeers 
SOYBEAN OIL MEAL 


MINNEAPOLIS, MINN. 


Phone: BR 6781 


1316-C Sherman Ave. Evanston, Ill. 


? 
| | 
| 
| 
| Softness this “Sort” Calcium reduces 
latest Pri 1007 Washington Ave, 
— 
§ 
| 
profit loss that often ia 
— from inaccurate 
| 
And we can make im- 
mediate delivery. Don’t 
delay. Write, wire or 
RE-WyY 
ed with a VITA- 
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IS MADE TO FORTIFY ALL RATIONS 


THAT REQUIRE WHEY OR MILK NUTRIENTS 


PRODUCTS 
Pig Starter 


PIG STARTER 


Recommendations are for complete pig starter rations. 


During the early growth period, pigs have a high requirement 
for water soluble nutrients as supplied by a well-formulated 


whey product. Pig starters fortified with Peebles’ M-N-C will 
produce pigs which are heavier and thriftier at weaning time. 

Use 4% Peebles’ M-N-C in this ration as a concentrated source 
of the growth promoting nutrients of whey. It provides high 
concentrations of: 

Water soluble vitamins, the “whey factor”, milk protein 
(lactalbumin), milk minerals as contained in whey products, 
and a desirable level of milk sugar (lactose). 

The level of Peebles’ M-N-C recommended here is for com- 
plete pig starter rations. When formulating a concentrate, the 
level of Peebles’ M-N-C should be higher, depending upon the 


PEEBLES* 


amount of grain to be fed with it. 
Stock this one product to fortify all rations that require whey 
or milk nutrients. Available the year around at reasonable prices. 
Take advantage of Peebles’ complete Formula Service avail- 
able to all feed mixers. 


POUND FOR POUND YOU GET MORE NON-LACTOSE 
NUTRIENTS THAN IN ORDINARY DRIED WHOLE WHEY 


Peebles’ M-N-C gives you more whey vitamins, 
more whey protein and more whey minerals 
than ordinary dried whole whey, because 
Peebles’ M-N-C is partially delactosed and for- 
mulated to step up the concentration of the 
growth-promoting whey nutrients. These are 
the nutrients that contribute to the effectiveness 
of your rations for poultry and livestock during 


4 Peebles’ M-N-C 


partially delactosed Whey 
Pp: Product, with Whey Fermento- 
tion Solubles (Ribolac) added. 


APPLETON, WISCONSIN 
1S BETTER BALANCED... A BETTER BUY FOR FEED MIXING 


M-N-C 


the critical periods of growth production and 
reproduction. 

Feeding trials indicate an additional advan- 
tage for this whey based product. The whey 
factor helps extend the effectiveness of anti- 
biotics in the ration. 

It is an ideal source of milk nutrients con- 
centrated from whey and whey products. 

Peebles’ M-N-C will fortify 
your Pig Starter Rations to promote: 
Faster Growth Good Appetites 
Thriftiness Greater Feed Efficiency 


WESTERN CONDENSING COMPANY 


SAN FRANCISCO, CALIFORNIA 


_“ ) 
Ingredients Pounds Per Ton — 
Vegetable Protein and Legume Meals | 
Meat and Fish Meals = | | 
» 
q 
| 
| 
| 
from coast to coast 


48—FEEDSTUFFS, March 22, 1952 


size of the tires and the weight of 
the maximum loads, by having the 
pressure actually tested once a week. 
Also remember that in hot weather 
the air in tires expands, raises the 
pressure, so don’t put too much air 
in your tires on hot days. Avoid 
putting more air in the front tires 
than in the rear unless the distribu- 
tion of your weight, front and rear 
indicates this should be done. 

If you use chains in winter, don't 
fasten them on the wheels too tight- 
ly. You get better traction with loose 
- chains and longer tire wear. Quick, 

jerky starts grind rubber off your 
tire treads. Avoid them. Also avoid 
sudden stops. When tires slide, it’s 
the rubber, not the pavement that 
‘ takes the biggest punishment. Tires 


wear out much more rapidly at high 
speeds. A moderate speed will add 
thousands of miles to tire life. 

Check your wheel alignment every 
few thousand miles. When wheels 
are out of line, tires will wear rap- 
idly and unevenly. If tires wear un- 
evenly, change them around on the 
wheels so that the wear will be equal- 
ized. This prolongs tire life. Keep 
your truck in the shade when you 
park it. Sunshine and heat “burn up” 
miles of rubber. Spare tires are like 
human beings. They need exercise to 
keep in good condition. Put your 
spare tires on the truck at intervals 
and give them some exercise. 

Inspect the battery every two 
weeks in winter, more often in sum- 
mer because water evaporates quick- 


Lacto-Vita, Clo-Vita, For-Clo, Dry D3, dried milk products, Mar- 
den-Wild and Peder Devold cod liver oils, brewers’ yeast, live 
cell yeast, Bacitracin. 

No order too large, none too small 


a LACTO-VEE PRODUCTS COMPANY 


DAYTON 2, OHIO 


ELECTRIC TRUCK HOIST 


J Low In first cost, this hoist handles the heaviest loads 


NAME 
ADDRESS 
CITY. 


with least power consumption, speeds the dumping 
of grain from trucks or wagons, and lets you make 
more profit. Drive front wheels on hoist cradle; elec- 
tric control inclines truck at required angle for de- 
sired length of time. Hoist moves on overhead steel 
track for any number of dump sinks. Built for safety 
and long life with steel beams, arc welded construc- 
tlon, tough steel cables. Investigate this and other 
KELLY-DUPLEX items in the complete line of equip- 
ment for mills and elevators. Mail the coupon 
today for complete information. 


other KELLY-DUPLEX items checked of the right. 


The Duplex Mill & Mfg. Co., Springfield, Ohiv 
* Gentlemen: Please send more information on the Electric Truck Hoist. 
1 wont to lower my hondling ond operction costs, so alse send dota on 


STATE 


er in hot weather. Keep battery ter- 
minals free from greenish corrosion 
deposits. Wash these off with soda 
and water, and grease lightly. This 
protects terminals and cable from 
“rotting.” In summer, occasionally 
lift the hood and squirt a hose 
through the radiator core to wash 
out any insects that have clogged 
the core and grille. This increases 
the efficiency of your cooling system. 
If the water in your city is hard, mix 
a little water softener with it be- 
fore putting into the radiator. This 
minimizes rusting and scaling. 

It's cheaper to wear out oi] than 
machinery. See that each truck is 
lubricated regularly with top-quality 
oil, but do not put more oil in the 
crankcase than you need. Too much 
oil won't lubricate any better—but it 
does add to cost. 

We suggest that you have your 
drivers read this article or tack it 
upen a bulletin board for them to 
read. Unless they are expert auto- 
motive mechanics, they cannot be ex- 
pected to make all adjustments and 


= 
Electric Truck Hoist Hommermill 
Vertical Feed Mixer [7] Corn Crusher 


Pitless Corn Shetier Corn Scalper 

Com Cutters ond Ghein Drag 
Groders Regular Corn Shelier 

D Gorn Cob Crusher © Burr mint 

Com Shetler with Cleaner 
Blower Electric Motors 

Mognetic Separator Full Line Booklet 


TRUCK AND COMMERCIAL CAR 
DAILY OPERATING RECORD 4 


NO Dare 


VEMICLE MAKE 


MILEAGE IN 


MILEAGE OUT 


y's 2. TOTA 


AND TIRE REPAIRS 


10. REPAIR LABOR 


REPAIR MATERIAL 


anpous exrencs | 
a. TOTAL OTHER EXPENSES 
2 TOTAL Day's Expense 

NOTE ON REVERSE THINGS THAT MEED ATTENTION 


This printed form should be filled : 
out daily by the driver, one form for p 
each truck. At the end of the month, 

the operating expenses of each truck 
should be totaled and placed under 

a summary form with the same list- ‘ 
ings on it so that the dealer has the 
monthly cost of operating each truck 
on his desk for analysis. 


repairs mentioned herein, but the ; 
text gives them enough information 
to detect warning symptoms in truck 
operation so that they can report the ’ 
irregularities immediately. Where 

drivers are able to make the needed 

adjustments and minor repairs, they 
should be asked to do this thus re- “] 
ducing the dealer’s outlay for truck A 
operation and maintenance. i 


The GRIT with the , 
Extra Grinding Surfaces 


STONE MOUNTAIN GRIT CO. 4 
Lithonia, Ga. Barre, Vt. 


SCROGGINS GRAIN CO. | 


Phone: BR 3913 — Teletype: MP 344 A 
WHOLE and GROUND GRAINS 


and SCREENINGS 
MINNEAPOLIS, MINNESOTA 


You'll save pre-mixing 
time, trouble, inventory, 

headaches and possible | 
mistakes when you use 


Complete Fortification 


{___ FOR BUILDING RESULT- 
— LOADED HOG, POULTRY 
AND CATTLE FEEDS 


ANTIBIOTICS included at any 
level you specify. 


THE BORDEN COMPANY 
Feed Supplements Department 
350 Madison Avenue, New York 17, N. Y. 


PRODUCTS 


Distributed in Nebraska, 
Kansas, No. Missouri, 
and Eastern Colorado by 
WRIGHT W. COCHRAN 
1211 Randolph Ave. 
Phone 7466 
TOPEKA, KANSAS 


IN BEFORE THE NAME 


7 
Time ovT 
TIME IN 
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W / FROM DAWE’S, Basic Producers of Feed Fortification Factors, 
0 ’ Two Great Antibiotic FEED SUPPLEMENTS 


DAWE'S PROCAINE &  pawe's By and PRG 4 
‘FEED SUPPLEMENT = p “FEED SUPPLEME 


data procaine penicillin to unchal- 


lenged leat ship amodg the, ibiotics for poultry. Feeding 
results tine and again sliow th meperiority of procaine penicillin 
in activity, in consistenty growth response and in 

greates efficiency Of feed 


Comparative , 


In th¢se two supg 
biotic) supplem 
because 


i assed in stability ‘they ex 


| DAWE’S PROCAINE PENICI 
ment standardized at 4 g 1 uns pRrocaine penicillin per Bound he equivaler 


of 2.4 grams crystalline pé pin G master standard. a 


DAWE’S B,; and PROCAINE PENIGEMIN FEED SUPPLEMENT: T u 
Vitamin B.2 and procaine penig@ilin in a standatd combi 
ciently supplements most for "a ap not less 
milligrams of B,, activity and ine} penici 

1.2 grams crystalline penicillin & 


— 


DryA&D 
Vitamin D, 


Acid, Niacin 


Alended to i i 


owes products company 


4800 S. RICHMOND STREET, CHICAGO 32, ILLINOIS 
Distributors for Western Europe: Comptoir Anversois d'importation, “COMANIMA” 
13, Courte rue des Claires, Antwerp, Belgium 


World’s Oldest and Largest Specialists in‘Vitamin Products for Feeds 


| Se 
| 
bring vou the ultimate in anti- N 
= 
| 
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4 
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Want to 


$3,500,000,000 Feed Industry? 


| advertise to the 


YOU NEED 


FEEDSTUFFS 


THE 


LEADER 


IN ITS FIELD... 


% FEEDSTUFFS leads the field 
in advertising with a total 
of more than 375 current 
advertisers. 


FEEDSTUFFS leads the field in covering the feed industry. HERE’S WHY: 


BLANKET COVERAGE ... 


FEEDSTUFFS leads the field in giving COMPLETE 
coverage of the formula feed manufacturing and dis- 
tributing industry, with the largest paid circulation and 
the largest total circulation. More than 40,000 important 
individuals and firms in all segments of the feed indus- 
try receive FEEDSTUFFS. These include more than 
8,000 feed mills and manufacturers, more than 5,000 
wholesale dealers, more than 22,000 retail dealers and 
more than 5,500 chick hatcheries that deal in feeds. 
Advertisers using FEEDSTUFFS weekly have their 
message delivered with more than 700,000 copies of the 
magazine annually, more than twice as many as any 
other publication in the industry. FEEDSTUFFS of- 
fers blanket nation-wide coverage matching the needs 
of advertisers with national distribution. 


SELECTIVE COVERAGE ... 


FEEDSTUFFS was the first magazine in the field to 
offer “direct-hit” coverage of the industry by sectional 
areas. The controlled circulation of the magazine goes 
to a carefully selected list of companies in the feed 
industry on a weekly rotating schedule directed to one 
geographic section of the United States each week. This 
effective combination of paid and controlled circulation 
was established for advertisers who are limited by 
freight rates and other factors in their sales distribu- 
tion. It offers such an advertiser virtually complete 
coverage of the industry within his sales territory, with- 
out paying the high costs of a large national circulation. 
As of Jan. 1, 1952, about 9,500 receive FEEDSTUFFS 
weekly and the remainder is reached periodically 
through a system of weekly controlled mailings of 4,000. 


If you have something to TELL — and SELL —to the 3! billion dollar 
feed industry you need the LEADER in the field. Give us a call. 


The Businesspaper Family Serving 
the Related Fields of 


FEEDSTUFFS 


| THE MILLER PUBLISHING CO. 
Flour, Feed, Grain and Baking 


Tue NorTHWesTeRN MILLER + FEEDSTUFFS 
Tue AMERICAN BAKER MILLING PropuUcTION 


118 South Sixth St., Minneapolis 2, Minn. 


BRANCH OFFices: New York, Chicago, Kansas City, Toronto 
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TO EVERY DAIRYMAN 


SELL ALL 
YOUR MILK! 


FEED NONE TO CALVES 

What could be more interesting to profit-wise dairymen than 
selling all their milk? Yes . . . all their milk! Calves fed on 
Calvita calf formula do not need one single drop of fresh milk 
in their diet after the colostrum. That's because Calvita is a 
complete formula . . . not a mere feeding supplement. It sup- 


plies all the needed body building elements necessary to raise 
healthy, sturdy calves ...and at the lowest feeding cost by any 
comparison! 


CALF FORMULA 


. . . the preferred calf feeding method 


Once dairymen have tried Calvita calf formula, they just won't 
accept any substitute. And small wonder, because in Calvita they 
get a complete feeding method that is simple and easy to prepare 
+ +» MO guesswork as to how much milk to add . . . easy to prepare 
in solution . . . no stirring required during feeding. And of course 
theyre mighty interested in the savings in feeding cost 


YOU’RE BACKED BY 
GUARANTEED RESULTS 


The mokers of Calvita calf formula back their 
deolers to the hilt with a satisfaction guarantee. 
You sell Calvito with the fullest confidence that 
you will have nothing but satisfied customers 
that will come back again and again for this 
superior calf formula. It’s a steady profit builder 
every decler needs. 


A Quality Formula 

These cre just a few reasons for 

Calvita’s superiority: 

@ Calvita contoins over 50% milk 
solids. 

@ Calvita contains stabilized vitamin 
“A” and “D” in dry form that re- 
tains its potency. 

@ Colvita is properly fortified with 

minerals and amino acids. 

Calvita by any comparison feeds 

out for less. 


AUREOMYCIN ADDED 


Calvite is to contein 
d level. 


tate the wonders of this 
antibiotic in combating scours and 
colds in young calves. 


Packed in 25-Ib. Polyethelene moisture- 


proof bags ond 100-Ib. plastic lined 
bogs. 


Constantly advertised on radio and 
in farm magazines. 


Write for the name of your neorest distributor. 


NATIONAL VITAMIN PRODUCTS CO. 


3401 Hiawatha Avenue Minneapolis 6, Minnesota 
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BAUGHMAN DEDICATES NEW BUILDING—Providing free dancing and 
entertainment for 2,500 to 3,000 friends and neighbors in the surrounding 
community, the Baughman Manufacturing Co., Jerseyville, UL, recently dedi- 
cated its newest and largest factory building. In the top picture above, guests 
are shown visiting among themselves on the sidelines before the party 
started. This view shows the expanse of the new building, which provides 
16,000 sq. feet of floor space. The bottom picture was taken at the height of 
the party, which included dancing, entertainment and contests. Production 
equipment is now being moved into the building, which will provide increased 
facilities for manufacturing bulk feed bodies. The Baughman company builds 
self-unloading bulk material bodies for the feed, cement and other industries; 
commercial fertilizer spreaders; loaders, belt-and-bucket elevators and con- 
veyors and other equipment. With the new building the Baughman 6 


now comprises 100,000 sq. ft. of space under cover. 


PENB SCHEDULES ADS 
IN MEDICAL MAGAZINES 


CHICAGO — Designed to interest 
persons who influence consumer eat- 
ing habits, a series of advertisements 
on the health values of chicken, tur- 
key and eggs will be run by the Poul- 
try and Egg National Board in na- 
tional medical and home economics 
magazines between April, 1952, and 
March, 1953, according to Don W. 
Lyon, PENB general manager. 

The advertisements will be carried 
in the Journal of the American Medi- 
cal Association, The Journal of the 
American Dietetic Association, To- 
day's Health, What's New in Home 
Economics, Practical Home Econom- 
ics, and Forecast. 

Themes of the messages to be pub- 
lished in the medical magazines are 


“Poultry Meat Gives Him Dietary Es- 
sential Protein,” a theme concerned COMPANY, INC.—BROKERS 


with the health of small children; Shahan © ep 
“Proportioned by Nature to Supply GRAINS + FEED INGREDIENTS + HAY 
Biological Complete Protein,” another SAN ANTONIO, TEXAS 
boost for poultry meat; and “Eggs for 518 Genter Bids. © Circle 64-6611 
Easy Protein Intake.” “ 


The advertisements for the profes- 


sional home economics magazines will 
be built around the themes “The Egg 
—One of Nature's Most Perfect 
Foods,” “Today's Chicken—for Mod- GRO-FAST 
Body— 


Alaska Fish Oil Extractors, Inc. 


Genere! Offices 48005 Richmond 


SHAHAN - SMITH 


ern Mea! Planning,” a classroom plan 
on poultry meat (designed especially 
for home economics teachers), and an 
advertisement featuring turkey. 


FIRM CHANGES NAME 
PORTLAND—FEffective immediate- 
ly, Pacific Cooperative Poultry Pro- 
ducers, with headquarters at Port- 
land will be known as the Oregon 


All metal construction. “Swing- ‘yee 

hinges allow top to drop down flush with 
side. Adjustable feed agitators. Invert- 

Egg Producers. Harry A. Roehe, gen- ed “¥" bottom. Wood skids and tow 


eral manager, continues in his pres- 
ent capacity as the manager of the 
Oregon Egg Producers. W. A. Berge 
will continue as manager of the feed —— 
department. The firm has feed mills | pre 
in Portland and Eugene and delivery com- 
stations in Salem, Albany, Harrisburg | 22°", 
and Roseburg, Ore. 


and 
TURKEY FEEDERS 
DANGER TO CATTLE NEW DESIGN saves feed. Can be filled 
from either side. Extra large canepy-— 
Keep cattle away from loose or exclusive Brower-designed gutters keep 
peeling paint if it contains lead. It's rain from feed. Wood skids and tow 


4 elevises. © 2,000 height 41", width 
just as dangerous as fresh paint to oe, length 8. Easily assembled. 


the cattle that lick it, according to 
the University of Illinois. BROWER ov, 


hooks. 4 sizes: 2 ft., 4 6 f., 
Easily assembled. 
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Xanthophylls and Their Sources, 
Functions Explained in Report 


KANSAS CITY—The subject of 
xanthophylls is reviewed in a “Re- 
search News” report issued by the 
research division of the American De- 
hydrators Assn. 

The report notes that xanthophylls, 
while contributing little to the nutri- 
tion of animals, are important to 
poultry rations because without a 
proper amount in the diet, uniform 
color of the finished product is im- 
possible. 

The subject of xanthophylis is re- 
viewed by Dr. C. Ray Thompson, in 
charge of the alfalfa section of the 
Western Regional Research Labora- 
tory. 

In the introduction to Dr. Thomp- 
son's review it is pointed out that 
continued expansion in the use of 
dehydrated alfalfa meal as a feed 
will depend not only on the expansion 


of poultry and livestock populations 
but to a certain degree on the addi- 
tional “plus values” which can be 
shown to be present over and above 
those currently stressed, such as its 
protein and carotene content. One 
group of such compounds in which 
there has been a growing interest is 
the xanthophylls. Probably too little 
emphasis has been attached to their 
importance in poultry rations, it is 
noted. 

Following are Dr. Thompson's com- 
ments: 

Xanthophylls are a group of yellow 
or red carotenoid pigments which oc- 
cur primarily in green and yellow 
plant materials. These pigments are 
very similar in chemical structure to 
the carotenes. Most of the well char- 
acterized xanthophylls are devoid of 
vitamin A activity with the exception 
of cryptoxanthine, which has about 


one half as much vitamin A potency 
as betacarotene. 

These pigments, mainly lutein and 
zeaxanthine, depending on the diet, 
constitute most of the yellow color 
in egg yolk, the skin and beak, and 
to some extent the feathers of chick- 
ens. Egg yolk contains some carotene 
but has 20-50 times as much xantho- 
phyll. In order to produce eggs with 
uniform yolk color, the amount of xan- 
thophyll should be maintained at a 
somewhat constant level. Studies at 
Kansas State College have shown 
that where farm flocks were allowed 
a wide selection of feed large differ- 
ences in yolk color resulted. Ordi- 
narily, dark colored yolks indicate 
an adequate supply of vitamin A in 
the diet although it is possible that 
the diet could contain plenty of xan- 
thophyll but so little carotene that 
the ration would be deficient. 

The ordinary sources of xantho- 
phylls for poultry rations are green 
feeds, yellow corn or dehydrated al- 
falfa. Where yellow corn is used as 
a major constituent of the chick ra- 


You? 


New Cornell findings* reveal enlarged hock disorder 
did not occur when fish liver oil was replaced by a 


stable true vitomin A in @ry form NOPCAY{ 


At last! A scientifically proved solution of this troublesome problem! In 
an experiment at Cornell, when a conventional fish liver oil supplement 
was fed at the 1% level, 40% of the poults came down with hock disorder. 
When 2% fish liver oil was fed, 60%—six out of every ten birds—were 
affected. But when no fish liver oi] was fed, not one case of enlarged hock 


disorder developed! 


You can profit from this important discovery by supplying vitamin A in 
turkey feeds as a stable dry vitamin A—and be sure it’s dependable 


NOPCAY, the pioneer true stable “A” in dry form. 
Here's why you can depend on NOPCAY! 


NOPCAY is one of Nopco’s Micratizedt 
vitamin products, produced by the exclu- 
sive microcrystalline wax process (U. S. 
Patents Pending), which effectively pro- 
tects the vitamin A against oxidation and 
destructive feed ingredients, yet guaran- 


FREE! Write today for complete reprint of this Cornell report 


*Studies on the Enlarged Hock Disorder in Turkeys—M. L. Scott—Agricultural Experiment Station, Cornell 


University (Poultry Science, Vol. 30, # 6—pp. 846-855, Nov. 1951). 


IN STABILIZED NATURAL VITAMIN A 


Harrison 1, N. J. 


tees complete digestibility. With NOPCAY, 
you can meet the vitamin A requirement 
without aggravating hock trouble. Be safe, 
be sure—switch to Micratized NOPCAY. 
Available now in proved acceptable poten- 
cies—alone or with added vitamin D. 


CHEMICAL COMPANY 


Richmond, California 


RELY 


on these Quality 
NOPCO 
Products 


NOPCO 
B VITAMINS 

riboflevin, calcium pan- 
tothenate, niacin, choline 
chloride, vitamin B, feed 
supplement. 

NOPCO 
A&DVITAMINS 
@ complete line of dry 
vitemin A & D products, 
high potency A & D oils. 

NOPCAB 
antibiotic feed supple- 
ment (Bacitracin). 
Nopcab plus vitomin B, 2. 


RESEARCH 


1T.M. Nopco Chemical Compony 
Copyright 1952 
Nopco Chemical Company 


tion the need for xanthophyll, espe- 
cially in broiler rations, is met. How- 
ever, in areas such as the West Coast 
where barley and other grains with 
little or no xanthophylis are substi- 
tuted, the problem of supplying 
enough pigments to give well-colored 
shanks becomes more difficult. 

Alfalfa meal, especially high quality 
dehydrated meal, besides supplying 
carotene is a rich source of xantho- 
phylls. Preliminary results have 
shown that the total xanthophyll con- 
tent is 1.5 to 2 times that of the caro- 
tene. Xanthophylis are lost at about 
the same relative rate as carotene 
during storage. Also, the addition of 
antioxidants preserves them to a sim- 
ilar extent as they do carotene. 

Alfalfa pigments, carotene, xantho- 
phylls and chlorophyll are soluble in 
fat solvents. Extraction, followed by 
further separation although difficult, 
may be one means of obtaining con- 
centrates for addition to feeds. 

Some agricultural wastes are rela- 
tively high in both xanthophylls and 
carotene. Dehydrated broccoli leaf 
and turnip leaf meals have been 
shown to be superior to alfalfa meal 
on the bisis of feed efficiency and for 
imparting shank color to chicks. 
Lima bean vines were equal while 
pea vine meal was inferior to alfalfa. 

Present studies indicate that xan- 
thophyllis, while contributing little to 
the nutrition of animals, are impor- 
tant to poultry rations because with- 
out a proper amount in the diet, uni- 
form color of the finished product 
is impossible. 


FEED FIRM DAMAGED 

SALINEVILLE, OHIO—Fire of un- 
determined origin destroyed the in- 
terior of Bill's Feed & Supply Co. 
building March 3, with damage esti- 
mated at $20,000. The building, two 
stories high and 75 ft. long, was 
owned by William Lucas, who ac- 
quired it in 1947 from W. L. Hunter. 
Part of the building was erected be- 
fore the Civil War, it is reported. 


~~ Find out today how 
ARROW assures you 
of a better, more prof- 
itable future in the 
eed business. Write 


ARROW FEED & OIL., INC., St. Louis, Mo. 


CHARLES H. HUBBELL 
CONSULTANT 


Feed Formulation 
and Research 


Phone— Wabash 2-9005 
53 W. Jackson Bivd. Chicago 4, Ill. 


"No Thin Shells 
for Me!” 


OYSTER 
SHELL 


DIGESTIBLE 
LESS DUST 
STERILIZED 


“Aged in the waters of Mobile Bay” 


SOUTHERN OYSTER SHELL MILLING CORP. 
MOBILE, ALA. 
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Why Penalize Profits 
from Bran and Shorts? 


Millers and feeders like the quality of 
bran and shorts put through the Forster 
Feed Dresser. The uniform velvety 
texture is due to Forster’s exclusive 
humidity control. The brighter, cleaner 
appearance together with moisture con- 
trol means better acceptance and more 
profit for the miller. © 


The Forster Feed Dresser is not an expense but an 
investment. It’s a unit that fits in any mill and, given 
a fair chance, it returns its cost many times over. 
Automatic control furnished with each unit cuts off 
water or solubles when flow of stock is interrupted. 


‘Machines Morn: Milling 


FORSTER 
FEED 
DRESSER 


Sturdy all-steel construction assures long life, and 
its streamlined appearance makes it a welcome 
addition. We will be glad to tell you about dozens 
of installations that are making big returns year in 
and year out. Write today. 


McLEAN . . WICHITA 


\ BS | 
| 
q 
| J 
Ld. FORSTER MANUFACTURING COMPANY 
4 
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BUY JUST ONE MACHINE 


_TO DO THE WORK OF FOUR 


@ Get the most shelling for the least money! Save | 
space in your mill — Save installation — Save 
power — Save maintenance — Handle more 
customers quicker — and get more customers by 
installing a TRIUMPH Zip Cob Blowing Corn 
Sheller. Just one machine does the complete job. 
Proven best in thousands of feed mills and 
country elevators. Don’t be satisfied with less. 
Invest wisely in a complete and up to date cora 
shelling and cleaning installation. Buy Triumph. 
Two Sizes. Write for catalog today. 


IMPORTANT 
ADVANTAGES 


® Conveys Cobs, H.sks and Dirt 
Away from Shelling Pit 

© Simplifies Cob Disposal 

® All Moving Parts on One Shaft 

* Depend on Triumph—the De- 
pendable Name in Mills and 
Elevators since 1884. 


TRIUMPH DIVISION 
THE C. O. BARTLETT & SNOW CO. 


6249 HARVARD AVENUE * CLEVELAND 5, OHIO 


REMEMBER THESE=™ 


BONE MEAL at its best! 


. light color . . 


SS 
SS 


@ Finely ground . 
odor free. 


@ High in Phosphorus and Calcium. 


+ practically 


Y @ Semi-monthly arrivals and Warehouse Stocks Yy Y 
y at Houston for continuous service. Y jj 
DICALCIUM PHOSPHATE—ss/92 BPL 
FISH MEAL—Demestic and Imported 
VEGETABLE PROTEINS: ALFALFA MEAL | 
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PAUL SMITH COMPANY 
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“SINASON - TEICHER 
INTER AMERICAN GRAIN CORP. 


Telephone HAnover 2.1090 1 WALL STREET, NEW YORK Teletype 1.3288 
EXPORTERS 


GRAIN @ FEEDS @ FLOUR 


WIRE US YOUR OFFERINGS 


Too Many Prospects 
Can Spoil the Sales 


By Arthur Roberts 


sulted with sales directors in va- 

rious fields about the methods 
found most productive of sales re- 
sults. One topic that is often discussed 
is how to get maximum sales out of 
minimum prospect coverage. Sales 
directors are always concerned with 
this because the fewer prospects a 
salesman must see to close a specified 
volume of sales, the lower the sell- 
ing cost. 

A salesman who must contact 20 
prospects to sell $100 worth of goods 
costs twice as much, all things equal, 
as the salesman who must see 10 
prospects to close the same dollar 
volume. Today, this phase of sales- 
manship is being watched closely be- 
cause it is accepted by progressive 
businessmen everywhere that selling 
costs must be kept at minimum to 
offset higher taxes, thus enabling a 
business to earn a reasonable pocket- 
profit. 

From our talks with many sales 
directors in many different fields, one 
thing we have found of great impor- 
tance in the handling of outside sales- 
men and their prospects is, strange 
as it may seem, not the building up 
of tremendous prospect lists, but their 
limitation. As we piece together the 
counsel given us, this is how success- 
ful sales directors size up the situa- 
tion. 


| er many years we have con- 


A Limit to Leads 

Over-eating may cause as much 
havoc as _ under-nourishment. Too 
many active leads may prevent a 
salesman from getting maximum re- 
sults. There is a limit to the number 
of live leads an outside salesman 
can conveniently handle from month 


to month and year to year. It has 
been found, after experimentation, 
that 300 names are “tops” for a 
salesman selling items of substantial 
unit value, such as poultry equip- 
ment, dairy supplies and other allied 
lines carried by feed dealers, as well 
as feed itself, which, when sold in 
large quantity, runs into money. For 
this reason, many sales managements 
limit their outside salesmen to pros- 
pect lists containing no more than 
300 names. 

This is the way the sales directors 
have figured it out. If a salesman 
works nine hours daily, not counting 
Sundays and holidays, he has 300 
working days in the year to canvass 
for business. With three unproduc- 
tive selling hours each day, said time 
being taken up with calling on “outs,” 
getting from place to place and other 
time-consuming incidentals, there are 
left six hours daily for active sales 
work or 1,800 hours yearly. To sell 
or attempt to sell a proposition of 
substantial unit value, a salesman 


TOP-QUALITY 
European and C a 
Full-pack bales in popular sizes 
RIGHT PRICES « PROMPT SHIPMENTS 
Horticultural and Poultry Grades 
Write or Wire for particulars 


BRUCO PEAT MOSS CORP. 
11 W. 42nd St., New York 18 ,N. ¥. 


SPECIALTY 


GRAIN. 


| BALER TWINE | 


TREATED WITH INSECT REPELLENT 
* Sold Only Through Dealer Channels 
¢ Distributorships Open 

e Write Today 


PRODUCTS 


a Cob Blowing | 

Remo 

| 

= | 1203 Williamson Street Madison, Wisconsin 


should average at least three calls 
4 two hours’ duration, the original 
contact and two follow-up calls, or 
a total of six hours spent with each 
live lead. Six hours with each of 300 
prospects total 1,800 hours or one 
year’s work for one outside salesman. 

From this it may be seen that a 
prospect list having more than 300 
active names would keep one sales- 
man busy more than one year unless 
he cuts short his interviews. He 
could, for example, spend one half 
hour with each prospect, canvassing 
the 300 names in one month, figuring 
10 interviews a day with five hours’ 
actual canvassing time, but it has 
been found after subjecting, the mat- 
ter to careful analysis that the av- 
erage outside salesman cannot get 
best results with a proposition where 
the sale runs into a substantial sum, 
if he averages but one half hour 
monthly with each prospect on his 
list. Short interviews may sell can 
openers, but a proposition running 
into money demands more time spent 
per average call. 

If a salesman has more than 300 
live prospects on his list, it will more 
than likely take him more than a 
year to canvass them properly, say 
the sales directors who have studied 
the matter. Of course, as a salesman 
“kills” his prospects because of turn- 
downs or closed sales, he must replen- 


ish these “dead” names with live ones | 


procured through the media of “cold 
turkey” canvassing, store contacts or 
some other method. This work takes 
up considerable time, consequently, 
it will keep a salesman stepping to 
maintain an active list of 300 live 
names at all times in his personal 
filing cabinet. 


If a list of 300 live prospects is suf- 
ficient to keep one salesman busy for 


product, from an automobile to an 
electric refrigerator. 

When a farmer spends a substantial 
sum for an outside product, he may 
be out of the market for poultry 
equipment or some other farm req- 
uisite running into money. At least 
for a time, he will be short of funds 
to buy and this means that the sales- 
man must make more than the aver- 
age number of calls on him to sell 
him. Then, too, it must be remem- 
bered that a certain percentage of 
people on every prospect list die, 
move, suffer financial reverses or for 
some reason or other, must be re- 
placed with new names. 

If a prospect list is not canvassed 
at least once annually, these deletions 
and replacements take up consider- 
able time. In certain seasons, depend- 
ing upon the business, prospects 
should be seen at least semi-annually. 
and by a prospect we do not mean 
just a name on a card, but an indi- 
vidual who represents a sales possi- 
bility if properly handled. 

The time spent on a prospect de- 
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JERSEE 


BETTER 


Mean bigger proms 


JERSEE BAL ANCER ... 
in their =. They know how cae 
Little as 


bag is all costo to and VITAMIN FORTIFY 


JOBBERS end WAREHOUSES 
FROM THE ATLANTIC TO 
THE PACIFIC ARE EAGER TO 


HELP YOU 


GREATER PROFITS WITH 
JERSEE BALANCER! 


FOR VITAMIN FORTIFICATION 


“IERSEE Co. 


JERSEE 


/ 
Wiite lor Deaters Sales beips 
MINNEAPOLIS 
MINNESOTA 


GET BETTER FEEDS, 


MINIMIZE 


YOUR 
FEEDING RISKS 


one year, it is poor policy to exceed | 
this limit for the main reason that | 
competition will sell many of these | 


prospects before the over-loaded | 
salesman has a chance to close them. 
By competition these sales directors 
mean not as much the competition 


of other sellers of feed and allied lines | 
as the outside competition of every | 


salesman offering a high-unit-value 


JOIN SUCCESSFUL DEALERS! 


SELL 


a 
FEEDS 


SOFT 


PHOSPHATE 
With Colloidal Clay 


An inexpensive source of 
Phosphate to replace 
Bone Meal 


Finely Ground 
Easily Dispersed 
A proven ingredient used 
by many leading feed and 
mineral feed manufacturers 


Prepared by 
LONCALA PHOSPHATE CoO. 


WARREN-DOUGLAS 
CHEMICAL CO., INC. 

1517 Burt Street 
OMAHA 2, NEBRASKA 


WITH 


VITAMIN 
PRODUCTS © 


Present day, “high efficiency feeds” depend upon very 
careful blending and balance of all nutritional ele- 
ments for their feeding efficiency. When you use 
VITINC VITAMINS to supply the required levels 
of Vitamins A and D you do not unbalance the feed- 
ing quality of the feed mixture by also adding fiber 
. you simply add high potency Vitamins A and D, 
And what's more . you can always depend ~— 
the potency and high quality of VITINC VITAM 
for they are all subject to continuous assays in our 
own laboratories and the minimum labeled potengies 
are periodically confirmed by recognized neutral 
laboratories. VITINC VITAMINS are backed by 
14 years’ experience and “know how” in supplying 
quality vitamins to the feed trade. 


WRITE FOR FREE VITAMIN FOLDERS 
Packed with the latest research information on Vita- 


min A and D requirements for poultry and livestock 
and complete data on VITINC CONCENTRATES. 


Rudy Eschenheimer 

served the feed trade for 
many years and can take 
care of your needs for 


Pioneer of VITAMIN 


| 
| 
| 
r wy 
| manutadsi, 
te coast have been relying on 
| Pre-Mix for vitamin fortification 
| “le... 28 
mur feeds. 
| 
| 
| 
} 
FOR POA TRY AMO UM 
FOR QUALITY FEEDS 
VITINC DRY D. “Kd 
For Four-Footed = 
STABLEAandD 
VITINC FISH LIVER A 
VITINC AandD FEEDING 
| 


// best feeds 
/ 


es Dry skim milk or dry buttermilk offer in a natural 
: form the vital nutrients and factors for which milk 
is unexcelled: protein, milk sugar, minerals, ribo- 
flavin and other B-Complex vitamins—notably By 
and unknown factors. 


Dry milks contain no waste, no fiber, no excess 
) minerals. They are all natural feed. The removal 
of water has simply concentrated them ahd made 
: them easy to handle, store and incorporate in feeds. 
| Dry skim milk or dry buttermilk combine the fac- 


tors necessary for rapid growth, for reproduction 
and feed utilization for poultry and most animals. 
Because it pays, use dry milks. 


For help with feed 
problems call on our 
Feed Service Division. 


Minnesota 


Mea 


25—44th Ave. N. E. Minneapolis 21, Minn. 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 
quotes. 


There’s a QUALITY DIFFERENCE 
MINNESOTA LINSEED OIL COMPANY 


erling 


pends upon the time he has to give 
serious consideration to the sales 
talk. A salesman selling a product of 
substantial unit value must have time 
to make an adequate sales presenta- 
tion if he wishes to close a goodly 
percentage of his leads. On the av- 
erage, he should spend two hours on 
the first interview to acquaint the 
prospect with all matters relative 
to the proposition. Most sales direc- 
tors contend that it is better for a 
salesman to return at a more oppor- 
tune time if a prospect cannot listen 
long enough to his proposition when 
he calls the first time. A salesman 
selling farm goods of substantial unit 
value should average three good in- 
terviews with each prospect, spend- 
ing from five to six hours on each 
case. After that, it is reasonable to 
cancel the prospect card for keeps 
or “kill” it temporarily. 


Fast Interviews 


Said one sales director we inter- 
viewed, “We have had men, and good 
men, too, who found it difficult to 
close outside sales. After investiga- 
tion, we found that this was due to 
an overweight prospect list and not 
to a limited market or weak sales- 
manship. The salesman did not have 
sufficient time to cover the entire 
list so he rushed through interviews 
and got sub-standard results. A maxi- 
mum of 300 live leads for each sales- 
man may be too high or too low. Cir- 
cumstances alter cases, yet, there is 
a limit to the number of prospects 
an outside salesman can conveniently 
handle in his personal file, and the 
more leads he has beyond this limit, 
the less effective his results. 

“Some salesmen have a flair for 
getting live leads, the more the mer- 
rier, and they spend so much time 
building up an unwieldy prospect list 
that they haven't any time left for 
closing sales. We eliminate this haz- 
ard by limiting the prospect list for 
each salesman to 300 names. When 
prospects begin to exceed 300 names 
per salesman we hire additional men. 
Too many prospects may spoil the 
sales.” 

As this sales director points out, 
the feed dealer must fix his own limit, 
but he should remember that there is 
a limit, that a salesman can have 
more prospects on his list than he 
can cover adequately. When this oc- 
curs, the dealer loses business and 
the salesman loses compensation. The 
way to handle this proposition best 
is for the dealer to insist that his 
salesmen turn over all -prospect 
names for recording in the office, then 
he can check on whether one sales- 
man has too many leads to handle 
adequately or whether another sales- 
man has too few, which happens in 
many establishments. 

As a general rule, a salesman is not 
likely to complain about an over- 
abundance of prospects because he 
figures that the more prospects he 
has on his list, the bigger his poten- 
tial sales volume. The dealer must 
get into the driver's seat here and 
secure the names of all prospects 


so that he can see that the leads are 
evenly distributed among all sales- 
men because unequa! distribution kills 
sales in two ways. The salesman who 
has too many leads can’t get around 
to all prospects in time to close them 
all before competition gets to them, 
hence, he loses business. The sales- 
man who has too few leads just does 
not have enough “bites” to hook 
enough business. 

Some dealers in this field have 
complained that their salesmen were 
not doing too good with allied lines, 
they were getting business, but not 
enough to suit the bosses. Such deal- 
ers should look into the matter of 
overloaded prospect lists, or in other 
ways, check up on the activities of 
their salesmen from the presenta- 
tion to the close. Maybe they are 
short-cutting interviews in order to 
cover all the many prospects they 
have on their list. If so, the dealer 
should cut the top-heavy lists down 
to size and employ more men to work 
the territory. 


FARM POPULATION DECLINES 


Since 1930 North Dakota has lost 
one third of its farm population. 


BRAN + SHORTS 
MIDDLINGS 
Sacked or Bulk— Any Shipment 


DREYER ComMiIsSION Co. 


MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 
Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Mo. 
Phone B. A 5462 Phone L. D. 178 


Statistical Charts Furnished Free. We 
Handle Futures Trades in Kansas City. 


SPROUT-WALDRON 


...Be ready for the next grain 
harvest. Load cars in 90 minutes 
without dust or bother. Write 


SPROUT-WALDRON CO.. INC. 
6] Logan St., Muncy. Pennsylvania 


225 


PAYWAY SHOWED AN 
INCREASE OF MORE THAN 


50% 


IN SALES IN 1951 OVER 1950 
There’s a Reason—Let Us Tell You! 
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The Role of Small Flock 
Owners in Egg Production | 


The Small Flock Owner, Though Less Efficient 
Than His Larger Competitor, Will Probably 
Stay in Business for Many Years to Come 


@ By W. P. Mortenson 


IVE per cent of our American 
Frm: produce half of our poul- 

try products. These large poultry 
farms are highly specialized opera- 
tions that produce either eggs, broil- 
ers, ducks or turkeys. An annual gross 
income of $10,000 or more is not 
uncommon on one of these high-pow- 
ered farms. 

Of these specialized farms, those 
which produce eggs are the most im- 
portant to our economy although the 
degree of specialization is no greater 
than for broiler, duck or turkey 
farms. 

Set up as highly efficient “egg fac- 


EDITOR'S NOTE: The accompany- 
ing article is taken from an article 
which appeared in the Badger Poul- 
try News, newsletter of the Wiscon- 
sin Hatcheries Assn. The author, Dr. 
W. P. Mortenson, is a member of ag- 
ricultural economics staff at the Uni- 
versity of Wisconsin, Madison. In this 
article, Dr. Mortenson explains why 
the small flock owner, in spite of his 
competitive disadvantages, will prob- 
ably continue in business. 


tories,” these farms use mechanical 
feeders, automatic watering devices, 
and other labor saving arrangements 
which reduce costs to the bone. Lay- 
ing hens are pushed for maximum 
production. They are pampered pets 
while they last, but when they slow 
down they soon get the ax. 

Eggs are kept in tip-top condition 


PIG MAMA 


Builds Business for Dealers 
Write for Details 


STALEY MILLING CO. 


KANSAS CITY 16, MO. 


See the NEW 


Bulldog HAMMERMILL 


With 
*“*Gradation of Grind Control’ 
HAMMERMILLS, Inc. 


4728 W. Division St., Chicago 
‘Phone Spaulding 2.9300 


“NEXT WEEK’S 


GRAIN MARKETS 
eltner 
A sound, up-to-the- 
“mms minute analysis of the 
trends and factors 
The markets 
ark 


end over the long 

range is vital to anyone dealing in grains. 
The research, statistics and carefully 
analyzed information placed at your 
disposal every week by the KELTNER 
COMMODITY LETTER are important to 
you and profitable to your business. It 
is information which will give you a 
larger fund of knowledge from which 
to formulate your own market opinions. 
~~? and selling recommendations of 

Kettner service are always definite 
my to price and time. 
THE KELTNER COMMODITY LETTER 
is Airmailed every Saturday, in time to 
reach you before the opening of Mon- 
day's markets. 

2 WEEK TRIAL 

In order to acquaint you with this serv- 
ice and permit you to judge the value 
and scope of the Keltner Commodity 
Letter, both the current and next week's 
Commodity Letter will be Airmailed to 
you on the receipt of only $1. There is 
no obligation to subscribe. 


The Keltner Statistical Service 


Established 1989 
1004 Baltimore Ave. Dept. 42 


Kansas City, Mo. 


and sold to markets that offer pre- 
mium prices for superior quality. 
Naturally, this makes severe compe- 
tition for farmers who handle poul- 
try as a sideline, or a secondary farm 
enterprise. 

For many years poultry specialists 
have urged that farmers keep 30 or 
300 chickens (or 50 or 500). “Get into 
the poultry business a little further,” 
they say, “so the enterprise is large 
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COLUMBIA SOFT PHOSPHATE 


LOW COST... 
IMMEDIATE DELIVERY 


* 


* 


Write for information and prices 


‘COLUMBIA PHOSPHATE CO. 


1007 WASHINGTON AVE., ST. LOUIS 1, MO. 


HECK the seven big advantages listed above 


for growing pullets 
~ Because there is no interfer- 
@nce with the development 
of natoral immunity. 


Better growth — 

treated birds con- 
sistently weighed more 
throughout tests. 


¥ No interference with feed 


and you'll see why your customers will appre- 
ciate mashes medicated with NFZ-MIX. Not 
only will you be offering them an effective pre- 
ventive and treatment for coccidiosis (cecal and 
intestinal) but you will be offering them a most 
economical solution of this problem. 


For data and results of the 
many tests proving the 
advantages of Nitrofurazone, write 


ASHLAND, OHIO 
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4 esses due to coccidiosis 
“MEDICATED WITH 
(NITROFURAZONE) 
COCCIDIOS! 
DR. HESS & CLARK, INC. 
_} je Farmoceuticals since 1893 
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THE NEW WENGER SELF- 
UNLOADING FEED BODY 


. « willlast for years of heavy service and will handle Molas- 
ses Feed—Hi-Molasses Pellets—Hard Type Pellets— 
Light Bulky Feeds— Whole Grains, Etc. 


We have designed these units to be able to 
handle Molasses Feed—Hi-Molasses Pellets— 
Hard Type Pellets—Light Bulky Feeds— 
Whole Grains, etc., without the problem of 
packing and bridging in the compartments. 
Each compartment in this Wenger Bulk Body 
is designed to let the dump gate in the tank 
open the full width of 20 in. belt conveyor. 
The unloading auger is designed with no short 
curves or corners to pack against; thereby 
eliminating jam-ups and parts breakage. 


Molaeses Mixers and 
Hi- molasses Pellet Mills 


Write Today for Further Information about 
BULK FEED BODIES and MOLASSES MIXING MACHINERY 


WENGER MIXER COMPANY 


EXPORT DIVISION 
301 Scarritt Arcade Bldg. 
Kansas City 6, Missouri 


PLANT & GENERAL OFFICE 
Sabetha, Kansas 
Phone 111 


Sketch shows principle of Wenger cooler 


Cools %&” hard type range pellets without x ——— 
jamming—handles pellets easily without 
smashing—easy to install—hangs hori- 
zontal from ceiling—takes wp no work 
space—also perfect for molasses pellets 
—long life. 


WRITE FOR FOLDER 


WENGER MIXER COMPANY 


KANSAS 


enough to really pay out, or else keep 
just enoughthens to provide the farm 
family with eggs and chicken meats.” 


Changes Slow 

Yet changes toward the “30 or 300” 
flock have been slow indeed. The farm 
flock of 100 or 250 hens is still com- 
mon everywhere on our dairy, live- 
stock and general farms. Over the 
country generally, two out of every 
five farms report flocks between 50 
and 200 chickens. 


However, the larger flocks are gain-. 


ing in numbers. According to recent 
published census figures, farms with 
more than 200 chickens on hand at 
the beginning of the year were the 
source of 48% of all eggs produced 
in 1944 compared with 36% 10 years 
earlier. It is on these larger poultry 
farms that we have had a rapid in- 
crease of egg production. 

Total egg production in the coun- 
try has increased at a surprising rate 
during the past 20 years. The egg 
output is some 50% above what it 
was 20-25 years ago. This increase has 
been brought about partly through an 
increase in the number of layers, but 
mainly through a higher rate of lay. 
The upward trend in the rate of lay 
has been steady and persistent during 
the entire 25-year period. For every 
100 eggs produced now, only three 
fourths as many chickens are used as 
were used 25 years ago. 

Better chicks from hatcheries, new 
developments in feeding and improved 
management methods have combined 
to increase production and reduce 
costs. 

Owners of the larger flocks have 
kept more up to date on these ad- 
vances than has the small flock own- 
er. As a result owners of small flocks 
are gradually facing a sharper disad- 
vantage 

Why They “Hang On” 

Many people are asking why these 
small flocks still “hang on” when the 
costs of handling them are generally 
higher than they are for larger flocks. 


Here are some of the more im- 
portant reasons as I see it: 


First, if the small flock is at all 
profitable, it supplements the farm 
income with less outlay of expense 
than most any other sideline enter- 
prise. 

Second, these small flocks use fam- 
ily labor that might otherwise be 
wasted and are fed largely on home- 
produced feed not used by the live- 
stock herd. 

Third, no financial records are kept 
on the flocks so the operator doesn't 
realize he might not be making 
money. Moreover, the return from the 
poultry flock is so small compared 
with the rest of the farm income that 
neither the farmer nor his wife gets 
excited about any minor gains or 


losses. 
Fourth, if the farmer with the 
small flock would increase its size 


greatly, it would probably require the 
expense of a larger laying house 
no small item nowadays. Increasing 
the flock would also mean the pur- 
chase of more feed and a shifting of 
family labor from other enterprises 
It might even mean the hiring of ad- 
ditional labor. 

Thus, even though the owner of 
the small flock may be less efficient 
than his larger competitor, we shall 
likely see him stay in business for 
many years to come. 

JAMES HESSBURG HONORED 

MILWAUKEE — James P. Hess- 
burg, president, Froedtert, Inc., Mil- 
waukee grain and malting firm, is one 
of six Milwaukee Catholic laymen ap- 
pointed by Pope Pius XII as Knight 
of St. Gregory. Another of the six is 
Frederick C. Miller, president of the 
Miller Brewing Co 


TRADE WEEK SHORTENED 

NEW YORK-—The New York Pro- 
duce Exchange has voted to suspend 
trading in cottonseed oil and soybean 
oil on Saturdays from March 22 
through Sept. 13. 


CHECKERBOARD ELEVATOR CO. 


Buyers and Sellers 


of 


MILLFEEDS, GRAINS AND GRAIN PRODUCTS 


KANSAS CITY ST. LOUIS MINNEAPOLIS DENVER BUFFALO 


P< This ad is appearing in all _— farm — to pre-sell your customers .. . 


ONE DAY, 


THE SAFE — EASY WAY 
MIX WITH FEED OR SLOP 


DR. LEGEAR’S 
HOG WORM POWDER, 


D EVERYWHER 


DR. LEGEAR MEDICINE co., “st. LOUIS, 


Mayo’s “Snow Flake” 


PACKAGED IN BAGS 
Paper 
25 Ib. - 50 Ib. - 80 Ib. 


Burla 
100 Ib. 


P. Oo. Box 784 


CASH IN ON A 
QUALITY PRODUCT 


Sell Your Customers 


NEW-IMPROVED 


PURE REEF 


- OYSTER SHELL 
Ww 


Your customers’ chickens need the calcium and other valuable trace 
minerals found in Mayo’s “Snow Flake” 
is 100 percent usable—washed, crushed—kiln 
dried—air floated and correctly graded. Strictly a Quality Product 
for Quaiity Dealers. Write, wire or ‘phone for prices. 


MAYO SHELL CORPORATION 


Pure Reef Oyster Shell. 


NOW IN MAYO'S NEW 
10 Ib. “FEED-O-MAT” 
Something new — the “Feed-0-Mat” 
Package. A handy, economical, 10-Ib. 


box that is an Automatic Feeder, You 
need this package. Packed (6) to case. 


Houston 1, Texas 
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A. E. STALEY SALES 
REACH RECORD HIGH 


Higher Federal Taxes, Price Ceilings 
Cause Decline in Net Profit 
During 1951 


DECATUR, ILL.—Net profits of 
the A. E. Staley Mfg. Co., corn and 
soybean processor, declined in 1951 
despite sales volume of $155,868,369, 
highest in the company’s 46-year his- 
tory. 

Reporting on 1951 results, A. E. 
Staley, Jr., president, said net profits 
totaled $3,667,482 on the record sales 
volume compared with a net profit of 
$4,705,230 on sales of $118,292,201 in 
1950. Earnings per share of common 
stock amounted to $2.06 compared 
with $2.67 in 1950. 

Mr. Staley attributed the profit 
decline ta higher federal income taxes 
and to subnormal processing margins 
caused in part by price ceilings on 
the company’s finished products. In- 
come taxes chargeable to 1951 opera- 
tions totaled $3,885,000. 

The sales record reflected a higher 
cost of raw materials as well as 
greater unit volume, according to Mr. 
Staley, with the soybean division 
showing an increase of nearly 30%. 
Corn division volume was down 
slightly. 

Under the LIFO (last in, first out) 
method of inventory valuation which 
the company began using with the 
1950 annual report, $2,662,000 was set 
aside during 1951 for the adjustment 
of inventories. This reduced profits 
before taxes by a similar amount and 
net profit by $1,311,000 compared 
with results the former method of 
inventory valuation would have 
shown. 


Wages at Record High 

Payments to employees in wages, 
salaries and various benefits reached 
a record high of $13,001,885 in 1951 
compared with $11,117,830 in 1950 
The company’s hourly rates rose 13¢ 
during the year under a cost-of-living 
“escalator” agreement which it has 


Producers 
High-Quality Trace 
LIME CREST PRODUC 


Corporation of Americ 


mestone Products 


NEWTON, NEW JERSEY 


are made by 


DEPT. 


KAFIR & MILO 


Largest Dealers 
in Southwest 


MID-CONTINENT GRAIN CO. 


Kansas City, Mo. 


SPROUT-WALDRON 


Lick the sack shortage with an 
efficient, space-saving Sprout- 
Waldron Sack cleaner 

For installation details, write 


SPROUT WALDRON & CO., INC. 
61 Logan St., Muncy, Pa. a 


2S, 
4 


with local 837 of the United Automo- 
bile Workers of America (AFL). 

Dividend payments on common 
stock totaled $2,303,765, the same as 
in 1950, but the amount per share 
was cut in half as a result of a share- 
for-share stock split in 1951 which 
doubled the number of shares out- 
standing. A decline in the company’s 
working capital from $16,520,287 in 
1950 to $12,263,437 in 1951 was re- 
ported. This resulted from a large- 
scale plant modernization program 
which is nearing completion. 

Mr. Staley said arrangements have 
been made with the Chase National 
Bank of New York for securing a 
long-term loan of $8 million any 
time up to the end of 1953 in the 
event additional working capital is 
required. 

Company construction in 1951 in- 
cluded the completion of a soybean 
solvent extraction plant at Paines- 
ville, Ohio, and the addition of 3,750,- 
000 bu. grain storage elevator capac- 
ity at Decatur. Equipment was also 
installed to increase corn refining 
capacity. 

Less Corn Carry-Over Seen 

Commenting on the grain supply 
situation, Mr. Staley said the smaller 
corn crop of 1951 may require a re- 
duction in the carry-over of old corn 
if ail needs are to be met in 1952, but 
the 1951 soybean crop should be ade- 
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For the sixth consecutive year, rains 
have failed in the Madras area of 
India, bringing famine conditions to 
several districts. K. M. Munshi, Indi- 
an food minister, says the rice situa- 
tion is causing “grave anxiety.” Ten- 
tative plans have been made to im- 
in response to demand from the port 5 million tons of food grains 
Pharmaceutical industry, and close this year. Official forecasts predict 
working relationships were contin- | the shortage will be as severe this 
ued with various antibiotic produc- | \oar as it was in 1951 

ers for which the company is now | ~ 
making a variety of nutrients for the 
manufacture of such products as pen- 
icillin, streptomycin, aureomycin and 
others 


quate to meet all processing demands. 

The company continued its program 
of research and market development 
for special products. Production of 
inositol, a highly refined derivative 
of corn steep liquor, was increased 


»ARROW- 
and NAMSCO 


EUROPEAN and CANADIAN 
PEAT MOSS 
New Amsterdam Import Co., Inc. 
122H Chambers St.. New York, U.S.A 


INDIA FOOD CRISIS 
NEW DELHI, INDIA—Another se- 
vere food crisis is shaping up in India 


Ads like this tell your customers why Dr. LeGear's Plus for Poultry stops 
nutritional poultry diseases . . 


WARNING. .. DON’T GAMBLE WITH NUTRITIONAL 


DISEASE IN POULTRY 
" A diseased poultry flock can cost you money even your en 
tire investment At the first sign of nutritiona linea» ive 
your flock Dr. LeGears Pius for poultry, P ' ne a n 


centration of all the elements required for i 
ommon nutritional diseases, It's the fast, sure way t pply 
the extra nutrients ne 
to health Dr. Leties 
treatment. Results are guaranteed. Send 


Dr. LeGear Medicine Company 


der n Plus 


Soid 
Everywhere 4161 Beck Avenue ~ St. Lovis 16, Missouri 
f 


Plan to stock up on DANNEN CHICK STARTER. It can be delivered 
in the same car with other quality Dannen Feeds, Dannen Min-Soy Meal 
and other feed ingredients when you take advantage of the benefits of 
Dannen Mixed-Car Service. And, remember, DANNEN CHICK 
STARTER and all other Dannen Feeds have full advertising support— 
in newspapers, on the radio, with point-of-sale pieces and literature—to 
help you increase your feed volume. 


: CHECK THESE ADVANTAGES 
V Lower Freight Rates 

VY Fresh Stocks 

Vv Less Money Invested 

v Better Service 


You profit when your customers profit. And 
your customers will profit by livability and 
fast growth when they put their chicks on 
DANNEN CHICK STARTER. It’s new and 
improved, quality controlled. And it’s for- 
tified with Dual Trate—rich in Vitamin 
By and Antibiotics to promote livability, 
growth and health. 


Write for Information 
about the Exclusive 
Dannen Dealer 
Franchise 
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Safety in Grain Handling 
and Processing Plants 


EDITOR'S NOTE: The following 
paragraphs are a summary of a round 
table discussion by the grain han- 
dling and processing division of the 
food section at the National Safety 
Council's National Safety Congress. 
The leader of the discussion was Le- 
Roy J. Collins, safety director, Spen- 
cer Kellogg & Sons, Inc., Buffalo. 

¥ 

FTER brief introductory re- 
Ams by the chairman, the 
problems in accident preven- 
tion placed on the agenda were 
brought forth for general round table 
discussion. The problems presented 
were: What can be done to make sure 
belt guards are replaced following 

maintenance or repair? 


Recommendations were: Guards 
were hinged at the top so after re- 
pairs were completed they could be 
dropped back into place. Some plants 
have a standard incentive program 
where if a guard were left off, re- 
pairmen would receive a penalty re- 
sulting in a monetary loss. This sys- 
tem brings about good results. 

Further, safety painting using con- 
trasting colors with high visibility 
are used successfully in some plants. 
Also, improved design so repairmen 
can easily replace guards was ad- 
vanced as a solution. Many guards 
are so heavy and poorly designed that 
extra help is required to replace them 

The second question concerned the 
hazards of deep tank cleaning and 


entry of grain bins. Recommendations 
were: Necessary precaution must be 
taken to make sure there is enough 
oxygen to sustain life and also to test 
for air contamination. Many types of 
hoists and safety belts are used. 

The Gardner-Denver 450-ft. cable 
electric hoist equipped with a trans- 
mission has been used to lower work- 
ers into deep grain bins. The Buck- 
ingham Belt Co. manufactures a chair 
or boatswain’s seat which keeps the 
man in a sitting position. This pre- 
vents the man from getting out of 
the seat while he is inside the bin. 

Bin dischargers with rotating arms 
have been used with fair success in 
medium-size hoppers. Forced ventila- 
tion is used by some plants during 
these operations. Coppus blowers or 
a hose attached to a compressed air 
line are used to a good advantage. 

Also, some plants have a definite 
procedure to be followed for tank 
cleaning operations; such as flushing 
the tank with a large volume of wa- 
ter first and testing the air for H.S 


PELLET DIES LOOK A LOT ALIKE., 


CONVENTIONAL 
RADIAL-DRILLED DIE 


Cross roller thrust shunts material 

chead of roller, reduces amount that 

is forced through die. Pellet capacity 
_ is thereby limited. 


CALIFORNIA 
DIRECT-THRUST DIE 


ot only CALIFON 


has DIRECT-THRUST” DIES 


7 


Takes material 
roller thrust. Less shunting of material, — 
more pellets through the die faster 
for lowest cost per ton. 


HOW CPM DIES BOOS 


T PELLET CAPACITY 


Look at this cutaway of a California Pellet Die. Note how the holes are 
drilled at an angle to the radius. This feature, exclusive with California, 


is the key to highest pellet capacity a 


t lowest cost. The dies are 


designed for direct pressure flow through direct roller thrust. 


Results: more material forced through the die, faster; shunting of 


material ahead of roller cut to a minimum; less horsepower required 


per ton of pellets; and special alloy 
resist wear for longer service. This is 


more California Pellet Mills are sold today than all 
other makes combined. Keep capacity up, pellet 
quality up, with a new CPM Century “75”, 
equipped with CPM “Direct-Thrust”’ Dies. 


California Pellet Mill Company, 1800 Folsom St., 


San Francisco 3, California; 1114 E 


fordsville, Indiana; 1728 Grand Ave., Kansas City 8, Missouri. 


steel, heat treated dies 
another reason why 


. Wabash Ave., Craw- 


CALIFORNIA Century 

For most pellets per HP—most pellets per 
dollar, install the new CPM Century "75" 
—Capacity King of Pellet Mills. 


*California ‘‘Direct-Thrust” Dies are fully patented. 


using lead acetate paper. Self-con- 
tained oxygen masks and fresh air 
hose masks are also required for 
those men who perform tank clean- 
ing operations. 


Grain Fumigation 

It was next asked what precautions 
were necessary in the use of cyanic 
gas for grain fumigation. 

Recommendations were: Since the 
gas is very hazardous to use, the first 
problem is to make sure all employees 
are out of the plant before gas is re- 
leased. Only those trained in the use 
ol this gas should be allowed to han- 
dle the project. Gas areas must be 
thoroughly ventilated and checked for 
contamination before opened for nor- 
mal operations. 

In considering the safe operation 
of power shovels for unloading grain; 
discussion revealed nothing new de- 
veloped during the last year. It was 
brought out that magnetic cable is 
expensive and wears out too fast 
Fluid drives were installed and used 
successfully by one plant 

The fifth question asked how to 
safeguard hoists at truck dumps for 
unloading grain. 

Recommendations were: The steel 
chucks should be adjusted so they 
come up halfway on the rear wheels 
of the truck. One important factor 
was stressed—to be sure the brakes 
were not set before raising the truck. 

It was reported that the Kewanee 
Co. changed the design of its instal- 
lation so the chucks raise 6 in. over 
the center. Two accidents were re- 
ported where trucks jumped wheel 
chucks—one resulting in a serious in- 
jury 

Fall Type Accidents 

Reduction of fall type accidents was 
taken up next. 

One recommendation was the use 
of the nonskid material which could 
be applied to the floor, dock boards, 
or any slippery area. It was generally 
agreed that this material offers fair 
protection against slipping hazards 

Question seven took up controlling 


Order Your KELL-PHOS 
(Phosphorus and Important Trace Minerals) 
NOW 
Call or Write 
THE KELLOGG COMPANY 


618-620 Des Moines Bldg. 
DES MOINES 98, IOWA 


PRODUCTS 


Distributed in Illinois, 
Indiana, Ohio and South- 
ern Wisconsin by 


HALL SALES COMPANY 


1313 Ridge Avenue 
Phone: Greenleaf 5-0225 


EVANSTON, ILLINOIS 


QUALITY GOES IN BEFORE THE NAME GOES ON 


MOVING? 


If you are moving, tell us about 
it, won't you? Your weekly 
copy of Feedstuffs will not fol- 
low you unless we have your 
new address right away. Make 
sure you don't miss a single im- 
portant issue . . . and help us 
make the correction as quickly 
as possible by giving us your 
old address too. 


FEEDSTUFFS 


, 188 S. Cth Minneapolis 2, Minn. 
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static electricity in solvent extrac- | pealed to the | 
tion plants. | ent. George Steel of Ralston rina 
ost companies require workers in | Co. took the floor and i a FEED CONCENTRATES FED TO 
solvent plants to wear nonconducting | this would be a fine project for the | 
shoes. camel one plant found they | grain handling division to take over | LIVESTOCK, 195 0-5! 
didn’t wear well if they became ex- | for the coming year. He stated he hick 
posed to vegetable oils. A nonsparking | would be glad to Laying chic 
»tal bs shich c > work- wi National Safety Council to | 
wed in same | ext the | Poultry, 26% 
areas. The problem of unloading grain | 
What incentives are used to assist | from boxcars in which the floor was Chickens tiling, —— 
foremen in holding departmental | patched also was considered. It was vu 9 
safety meetings was another of the | brought out that some companies Broilers, 4 ~— 
questions. , have recognized this hazard and 
Recommendations were: Furnish | posted warning signs on the grain Turkeys,2 —— 
each foreman with proper material | doors on both sides of the boxcar stat- 
for a 20-minute meeting. Those com- | ing the floor is patched and to use Oth _ 
panies which have this type of pro- | caution during unloading operations. ther 
gram usually hold them after the Oe 
close of the working day and men at- 
) tending are paid overtime. One com- NORTH CAROLINA FEED Beef cattle _ 
: pany reported that material is TONNAGE SHOWS GAIN = Dairy cattle 
planned and furnished to the foremen RALEIGH, N.C.—The North Caro- 
' for the whole year. Minutes of these | Jina Department of Agriculture re- PERCENTAGE FIGURES INDICATE PROPORTION OF TOTAL 1950-51 FEED 
{ meetings are forwarded to the safety | ports that total feed tonnage for the DISAPPEARANCE FED TO EACH CLASS OF LIVESTOCK 
department for whatever action is first seven months of the 1951-52 fis- 
required. cal year was 539,545 tons. This com- U.S. DEPARTMENT OF AGRICULTURE NEG 48431-EK BUREAU OF AGRICULTURAL ECONOMICS 
i ‘ In the general discussion period, | pares with a total of 484,758 tons for en 
the idea of developing a single sheet | the same period in the previous year, | CONSUMERS—Poultry consumed about one fourth of the feed concentrates 
card for short safety talks was dis- For the seventh month, January, | £4 im the U.S. last year, according to Bureau of Agricultural Economics 


cussed. These cards of suitable size | the tonnage this year was 81,407, figures. In the 1950-51 feeding year poultry ranked below hogs and about 
with a single illustration on the front | compared with 68,547 for the same | even with all cattle—both beef and dairy—in importance as users of feed 
facing the audience and enough per- | month last year. | concentrates. 

tinent information on the back cov- 
ering the subject for delivering the 
talk will be helpful to carry out fore- 
: men’s safety meetings. These cards 
would be inexpensive and could cover 
‘ a large number of subjects useful in 
any safety program. These ideas ap- 


8 Alfalfa 
MERRITHEW CO. 


MEPLYMOUTH BLOG MINNEAPOLIS? MINN. = 
PHONE: LL TWK: 


ACCINAT 
THIS SAFEWAY 


Wene U.S. Licensed vaccines have 
immunized millionso! , brollers with- 
out loss of eggs or meat. Chitks protected 
wens) Without loss of growth. 3 different 
Wene Newcastle Vaccines—not just one 
—ight vaccine for chicks, growing or matured stock. 


NEWCASTLE 


—all 3 controlled at a cost of less 
than one egg; your investment and 
crop protected. Ask your dealer or 
write for full facts. 


VACCINES 


jim GP 50 
-f Contains 4 gm Ribofievin / Ib. 
C. Niacin USP 
couse! Calcium Pantothcnate USP 
Choline Chioride 
For basic requirements in feed 25% Day 
A Product of concentrates, consult the Thompson-Hayward sonia } 
@SUPERIOR PHOSPHATE line-up of supplements at the right! Antibiotics (Terramycin) ; 
CO., Dunnelion, Florida 
+ Uunnetion, rior Vitamins, minerals, antibiotics—all the essen- Supertrate (Condensed Sardine Solubles) 
Economical, proven source Replaces Fish Meal | to 2 
* of feeding phosphate tials are well represented in this “big parade Moat Serage 2 te § 
rr nm. 
@ Used for rears by tending feed of concentrates. For the mixer, the big feeder, Fat gs és 
the dealer—Thompson-Hayward offers a full Rich i BG Complex plus 
itamin Biz 
selection, prompt service and rapid delivery oy 
from among its seventeen Midwest warehouses. Dry Vitamin D3 | 
SOME EXCLUSIVE 
eo! TERRITORIES Check the list at the right against your re- Aiso all potencies of all Vitamin Oils. 
OPEN FOR SALES quirements and drop us a line, TODAY! i 
REPRESENTA- 
P TION j 
THOMPSON-HAYWARD | 
DISTRIBUTED BY "| 


COMPANY 


M. A. McCLELLAND 
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BUSINESS OPPORTUNITIES 


v 
FEED MILL—CENTRAL FLORIDA—CA- 
pacity, car day. Bargain. Address 527 

Feedstuffs, Minneapolis 2, Minn 


FEED MILL FOR SALE—LOCATED IN 


Classified advertisements accepted until Rates: 15¢ word; minimum charge ditional charged for forwarding replies. center of prosperous livestock feeding 
y each week for the issue of $2.25. Situations wanted, 10¢ a word; Classified advertising rate not avaliable area. Howard Kauffman, Waterman, Il. 
; the following Saturday. Changes of ad- $1.50 minimum. Count of signature, for commercial ‘ 
x # vertising copy in classified advertise- whether for direct reply or keyed care ments of new machinery, p juc N N 
re ments must be received by closing date this office. If advertisement is keyed, services accepted for insertion at mini- Se teeta on a ao 
mers date of issue. care of this office, 20¢ per insertion ad- mum rate of $7 per column inch. needs. We have some good ones in Ohio. 
Indiana, Illinois. Mid-West Business Bx- 


change, Plymouth, Ind. 


MACHINERY FOR SALE HELP WANTED MELP WANTED FOR SALE—10,006-TON VOLUME FEED 
plant in Montgomery, Ala... manufactur 
v v ing 30 brands of feeds for twenty years 


a FOR SALE—SOME CALIFORNIA PELLET FEED AND CORN MILL OF MODERATE Low priced. 1516 Mobile Road, Mont 
" mills. Wenger Mixer Co., Sabetha, Kansas. size needs young miller wits mechanical gomery, Ala 
a : background. Supervise mill force of 10 
4 P.O. Bex 36, Ashland, Ky AN ER FOR SALE—FEED MILL AND ELEVA- 
—J. . Hagan Mill Machinery, Jefferson ter. Doing nice business in good farming 
Ay 2 City, Mae. FEED INDUSTRY WANTS AGRICULTUR- district northern Colorado; 35 miles from 
ee al graduate or nutritionist under thirty- Denver. Ideal year round climate. Frank 
4 JAY BEEK HAMMERMILLS, NEW AND five. Travel central West. Salary open. Ottesen, Brighton, Colo ‘ 
4 rebuilt. W. EB. Berling, Box 6084, Indian- Give qualifications. Address 441, Feed- : 
apolis, Ind stuffs, Minneapolis 2, Minn. 
FOR SALE—20,0900-BU. GRAIN ELEVA- 
SALE—CATERE AK DIESEL MO- FEED LABORATORY CHEMIST—LARGE » man rer tor, feed, flour, corn meal. Hammermill, : 
— Model 1) 4600; good as new Yoder milling company offers excellent oppor- By established ufactu of three corn shellers and truck scales. Run 4 
feed 2} «, Kalo lows tunity for graduate chemist with feed , ning six days per week. In heart of 
Feed Mill, In aiona, Towa feed mill machinery. Excellent broiler country. Unlimited possibilities. 
°G FOR SALE — ONE EUREKA GRAIN and salary expected. Address 542, Feed opportunity for man who has Local grain. Doing about $200,000 per 
Mis Cleaner No. 5 Buhler Drive, A-condition stuffs, Minneapolis 2, Minn year. Reason for selling, other business. H 
oR eee ball bearing throughout. Also one Moni- extensive contacts with feed Address Southwest Milling Co. South 
“4 4 tor Grain Cleaner No. 29580, new. Shadie RESPONSIBLE MANUFACTURER OF F West City, Mo 
. Milling Co ‘Forestville, N. ¥ meal dog food desires to contact men and flour mills. Must have 
who are calling upon eastern feed stores, 
FOR SALE—USED MILLS, KELLY DU- and/or kennels and pet shops, and who proven ability as sales execu MISCELLANEOUS 
plex, Bauer, Ford, Gruendler and others wish to take on a side line on an ex- tive. Application will be kept 
in various horse power sizes. Write us clusive territory basis. For years our ‘ Gi full is beens v j 
the size you need. Prater Pulverizer Co., product has had exceptional palatability, confidential. ve history SALE—MILLI 
Chicago 60, Ill biological worth, and record of repeat k B 
sales, Address 618, Feedstuffs, 114 East and salary expected in first ve plete Add 
FEED MIXER, 1-TON CAPACITY, o> 40th St.. New York 16, N. Y. le Mailing ng. 
anteed first-class throughout, 6 H.P tter. us for any item 
tor drive. Address 8774, Feedstuffs, Min- have it. le 
neapolis 2, Minn. Address 547, Peedstuffs Breat mable prices. 


118 S. 6th St. Minneapolis 2, Minn. 


ve ea COMPLETE LINE OF FEED MILL MA- 
? ‘ chinery with motors to be sold as unit, 
eis $4,000. Address 622, Feedstuffs, Minne 
Compete Feep 
: ; WHEN YOU ARE IN THE MARKET FOR Well established medium-sized 
i oe or used mill machinery, electric mo- Midwest feed manufacturing CHANCE OF A LIFETIME MIUuLiInG SERVICE , 
ors or any other equipment, write J. E company needs an ambitious + 
Hagan Mill Machinery, Jefferson City, Mo qualified person desirous of FOR SALESMAN 
wonderful opportanity to We furnish ingredients and manufac- 
i | FOR SALE — ONE BAUGHMAN BULK sbility ond progress (ao the grain and feed field. Prefer man ture mash, pellets, cracklets, molasses 1 
te who has had experience calling on feeds for reasonable conversion 
Baughman Service Mason Clty,” 1 Qualifications: Backgrvand of Salinas: 
- . New io, 
FOR SALE—ONE NO. 24 J. B. HAMMER- sis, general accounting. leads furnished. Highest salary plus ee — Balk wong = Ee 
mill, 76 H.P., 360 R.P.M., direct-connected un! ing. Have your own 
with oll-bath, slow-speed starter, 440 Preferred: feed industry commission and benes, Tep fom in feeds made. 
voltage (not metal frame). Farmers Mill- budgets and cost field, All correspondence kept in 
_ing & Elevator Co., Collierville, Tenn strictest confidence. 
ad FOR SALE—ONE B. F. GUMP BAR NUN agement. Age 30 to 45. STAR FEED and GRAIN, Inc. 
| Flour Sifter, used very slightly; one En- Write Box §31, edstuffs 
terprise Grinder, Model EVM-2, used, good Compensation commensurate i en cio P. 0. Box 443 TOLEDO, OHIO 
condition; one No. 1038 McGehee Dehy- with ability. a qualifica- mneapelis 3, Minn 
drator; one Filtair Bag Cleaner; two tions which be treated 
Wheelco Capacilog (Recording Thermom- confidentially. 
eters). 499, Feedstuffs, Minne- Addreas 462, Feedstaffs 
FOR SALE CoB SITUATIONS WANTED ents to do Pe eting an rum- 
Shellers; Anglo American Molasses Mix 
_ ers; Elevator Belt and Cups; Screw Con- 7 bling, buyer's formula, for Feed 
sells; ‘Double Roller ‘Milla, to 9230; HARD WORKING, WELL EDUCATED Manufacturing concerns. 10-12 
Crushers: Belt and Motor Driven Attrition young man with grain and feed business tons per hour. New equipment. 
Mills, 10” to 36"; Hammermills—Hughes SITUATION OPEN PneuVac cooling system. Can 
j Write for information. Box 337, Way- Feedstuffs, Minneapolis 2, Minn ship = ! weg ee 4 
land, Mich. vania aryiand, Virginia, a- 
a OFFER you LONG EXPERIENCE PRO- 
ONE WILLIAMS “MILLERS SPECIAL Wanted: Man with ability duction maintenance large mills and ele- ware. 
¢ i Hammermili, 30 in. throat, with blower and ex rience to operate a vators, engineering or supervision. Will 1 
fan and blower housing, three screen d d oP travel if 495, Feedstuffs, Write © 
s +, cradles and some screens and coupling mo ern ee mixing p ant Minneapolis 2, na. 
employing about 100 men. AVAILABLE JUNE 1, FEED SALES EX- D. E. HORN & CO., INC. 
mil. 15 tm. threat, with come and Applicant must have had VORK, PA. 
cradles, blower and blo ousing, : 
n @ investmen nm suc- 
perience in all phases of cessful feed operation. Address 526, Feed- 
does not come in contact with fan, 14 in. ee ff Mi 1 2M 
Triangle Feed Co., Lynn feed mixing and produc- tutta, 
- tion. Ability to select and OFFER SIX YEARS’ EXPERIENCE IN 
FOR SALE—THREE STAINLESS STEEL ‘i d FISHME 
Meal Coolers and five Anderson Dryers CUpSr vies oremen an in sales, purchases, maintenance, produc 
with § H.P. TEFC motors, all with « workers is essential. Loca- BLEND 
city of 120 bu./hr. ch; twe ‘ e < 
Allis 9230 two-pair high Tolle tion 1s Upper Midwest. Sal- acter request. 29 age; 
ary is commensurate with ability to procure. Address 619, Feedstufts, available April, May shipment. 
with metal feeder housings and shell experience and ability. Re- Minneapolis 2, Minn Few cars containing almost all 
with anu-triction ply to 491, Feedstuffs, Min- FLORIDA-GEORGIA AND SURROUNDING fishmeal, small amounts fish 
neapolis 2, Minn. manager with many years’ experience solubles, fish liver meal, 
rebuilt Union Special Bag Closers and te essed marine plants. Minimum 
ealers anc manufacturers, atcheries 
Mill Machinery: implement and hardware trades is re- protein 58%. New England 
P 7 “ locating South. Desire handling estab Coast. Box 532, Feedstuffs, 114 
lished quality product(s) which offer E h St. N ’ York N.Y. 
repeat sales Address 528, Feedstuffs, 406 ~ o 
i 1—Bleach Equipment, including tanks. WAN T ED Minneapolis 2, Minn : 
aig 1—@0x54" Circular Dust Collector. 
Hewes Wheat Scouring Machine. Manufacturers’ re 
presentatives, dis- 
1—Invincible Grain Cleaner. Ga MACHINERY WANTED 
I—Bar-Nun Hammermill with 25 H.P. on commission, to carry our line v HIGHER QUALITY AMME as 
Watson Induc. Motor, 3,400 R.P.M., of Vitamin Fish Oils, Worm Pow- w Tw HEAT TREATED j 
220-volt with one oil switch for op- ders, Feed Concentrates, Fish Meal, ANTED TWO ave EXPELLERS 
eration of this motor. Poultry Medication, Emulsions and —May consider RB for other years’ experience. om) . 
Xanthyphill Pigmentation Concen- operation. Address Feedstutfs, Min- tienes or worn hammer. 
on trate in a dry form. Territories neapolis 2, Minn. comnts em hameness end Ack 
20— —F evators, w casing, open, all states south of Virginia, fer prices. 
4—Elevators, same as above, except of Connecticat. Address: P. 0. Box Mo. 
> good mill, feed and elevator equipment. . 0. 7455 N. Kansas City, 
‘co, | |Community Farms Supply Co.) | _ 
pacity). BOUND BROOK, NEW JERSEY WANTED — ALFALFA DEHYDRATION pe ay d steel elevators, belt and bucket type, avail- 
The buckets on the above elevators vary equipment for tmmediate moving. One able from stock. Ten Heavy Duty sizes, from 300 to 
from 3x3” to 3x4". large Heil or McGehee Dryer with Feed- 10,000 Bu /Hr., for continuous service and four 
7 ” widths. er, Fox Chopper, Dump Trucks or Trailer Light Duty sizes, from 110 to 750 Bu/Hr., for inter- 
The belting is mostly 344" and 4" w All details in first letter. Address 621, mittent service. We also manufacture serew con- 
FLORY MILLING COMPANY Ine Screens - Hammers - Feedstuffs, Minneapolis 2, Mina bi ma — Send your requirements for 
bd 
NEW and REBUILT MIL MILLS GODSHALK 
‘ wrt BABY CHICKS FOR SALE Sheet Metal Fabricators 


INDIANA GRAIN MACHINERY Corp. HATCHING YEAR ROUND; 45,000 CHICKS 
Use Feedstufis WANT ADS for RESULTS 420 S. Meridian St. Riley 3235 U.S approved and pullorum passed. Mer- Use Feedstufis WANT ADS for RESULTS 


| 


Alfalfa Arrivals 
at Kansas City 


Show Increase 


Although arrivals of alfalfa at Kan- 
sas City during a recent period were 
almost double those of the previous 
week, reported trades were scarce, 


ATLAS 
FIELD-TEST 


Knotless 


BALER TWINE 


e Uniform 
Treated 


a a 
Strength 


@ Dependable Delivery 
A Quality Product of 
FITZMAURICE MILLS 
For Dealership Contact 


ATLAS CORDAGE CO. 


219 E.NORTH WATER STREET 


CHICAGO 11, ILL. 
Importers Since 1928 


WE BUY AND SELL 
Corn, Soybeans, Oats, Wheat, 
Other Grains & Feed Ingredients 

GMC FEEDS & SEEDS 

GURLEY MILLING CO. 
PHONE 55 SELMA, N. C. 


BALER TWINE—BINDER TWINE 
ROPE—WRAPPING TWINES 
Quality Guaranteed 


Our large purchases enable us to make 
big discount to J Dealers, 
Distribators 


Bob Stone Cordage , Chariton, lows 


National Twine Distributors 


We Specialize 


AUTOMATIC CONTINUOUS 
FEED MIXING SYSTEMS 


COMBS and COMPANY 


turers - Distributors - Centrac- 
and 


2841 Southwest Bivd., Kansas City, Me. 


DEALERS & DISTRIBUTORS 

for BALER and BINDER TWINE 
Packaged 2-color paper beg. This twine 
is manufactured from grade A fiber in 
one of the most modern and up-to-date 
mills found in any part ef the world. 
Satisfaction guaranteed to users. 


MIDWEST CORDAGE 00. Phone 666, FAYETTE, MO. 


according to the Production & Mar- 
keting Administration market news 
service. 

A recent sharp spurt in demand oc- 
casioned by heavy snows was of short 
duration, PMA noted, and at the 
close of the week ended March 17, 
dealers reported only moderate in- 
quiry for supplies. 

The sharp increase in arrivals dur- 
ing the week was attributed to fur- 
ther liquidation of supplies by grow- 
ers who were able to more closely 
estimate their own remaining needs 

Nearby dairy inquiry was in mod- 
erate volume. However, most trading 
was {n small lots, either singie cars 
or truck loads, and then only for se- 
lect types. Lower grades and the so- 
called milling alfalfa were in slow 
request. Reported sales for the period 
included one car at $38, two at $33, 
one at $32 and one at $28 ton. Nom- 
inal quotations were unchanged from 
a week earlier. 

More rain and snow during the 
week kept fields soft in the Larned, 
Kansas, area, and prevented the use 
of pasturage. Increased use of hay and 
roughage was necessary. Demand for 
alfalfa was more active. Trading was 
generally by the bale and in small 
lots for immediate needs. Limited 
offerings of small supplies appeared 
adequate for present demands. Prices 
held about steady. Sales were at $1.15 
@1.25 bale and $30@35 ton on farms. 

Prairie hay arrivals at Kansas City 
totaled 18 cars; however, offerings 
proved too much for the narrow de- 
mand and at the close several cars 
remained unsold on team tracks. In- 
quiry was decidedly light and outlets 
narrow. Among the arrivals of the 
week were several cars of choice good 
color barn-stored hay. Sales for the 
period included one car at $26 and 
two cars at $22 ton. Values on the 
top grades were lowered about $1 
ton. Revised nominal quotations by 
grade: No. 1 $26 and up, No. 2 $23 
@25.50, No. 3 $18@22.50, sample 
grade $15@17.50 ton. 


GERMANY FACES MEAT 
SHORTAGE NEXT YEAR 


BONN, GERMANY serious 
meat shortage faces Germany next 
year, the International Federation of 
Agricultural Producers reported re- 
cently. Cause of the impending short- 
age is a considerable decrease in the 
number of pregnant sows, the federa- 
tion said. The German Farmers’ Union 
said a 14.9% drop in the number of 
pregnant sows is reported in the lat- 
est German cattle-stock census, de- 
spite an increase of 14.2% in the to- 
tal pig population. 

Pigmeat makes up about two thirds 
of the German meat supply. Reasons 
for the drop in pregnant sows are 
said to be: With current prices, farm- 
ers make more money selling rye, 
barley and potatoes on the market 
instead of using them for pig-breeding 
and the present spread of foot-and- 
mouth disease is seriously obstructing 
the young pig market. 


VICTOR PRINGLE HEADS 
POULTRY ASSOCIATION 


TRENTON, N.J.—-Associated Poul- 
try & Egg Industries, a coordinating 
association of producer, processor, dis- 
tributor and service organizations, 
has announced election of its officers 
for 1952. They are: Victor Pringle, 
Broadway, Va., president; Trevor L. 


not this one! I'm 37, 


fortable five-figure income. 


of possible development. 


Feedstaffs, Minneapolis 2, Minn. 


MR. FEED MANUFACTURER . . . 


You've often said that good men are hard to find, and you're absolutely right. Bat 
college graduate, married, holding the top sales management 
position for manufacturer of nationally distributed feed products, and earning a com- 
I've had experience in the distribution picture from A to 
Z—hard personal selling; hiring, training and supervision of salesmen; planning mer- 
igns, sales promotion, advertising, market research, sales and cost 
extutin I like my work and my associates but feel that I have reached the ceiling 
I'm seeking an opportunity offering greater scope for ambi- 
tion and ability where clear thinking, careful planning, leadership, and a real capacity 
for work are at a premium. And, I am not hard to find; just write to Box 545, 


Jones, Havana, Ill, first vice presi- 


dent; John H. Snowgren, Marshall- 
town, Iowa, second vice president; | 
Oscar W. Olson, Chicago, treasurer, 


and Alfred Van Wagenen, Trenton, 
secretary 

A resolution opposing the imposi- 
tion of either supports or ceilings on 
the poultry industry was prepared 


and sent to members of the House and | 


Senate at a recent meeting of the as- 
sociation. A strong protest was regis- 
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tered against the method being em- 
ployed by the Office of Price Stabiliz- 
ation in seeking complete financial 


| statements from processors of poultry 


and poultry products 


HIGHER HOG PRICES 
Hog prices in 1952 will average 


slightly higher than they did in 1951, 
according to a University of Illinois 
swine marketing specialist. 


DEHYDRATORS: 
WE ARE READY 


to serve you on the new crop. 
the official chromatographic and the 
phasic methods are set to give you the 
Carotene control you need. Protein, 
moisture and fibre as well as vitamin 
assay service. As always, prompt and 
accurate service is a must with 


4 8 W. 9th St., KANSAS CITY, MISSOURI 
A RECOGNIZED REFEREE LABORATORY + MEMBER AMERICAN DEHYDRATORS ASSN 


WRITE FOR SPECIAL CONTRACT RATES | 


Both 


Write for 
Full Particulars 


HOW TO CRACK HYBRID CORN | 


‘WITHOUT EXCESSIVE MEAL! 


COMBINATION CORN CRACKER & GRADER 


Millers everywhere are replacing inefficient, 


power-wasting crackers that make up to a very 
meal from hybrid corn. TO- 


undesirable 40° 


$185 


DAY ... the “Davis-Built” CORN CRACKER 

& GRADER'S special corrugated rolls dice, 

cube or roll corn with less than 40 pounds meal oo 

per ton. 
! COUPON RIGHT AWAY Corn Cracker & Grader | 

ADDREss ........ Bateh Feed Mixers 
| cITy State © Grain Crimpers j 


. ©. DAVIS’ SONS’ MILL MACHINERY co. 


| 
| = | 
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| | DEH 
__| 
| 
| 


64—FEEDSTUFFS, March 22, 1952 
and it impressed me a great deal be- 
cause it was different. It was a small 
piece of paper just like a banknote 
and would fit easily into a small size 
envelope (window). The copy on the 
statement said: 

“According to our records you 

“And we owe you our thanks for 
allowing us to be of service to you. 
We hope that you will continue to 


Statements 


(Continued from page 16) 


may give the farmer a tip on what 
can be bought for the next week or 
so, perhaps at a special price. 

Some months ago I saw a state- 
ment form which one retailer uses 


CENTRAL FEED SUPPLY 


SPECIALISTS IN FEED INGREDIENTS 
327 So. LaSalle Street, CHICAGO 4, ILL. 
WIRE + PHONE + TELETYPE + WRITE 


WE CAN TAKE CARE OF ALL YOUR NEEDS 
JOE E. NELSON e ETHEL PANTHER 


Phone WAbash 2-6935 Teletype CG 1065 


think of us when you have need of 
anything in 
Don’t you think that this neat, 
friendly little statement is different 
from others which go into the mails 
today? Paying a bill is not always a 
pleasant task, even when the custo- 
mer is satisfied with the purchase. 
Psychologically, the friendly, thank- 
you spirit which accompanies the 
merchant's statement sets the stage 
for a quicker, painless payment. And 
that is worth something today when 
so much attention is paid to analyz- 
ing customer needs and attitudes. 
Insofar as the feed dealer is con- 
cerned, there is nothing but custom 
to stop him from fashioning his state- 
ments in the shape of a colorful bag 
of formula feed. The statement and 
its accompanying copy can occupy 
the center of the paper, and there 
will be plenty of room for whatever 
message needs to be placed thereon. 
Such a different shaped statement, 
if you please, will stand out from 
others which the farmer receives, 


There are more feeders of VICTOR Scientific FEEDS every year! Because VICTOR 
Scientific FEEDS do the job — get feeding RESULTS — help reduce feeding COSTS. 


Boone feeder tells another about VICTOR! This means money-making VICTOR 


dealers — consistenily increasing VICTOR 
gales and VICTOR profits What VICTOR 
Gealers are doing everywhere — you can do 
in YOUR territory! We can PROVE it! 


and it not only will command his 
attention quicker, but it will also 
call his attention to the chief product 
you handle—feed—and it might give 
him the suggestion to order more 
feed from you. 

There are some alert firms today 
which also send a farmer a yearly, 
itemized list of his feed and other 
purchases at the mill. Farmers who 
receive such lists say that they 
find it very helpful. 

Not only does such a list help a 
farmer with his bookkeeping and in- 
come tax statements, but if he owes 
you anything, the balance can be 
given on such a summary. So it is a 
service and a statement all in one— 
and sometimes a collection reminder 
as well. 


BORDEN CHANGES DOG 
FOOD DISTRIBUTION 


NEW YORK-—tThe dog food depart- 
ment of the Borden Co. has an- 
nounced that it has streamlined its 
distribution system and for the first 
time plans to distribute to grocery 
stores through food brokers. Agree- 
ments have been reached with five 
brokers, Cedric R. Bunten, product 
manager, said. Dog food distribution 
to pet, feed and kennel stores will re- 
main unchanged. 


e for personal service: e 
e WALSH GRAIN CO. e 
@ 416 Flour Exchange Lincoln 0678 » 


MINNEAPOLIS 15, MINN. 
© watT WALSH @ SHELLEY WALSH 
oe 


WAYNE FISH 


AND COMPANY 


1455RAND TOWER 
MINNEAPOLIS, MINN. 


SILMO CHEMICAL CORP. 
VINELAND, NEW JERSEY 


| HEAVY RECLEANED 
WHEATY BARLEY 


For Scratch Feed 


WRITE FOR SAMPLES 


Dinham-Seim Co.| 


SPROUT-WALDRON 


“Air-washing” removes light 
impurities without losing any 
of the desired product. Ideal 
for scratch grain! Write 
SPROUT-WALDRON CO.., INC. 
61 Logan St., Muncy. Pa. 


200 


| 
| 
 scieNTIFIC FEEDS | 
Writ today for prices and de- ¢ R | 
| CRETE, NEBRASKA = 


FINAL STORAGE AGREEMENT 
MEETING TO BE MARCH 31 


WASHINGTON — The Commodity 
Credit Corp. will hold the final con- 
ference on the 1952-53 Uniform 
Grain Storage Agreement March 31 
at the CCC offices in Chicago. At that 
time, CCC will present the last draft 
of the agreement. 

The meeting will be open to all 
warehousemen. 

Disappointment was expressed with 
the government rate proposals follow- 
ing recent sessions between govern- 
ment officials and representatives of 
grain warehouse groups. 

— 

MILL, ELEVATOR DESTROYED 

VESPER, WIS.—Loss estimated at 
$65,000 was caused by fire at the 
Wood County Farm Supply Coop. 
March 13. The fire followed an oil 
heater explosion. The mill and grain 
elevator were burned to the ground 
and the adjoining warehouse severely 
damaged. No one was injured in the 
explosion or following blaze. Accord- 
ing to Robert Pinney, manager, feed, 
fertilizer and equipment destroyed 
were valued at over $30,000, with 
the wooden mill and elevator of simi- 
lar value. The mill was about half 
filled with loose grain and sacked 
feed. 


STANDARD FIRM LEASES 
ELEVATOR IN COLORADO 


KANSAS CITY — The Standard 
Milling Co. has announced the ac- 
quisition of a million-bushel elevator 
at Burlington, Colo. A 10-year lease 
has been signed with the owners. 

The elevator was built by the 
Kirschmer Grain Co. and last year 
was leased by the Smoot Grain Co. of 
Salina, Kansas. 

Manager of the Burlington opera- 
tions for Standard will be Everett 
Brown, and superintendent will be 
Edward Doyle. 


POSSIBLE CEILING HIKE 
CHOKES PROTEIN TRADE 


The expectation that the Office of 
Price Stabilization might boost soy- 
bean oil meal ceilings all but shut off 
trade in meal futures at Chicago and 
Memphis this week. All deliveries 
were locked at the $74 ceiling level. 

Only one trade of 100 tons was 


BALER 


© 
rented apaines 


For the BETTER PROFIT line, han- 
die Blue Ribbon Baler Twine .. . a 
strong, uniform white twine that will give 
farmers fast, trouble-free baling. 


* Better Profits 

% Uniform Quality 

Treated Against 

Insects and Rodents 
% High Tensile Strength 
Quality Guaranteed 
The longer profit of an imported, top 

quality baler twine makes it advisable to 
investigate Blue Ribbon Baler Twine . . . 
WRITE TODAY for dealer prices and 
FREE sample. 


Malow Cordage & Twine Co. 
IMPORTERS 
608 So. Dearborn St. Chicago 5, Illinois 
WAbash,2-8922 
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completed at Chicago, increasing n Ex rt Programs 
open interest there to 32,900 tons. At April, May, June Grat a peo - 

Memphis, only 1,200 tons of soybean (2,000 leng tone 

oil meal were traded. Cottonseed oil Aprii——_——-. May ~ June (preliminary) 
meal trading there also was light, Bread Coarse Bread Coarse Bread Coarse $ 

Country— grain* grains? Total grain® grains? Total era gtainest Total 
distant deliveries too high to encour- Belgium ......... 85 47 102 65 47 102 68 4 

j Boliv ees es 15 15 15 
age much interest. abe 120 120 120 120 
Chile ..... 35 we 35 35 35 
Egyp 60 60 bu 50 
RICHARD M. HUIE DIES + 175 17 125 126 
Germany 150 50 200 100 60 150 126 

MORRILTON, ARK.—Richard M. Greece 50 40 2° 
Huie, 65, Morrilton flour and feed | 300 oe “10 
broker, died March 16. Israel ot 20 15 38 20 16 35 20 20 

Italy 60 ee 0 60 bu ed 
an 100 40 140 100 30 100 bo 150 
Korea 10 65 47 ‘7 10 
exe 35 3 
orw 2 2 - 7 27 28 : 
Switzerland 27 27 27 27 Be 

MINNEAPOLIS—Appointments of 100 100 100 190 100 100 
directors of purchasing for feed grains | Orner 15 25 100 16 25 100 75 100 
Total 1,432 1,933 1.167 “464 1,631 971 sae 1,366 

ills, nc., nationwide have - n an- *Includes wheat and rye. tincludes corn, oats, barley, flaxseed, soybeans and sor 
nounced by Dean McNeal, Minneapo- ghum grains 
lis, vice president in charge of pro- 
curement. 

Both men will headquarter in Clin- | 1928, in the wheat selection depart- Mr. Halbach attended Creighton 
ton, Iowa. They are Don Long of Los ment. He went to Springfield, Ill, in | University and joined the former 
Angeles, who will be responsible for 1931 as a grain buyer and subsequent- | Champion Milling & Grain Co. as as- 
feed grain procurement, and L. J. | ly bought grain at Spokane, Wash., | sistant cashier in 1921. After working 
Halbach of Clinton, who will handle Chicago and Portland, Ore. He was | in the traffic and billing department 
feed ingredient buying. appointed grain manager of the Globe | he became a plant superintendent 

Mr. Long attended the University division in Los Angeles in 1944, the | in 1928, and when Pillsbury took over, 
of Minnesota and joined Pillsbury in | position he has held since. he joined the purchasing department 


BOLTED STEEL GRAIN STORAGE TANKS © 
Bolted Steel Grain Storage 
Tanks have proved in actual service through the After 15 Years 
years to be the most economical - GANO GRAIN CORP. 
storage you can buy! That's why a> Continues to Specify ; 
users everywhere invariably spec- COLUMBIAN 
ify “COLUMBIAN” when addi- eRe The all-steel elevator at Cunningham, Kan- 
tional storage is needed—or new 
plants constructed. COLUMMIAS tanks were aise for thres 
storage because of minimum initial in- 
vestment — economical erection due to ‘ COLUMBIAN for dependable, low - cost 
bolted sectional construction—minimum oe 
overhead and maintenance which in- 


creases daily profits. Ideal for storage 
of wheat, corn, oats, barley, soya beans, 
flax, cottonseed, peanuts, 

rice, coffee beans, etc. ; 


Easy Ways to Erect 


Detailed, ensy -to-uanderstand blue 
prints for erection are furnished so 
that tanks may be put up with any 
kind of tahbor—or we will provide q 
supervisor for your own men—or a ii 
complete Columbian erection crew. 
Feundation specifications and blue 
prints are { rnished to enable your ; j 

lucal conerete contractor to build 
foundation. 


FREE Engineering Service 3 
All preliminary engineering service 
for designing tanks to meet your 

particular need and arrangement is ‘ 
provided free. 


Write Now 


for free literature 
giving complete de- 
tails. 


COLUMBIAN 
STEEL TANK CO. 


P. O. Box 4048-R 
Kansas City, Mo. 


Associate Member 
of the Grain and 4.4 
Feed Dealers 
National Assn. 


| 
| 
| 
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THE FEED 


* * 


MARKETS 


* * 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available by 
mail from Feedstuffs correspondents, but are rot necessarily those 
in effect on date of publication. The prices represent fair average 
trading values and do not necessarily represent extreme low or 
high levels at which individual sales might have occurred. A de- 
scriptive summary of supply and demand factors prevalent in the 


feed market appears on page 2. 


ALFALFA MEAL 

Los Angeles: Demand good; trend steady; 
supply adequate on suncured; 15% suncured 
$61@66; 17% dehydrated $70.50, bulk, ship 
ping point, March through May; most quo 
tations on tie-in basis 
: Demand excellent; 
light; dehydrated 100,000 A 7%, Went 
Coast origin, March-April $98.40 ®* No. 1 
Colorado suncured $72.50, delivered TCP 

Memphis: Demand poor; trend lower; 
supply very tight dehydrated, 17% pro- 
tein, guaranteed 100,000 units vitamin A 

Indianapolis: Demand fair, 
changed; supply light; suncured, 
no dehydrated 

Kansas City: There was no change in 
the alfalfa meal price or demand picture 
this week; suncured meal was receiving 
only moderate demand at prices unchanged 
from last week; dehydrated demand was 
good and prices all firm at ceilings; a scat- 
tering of new crop trades was reported 

Boston: Lemand light supply steady; 
de - irated, 17% $108; suncured 17% Colo- 

No. 1 fine ground $108 

, #5 Demand good on dehydrated, 
poor on suncured; supply short on dehy- 
irated, long on suncured; 17% dehydrated, 
100,000 92@100, no A guarantee $50@355,; 
Nebraska, No. 1 13% fine ground 
$55; suncured, Colorado, No. 1 13% fine 
ground §70@75. 

Buffalo: Demand good; trend steady; 
supply tight for top quality; No. 1 %& in 
uncured $66, nominal; No. 1 13% suncured 


supply 


trend un- 
13% $61; 


$49, nominal; 17% dehydrated, 100.000 A 
guarantee $110, nominal suncured 
meal $73@74 sacks; 15% suncured 
meal $7 bags, all Boston basis 

Vhiladelp dehydrated — demand 
moderate supply scarce; $109.25, nominal 

Cincinnati: Demand good; trend strong; 
none available; 17% dehydrated, 100,000 
nits vitamin A $108.85 

Portland Demand fair; trend higher; 
upply limited 15% suncured §5 f.o.b. 


Idaho shipping points; 15% suncured $58 
f.o.b. California shipping points; dehydrated 
California producing points 
Demand dull; supply good; §70 
ton, ex-warehouse, 15% fine grind suncured, 
ery slow; dehydrated §78, f.o.b. California 
hipping points 

St. Louis: Demand moderate; supply very 
limited on dehydrated, ample on suncured; 
lehydrated, 17 $99.50, 100,000 A, St. Louis; 
suncured No. 1 fine ground 13% $66.50 


St. Louis 

Chicage: lemand low supply ample; 
17 with 100,000 units vitamin A guaran 
teed $98 ton, sacked; 20% with 150,000 A 
$112; 13 suncured No, 1 fine ground $57.50, 
16% $F 
Milwaukee: Lemand good; supply dehy 
drated scarce, suncured fair; western de- 
hydrated 17% $1056 with 100,000 A guar- 
antee, $89 without; western suncured, 13% 
15% $67 
New Orleans: Demand fair; trend steady; 
supply light; dehydrated, 174 vitamin A 
cuaranteed $9798.50, non-guafanteed $90 
p92, 15 $82@84, 13% $67@71 
Minneapol Interest in meal dried up 
during the past week, and market levels 
were difficult to establish because of lack of 
trades, Suncured meal was off $5@6 ton, 
but dehydrated offerings were relatively 
firmer. Quotations 17% dehydrated, Cali 
fornia production, 100,000 units of vitamin 
A guaranteed §$100@103; 134 suncured, No 


1 fine ground $52, nominal 
ALFALFA PELLETS 
Omaha: Demand good on dehydrated, 


poor on suncured supply shert on dehy- 
drated, long on suncured; 17% dehydrated, 
100.000 units A $97@105, no A guarantee 
$85@90; Nebraska No. 1 suncured, 13@ fine 
ground $60; Colorado No. 1 suncured, 13% 
fine ground $75@80 


BARLEY FEED 
San Francisco: 


Demand fair; supply am 
ground $83 
Demand fair to good; trend 
unchanged; supply short; whole barley $81, 
sacked; crimped harley $84 

Roston: Demand and supply fair; $68 
Ogden: Supply average; rolled $71@72, 
whole barley §67@72 

Philadelphia: fair 
pulverized $68.50 
: Demand good; trend higher; 
supply ample; rolled $84, ground $82 
Demand dull; supply good; whole 
$84, ground $84, rolled $87, all per toa, 
@x-warehouse, 

Baltimore: Demand improving; 
light; $63.50 ton, sacked 

Chicago: Demand improving: supply light; 
$55 ton, sacked 

Milwaukee: Demand fair on pulverized, 
good on needles; supply fair on pulverized, 


supply light; 


supply 


searce on needles; pulverized, white $63, 
feed $53; needles $1.15@1.35 bu 
New : Demand fair; trend high- 
er: supply light; pulverized feed barley 
$69@70 
BLOOD FLOUR 
Louisville: Demand slow; trend soft; 


supply normal; $105 ton, sacked. 
New Orleans: Demand slow; trend easy; 
supply adequate; $112.50@115 local plants. 


BLOOD MEAL 

Demand fair; supply am 
a unit of ammonia; 
blood $6 a unit of ammonia 


screened 


Louisville: Demand slow trend easy; 
supply ample; $105 ton, sacked 
Portland: Demand fair; trend higher; 


supply ample; $140 
Seatth Demand slow; supply fair; $115 
local packing plants. 


ton, f.o.b 
Chi Demand fair; supply 


adequate 
1 ton, sacked 

New Orleans: Demand dull; trend easy 
supply adequate; $112.50@115 local plants 


BONE MEAL 

San Francisco: Demand good; supply 
fair; $67 

Atlanta: Demand fair; trend steady; sup 
ply limited; $82, f.o.b. southern ports 

Louisville: Demand fair trend steady; 
supply ample; $75 @80 fertilizer grade 

Cincinnati: Demand good; trend steady; 
supply tight; $102@110 ton, sacked, f.o0.b 


Cincinnau 

Chicage: Demand fair; 
$95@107 ton, sacked. 

New Orleans: Demand strong; supply lim. 
ited; trend steady; $80@85, f.o.b. southern 
ports 

St. Paul: Nominal $85@110. 

BONE MEAL (STEAMED) 

Los Angeles: Demand fair; trend steady; 
supply ample; domestic imported §87 

San Francisco: Demand good; supply am 


supply adequate; 


Demand good; supply light; 
Le, fine $5.15, f.o.b. Ft. Worth; carlots 
70% B.P.L. best grade German $85 March, 
$86.50 April-May, f.o.b. Houston 

Indianapolis; Demand good; no supply; 
no quotations 

Louisville; 
to stronger; 


Demand good; trend steady 
supply fair; $105@107 ton 


Buffale: Demand fair; trend steady; sup 
ply good; $80@82, Buffalo. 

Denver: Demand good trend steady; 
supply available; $120@125 


Demand steady; supply plentiful; 
88 
Portland: Demand good; trend steady; 
supply limited; $104 


St. Louis: Demand good; supply nil; 
no quotations available. 

New Orleans: Demand good; trend steady; 
supply adequate; 65% BP. $81@583, f.0.b 
dock 

BREWERS’ DRIED GRAINS 

San Francisco: No offerings; no quota- 
tions 

Louisville: Demand good; trend steady; 
supply light; $63.50 ton 

Philadeiphia: very good; 
very scarce; no quotations, 

Boston: Demand fair; supply 
$76, nominal 

Omaha: Demand good 


supply 
adequate; 
supply poor; 


trend easter; 
$86 @87, 


Demand strong 
supply tight; 24% $85@86; 2¢ 
both Boston 


Cincinnati: Demand good; trend steady; 


supply limited; $66.50@68.50 
St. Leuls: Demand good; supply tight; 
$47@59 bulk, $59.40 sacked; seller's ceiling 
time of shipment if higher 
o: Demand good; supply tight; 


sacked 
Demand good; 


$72a@75 ton 
Milwaukee: 
$69@76 
New Orleans: 
supply light; $73 
BREWERS’ DRIED YEAST 
Chicage: Demand good; limited; 
11%¢ Ib. in carlots; 12@12 Le. 
Milwaukee: Demand good; supply limited; 
9% @il¢ Ib., In carlots; 12¢ Le 
. Demand good; limited; 
11¢ Ib. In ton lots; 12¢ leas than tons; no 
carlot quotations. 


BUTTERMILK-CONDENSED 
San Francisco: Demand fair; supply good; 


supply scarce; 


Demand fair; trend steady; 


$5.35 cwt. 

Indianapolis: Demand norma!; trend sta 
tionary; supply ample 100-lb. bag $5.65 
in barrels $4.90 

Louisville: Demand good; trend steady; 


supply ample; $5.75 cwt 


Ogden: Supply average; $6.25 100-1b 
drum 

ffalo: Demand good; trend steady; 
supply good; 5% 
Philadelphia: Demand moderate; supply 


fair; $5.25 
Minneapolis: Market steady: 
supply ample; $5 cwt. 
: Demand fair; 
$4.25@4.50 cwt. in carlots 
CALCIUM CARBONATE 
New Orleans: Demand good; trend steady; 
supply ample; $9@9.25. Louisiana origin. 
Seattle: Demand steady supply good; 
$12 ton, ex-warehouse, truck lots 
Ang : Demand good; supply ample; 
trend steady; $10.72@12.73. 
Denver: Demand fair; trend steady; sup- 
ply sufficient; $15 
Minneapolis: Prices depend on potency of 
mix; KI .5 and 25-Ib. MnSO, $15, plain cal- 
cium $9 ton; .56 KI $12.60. 
t Demand good; supply ample; 
trend unchanged, 


demand fair; 


supply tight; 


CALCITE CRYSTALS AND FLOUR 


Limecrest, N.J.: Crystals $8.50, carlots; 
flour $5.75 
New York: Demand steady; 
ple; crystals $11.84, flour $9.09 
Baffalo: Demand slow; supply ample to 
good; crystals $10.50, flour $9.25 
Demand steady; a ample; 
crystals $13.92, flour $11.17 
mton: Demand steady; 
crystals $12.87, flour $10.12 
CHARCOAL 
Chicago: Demand fair; supply very lim 
{ted poultry charcoal §80 ton in 60-1 
multiwalls, <« ling 
Los Angeles: Demand slack 
ample $60 
cisco: Demand steady; 
ample; $59.50 
hansas 


supply am- 


supply ample; 


trend steady; 


supply 


Demand and supply good 


$55@60, sacked f.0.b plant, depending on 
grade a bag 5 
Boston: Den and supply Nght; $81 
Portland: Demand good; trend steady 


supply lim'ted; $100 

New Orleans: Demand light; trend steady; 
supply ample; oa charcoal in 40-lb. bags 
$1.85; poultry charcoal in 50-Ib. bags $2 


COCONUT MEAL 


Los Angeles: Demand fair; trend weak 
supply ample; spot $82.50@85, late March 


ro: Demand good supply 


79@ 80 

Demand fair; trend steady to 

wt ply limite $80 ton, San Fran- 

co » for imported ex-dock West 

Coast 

Seattle Demand steady; supply good; 

$87, Ta ». carlots, March-April-May ship 

ment wted §78, ex-dock, April arrival 

20 protein solvent ex- 

73.50 ton, bulk basis; sacked, 

ye bags: $6.50 ton, seller’s re- 
conditioned bag 

COD LIVER OIL (FORTIFIED) 
: Demand good ample; 
50 A 3l¢ Ib.; 300 A 30¢ 


5 A 27% 
York: 300 ICU, 1.500 A D28¢; 
2250 A 30@31¢; 300 ICU, 3,000 A 
600 ICU, 


600 ICI 1,500 A 28@29¢; 


COLLOIDAL PHOSPHATE 
Chicago: $22, carlots. 


Kansas City: $21, carlots 
St. Louis: $20.50, carlots 
Des Moines: carlots 
Philadelphia: $21, carlots. 


CONDENSED FISH SOLUBLES 
Boston: Demand good; supply fair; tank 
cars 5¢ Ib.; drums 6¢ Ib 
CORN GERM MEAL 
Louisville: Demand fair; trend 
supply normal; $76.80 ton 
St. Louis: Demand good 
$64 bulk 
CORN GLUTEN FEED AND MEAL 
(All quotations for all cities are sacked 
basis; bulk basis $6 less) 
Minneapolis: Feed $72.15, meal $92.15 
Atlanta: Feed $78 meal $98.54. 
Birmingham: Feed $76.99, meal $96.99. 
Boston: Feed 48, meal $96.45 
Chicago: Feed $67, meal $87 
Cleveland: Feed $73.28, meal $93.28 


steady; 


supply tight; 


Denver: Feed $75.03, meal $95.03 
Ft, Worth: Feed $75.69, meal $93.69. 
Indi: js: Feed $71.02, meal $91 02 


Kansas City: Feed 
Louisville: Feed $72 46, 
New Orleans: Feed 
New York: Feed $76.( 
Norfolk: Feed $75.4! 
Philadelphia: Feed 5.65, meal $86.65 
Pittsburgh: Feed $73.69, meal $93.69 
St. Louis: Feed $67, meal $87. 


COTTONSEED OIL MEAL 

Los Angeles: Demand strong; trend firm; 
supply searce; few resale lots $76 @77. 

San Pennciees: Demand good; supply 
$7 nominal 
Demand quiet; supply scarce; 
41% cottonseed $88@90, f.0.b. oil mills, 
central and west Texas; $91@92, 
Worth 
Demand poor trend 
prime 41 protein 
Demand good trend un 
ample; 41 $98 ton 
Demand fair to good with 
rate to fair; market is again 
week and demand has weak- 


meal $96 06 
meal $95.45 


supply tight 


changed suppl 


ened at the higher levels, or around §87@ 
Memphis 
Demand fair trend steady; 
$93 ton 


mand normal; trend steady; 
plentiful; $104 


Demand light; 


supply improved; 


Omaha: Demand fair; supply good; $938.40 
Ogde Supply average; 41% $90@95. 
Atian Demand and trend strong; sup- 


ply tight; 41 $87, f.0.b Georgia and 
Tennessee mills 

Baffalk Demand strong supply tight; 
41 $89, nominal, Boston; cottonseed meal 
concentrates 41% $102, nominal Boston 

Philadelphia Demand fair; supply scarce 
$99, nomin 

Cine innati: Demand good; trend strong; 


$96 
‘Demand good; trend higher; 
ked, f.o.b. California 


shipping points 
Seattle: Den slow; $89 ton, delivered 

rail, domestic earlots, April forward, 

nominal only, no supplies available; import 

ed $88, ex-dock, April arrival. 
Wichita: Demand good 

scarce 41% $98 

Demand good; supply fair; 

$96.10@97.10 ton, sacked 

. Demand light: trend steady; 

supply $102@106 for 41% 


D ACTIVATED ANIMAL STEROL, 
POWDERED 


supply very 


Kansas City: Demand good; supply satis- 
factory; 12@13¢ Ib 
New York: Demend good; trend firm; 
supply sufficient; 1,500 ICU pr. gm. 11@ 
2.6¢ Ib.. ton lots, f.o.b. warehouse; 3,000 
ICU 18@23¢ 
A AND D FEEDING OTL 

New York: 300 ICU, 750 A 23@25¢; 300 
ICU, 1,500 A 26@27¢; 300 ICU, 2,250 A 29 
@30¢; 300 ICU, 3.000 A 382@33¢; 600 ICU, 


1,500 A 27@28¢; 600 ICU, 3,000 A 33@34%¢ 
Chicage: Demand 


fair; supply light; 


straight A feeding oll, 00,000 unite 
vitamin A per gram 11 ary « million units 
of vitamin A, Le.l., packed tn 56-gal. drums, 
f.0.b. Chicago, drums included. 

Milwaukee: Demand fair; supply ample; 
85 D, 100 A $1.35; concentrated vitamin oll, 
300 D, 750 A 28%¢; 300 D, 1,500 A 31¢; 300 
D, 2,250 A 33%¢. 

Boston: Demand and supply fair; 600 D, 
1,500 A 28¢ Ib.; 300 D, 2,250 A 29%¢@; 300 
00 A 27¢; 300 D, 750 A 23¢. 
Minneapolis: Straight A feeding olls 15¢ 
per million; 85 D $1.35 gal.; 300 D, 760 A 


25¢ Ib.; 300 D, 1,600 A 27¢ ib.; 300 D, 2,260 
A 29¢ Ib 
Atlanta: Straight vitamin A feeding oll, 


100,000 units A per gram—demand fair; sup- 
ply ample; trend steady; 15%¢ per million. 

Baffale: Demand good trend steady; 
supply ample; 300 D 28% @29%¢, tank car; 
300 D and 3,000 A 29@29%¢, drums; 4,500 
A 32% @33%¢, drums; 4,500 A 32% @33%¢ 
tank cars, all basis Staten Island points. 

Seattle: Demand fair; supply sufficient; 
300 0 A 3i¢; 300 D, 1,500 A 29¢; 
300 D, 750 A 27¢ 


DEFLUORINATED PHOSPHATE 


Wales, Tenn.: $64.35 
Tupelo, Miss.: $49.50. 
Corenet, Fla.: 


Houston; $63.75 
BREWERS DRIED YEAST 
San Francisco: No offerings; no quota- 
tions. 
isville: Demand good; trend steady; 
supply light; $200 ton. 
: Demand fair; supply nil; 9%¢ Ib., 
nominal. 

Omaha: Demand good; supply poor; 8i¢ 
Ib., carload lots; 9\%¢ 5-ton lots; 9%¢ 1-ton 
lots; 10%¢ less than ton. 

Cincinnati: Demand heavy; 
ited; no offerings in carilots, 
10%¢ Ib., ton lots 11¢. 

Pittsburgh: Demand heavy; supply lim- 
ited; no offerings in cariots, 6-ton lots 
10%¢@ Ib., ton lots 1i¢ 

New Orleans: Demand heavy; supply lim- 


supply lim- 
§-ton lots 


ited; no offerings in cariots, 6-ton lots 
10%¢ Ib., ton lots 11¢. 

New York: Demand heavy; supply lim- 
ited; no offerings in carlots, 6-ton lots 


10%¢ Ib., ton lots 11¢. 
DISTILLERS’ DRIED GRAINS 
San Francisco: Demand fair; supply am- 
ple; solubles $82 


sville: Demand good; trend steady; 


supply scarce; light $69.40, dark $70.40, 
solubles $80.40 
Boston: supply scarce; 


Demand fair; 
1 


domestic $74, nominal; Canadian $84. 
Omaha: Demand good; supply limited; 
$77.50 


Atlanta; Demand fair; trend steady; sup 
yly limited; $81.50 

Buffalo: Demand strong; tremd steady; 
supply tight; light $96@97, dark §98@99.50, 
beth Boston basis 

Demand good; 
Demand good; 


$71.50 


supply very 


trend steady; 


Demand fair; trend steady; 
supply limited; solubles $88. 
New York: Demand very heavy; trend 
str 4 supply limited; solubles, sacked 
$79.50; light grains $66. 


New Orleans: Demand poor; trend steady; 
supply adequate; $81@83 
DRIED BEET PULP 
Los Angeles: Demand strong; trend firm; 
u searce; $71.10, packed in paper 
in burlap, nominal 
San Franci isco: Demand good; 


supply 

35 

Demand good; supply extremely 

limited; no quotations. 
© Demand fair; supply improved 


imported $70, f.0.b. Boston 


Ogden: Supply average; $68@72 
Atlanta: Demand slow; trend steady; 
supply ample; $84.70. 

Buffalo: Demand fair; trend steady; 
domestic supply short; Canadian, 100-Ib 
burlaps $85@87; domestic, 50-Ib burlaps 


Philadelphia and 
freight car 


$86@s88, both New York, 
Boston; imported types $74, 


Demand fair; supply exhaust 
ed; $68 ton, ex-warehouse, truck lots, nom 
inal price 


Milwaukee: Demand good; supply scarce; 
$53.50 @ 85 
New Orleans: Demand fair; trend steady. 


supply light; $80@83.50, f.0.b. dock in 100-Ib 
burlaps 
DRIED BUTTERMILK 

San Francisco: No offerings; 
tions. 

‘t. Worth: 
$11 cwt 

Ch 
3 714.25 in carilots 
Indianapolis: Demand average; 
changed; supply ample; $13 cwt 

Louisville: Demand slow; trend steady 
supply normal; $290 ton 


no quota 


Demand poor; supply limited 


Demand increased; supply fair; 


trend un 


Boston: Demand fair; supply light 
14¢ Ib 

Omaha: Demand and supply fair; $11.75 

Ogden: Supply normal; $11.50, 100-Ib 
bag. 

Buffalo: Demand good; trend steay 
supply good; 12% @12%¢. 

Wichita: Demand fair; supply short 

2.25 cwt 

A Demand good; supply scarce 


Orleans: Demand light; trend slight 
ly higher; supply Umited; $12@12.50 cwt. 

Minneapolis: Market firm; demand fair 
supply limited; $13.50@13.75 cwt. 


DRIED CITRUS PULP 


Los Angeles: Demand strong; trend firm; 
supply scarce; orange pulp $55, bulk, pro 
ducers’ plants. 


San Francisco: Demand and supply fair; 
meal $62.50 

Boston: Demand fair; 
$66@66.25, Boston 

Atlanta: Demand fair on pulp, good on 
meal supply ample on pulp, tight on 
mea pulp $47.50, meal $37.50, f.0.b. Filor- 
ida mills 

Buffalo: Demand fair to good; trend 
steady; supply ample; pulp $65@66 ton, 
meal $64@65.50, all points New York state 
for both 

New Orleans: Demand good; trend steady; 
supply adequate; $47.50@48, f.0.b. mills. 


DRIED SKIM MILK 


Chicago: Demand fair; supply 
quate; nominally $15@16 cwt, in 


supply good; bulk 


inade- 
lots. 


| 
| 
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san : Demand good; supply New Orteans: Demand fa trend steady: 
fair; 13¢ Ib. supply adequate; 60% 143. 
Ft. Worth: Demand good; supply scarce; Milwaukee: Demand good; supply scarce 
$11 cwt. 60% $170 
wille: Demand good; trend stronger; Seattle: Demand slow; supply limited; 
supply fair; $310 ton herring meal $2.37 a unit protein, sacked, 
Beston: Demand good; supply light; Lc.1. Seattle, prompt shipment from British Co 
14%¢ Ib. lumbia 
Buffalo: Demand good; trend steady; t Demand good; trend steady; 
supply ample; 13@13%¢ supply tight; $2.30 a unit. 
Philadelphia: Demand moderate; supply eo: Demand fair; supply freer; 
very scarce; no quotations 60% protein $142 ton, sacked, fob. New 
Portland: Demand good; trend steady; England; 60% biended West Coast $145 
supply scarce; $12 herring meal 73% protein $2.35 a unit of 
Seattle: Demand fair; supply scarce; Protein, f.0.b. West Coast, sacked 
$17 cwt., ex-warehouse, Baffalo: Demand good trend steady; 
Milw ice: Demand good; supply scarce; supply adequate; $147 s0@ 160. all East 
$14.75 cwt Coast points 
New Orleans: Dewiand good; trend strong; At : Demand slow; trend weak; sup 
supply adequate; $13@14 cwt. Ply adequate; 604 $132.50, fob. southern 
is: Market firm; demand fair; ports 
supply tight; $15 ecwt. Ogden: Supply normal; $2.20 a unit, 
f.0.b, Coast; 65% $163@165 
DRIED WHEY Boston: Demand good; supply tight; 
: Demand very goed; supply bulk $2.26 a protein unit 
scarce; $7.35 cwt., in carlots. Louisville: Demand fair: trend easy; sup- 
Les Angeles: Demand good; trend steady; ply normal; $154 ton 
supply adequate; §7.25 cwt. : Demand good trend wun- 
San Francisco: Demand steady; supply changed; supply limited; 654 $180 ton 
rs ; 87 ew Ft. Worth: Demand good; supply suffi 
Ft. Worth: Demand unsatisfied; supply cient; 604 imported African origin $142.20, 
very scarce; nominal $7.60 cwt., delivered ceiling, burlaps, f.o.b. Houston. April ship- 
Ft. Worth or any Texas point or in ton a 
lots out of warehouse, Ft. Worth San Francisco: Demand fair; supply good; 
‘ City: Demand good; supply scarce; 2.25 a unit of protein, imported 
$7.35 ewt. for fortified; all sales price date “Les Angeles: Demand good; trend firm; 
of shipment supply improved; imported $2.26 a unit of 
wille: Demand good; trend steady; protein plus bags; domestic. nominal at 
supply fair; $1650 ton. celling $2.26 bulk 
ver: Demand good; trend uncertain; 
supply limited; $8.35 cwt HAY 
Beston: Demand good; supply light; 7@ Wichita: Demand fair; supply tnade- 
Tue Ib quate: prairie $20@25, No. 1 alfalfa $37.50 


Ln Supply average; $8.25, 100-1 


ewt., carlots 


+ Demand good; trend steady; | 49 baled alfalfa $48@49, prairie $30@32 
ample; 8% @8%¢ New Demand slow; trend lower; 
ia: Demand fair; supply scarce; supply sufficient; timothy, No. 1 $40@ 42, 
cwt No. 2 $32@38, No. 3 $26@30 
rt Demand good; trend steady; Supply normal; $1.50 bale; $10@ 
supply ample; $7.50 cwt. 43 ton, baled, in barn. ; 
: tle: Demand steady; supply ample; Les Angeles: Demand brisk; trend firm 


$8 cwt., ex-warehouse, Le 
New 


€ : Demand good; 
supply sufficient; $7.25@7.50 cw 


FISH MEAL 
Minneapolis: Market e 
supply adequate; 70% meal $2.25 a 
protein, West Coast; 60 to 65% Nor 
meal $136.50@139, East Coast 


jis: Market firm; supply limited; 


trend steady; 


demand light; No 


b. bag 
New 
supply plentiful; 


er; supply 


“4; US 
on alfalfa, ample on 
1 alfalfa $53@57, 
unit of | No. 2 $35.50@41.50 
wegian | No. 2 @39 
Louisville; 
supply normal; 


Louisville: Demand fair; trend stronger: 

| Y supply light: $68.50 ton 
Beston: Demand fair; supply light; bulk 

TITE BAGS $69; deferred shipment $70 
New Deman ir; trend dow 
ABILENE A ALFALFA SALES CO. || tents 
ABILENE, KANSAS Demand supply fair 
4. 6 


No. 1 $40@45 ton, No. 2 
and $33; local alfalfa, 
ern, No. 1 $60; 
Boston: Demand quiet; 
No. 2 timothy $35@37 
Demand 
supply 
all Erie County points 
Seattle: Demand 


maha: 


Demand fair; 


Chicago: 
ple; $66@67 ton, sacked. 
Baffalo: Demand 


New York St. Louis 
Chicago Omaha 
Kansas City Columbus 


BARLEY - 


FEED GRAINS 
KAFIR-MILO 


OATS - WHEAT 


From &very Grain Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


TERMINAL ELEVATORS: 


Kansas City 


OFFICES: 
Nashville Fort Worth 
Enid Buffalo 
Minneapolis Peoria 


: Demand quiet; 
timothy and clover 


1 $46@47: U. No. 2 leafy $45@46 


Demand fair; 
prairie; car 
No. 2 $48@652; 
Johnson grass, nominal 
delivered TCP 
Demand poor; 


fair; 
of good quality scarce; 


slow; 


2 green 
Phi ia: Demand 
timothy and clover §31@ 


Demand improving; 


fair; 


baled alfalfa, No 
U.8 


No. 2 $41@42 
supply 


trend 


supply 


HOMINY FEED 
supply adequate; 


trend 


supply adequate; yellow $73@74.50, white 
$72@73.50 

Cincinnati: Demand good: trend higher; 
supply adequate; $70. 

Seatt Demand steady; supply good; 
paper bags $74, burlap bags $78. both 
delivered Seattle, carlots 

Memphis: Demand quiet; trend steady; 
supply ample; white $64, yellow $68 

Indianapolis: Demand fair; trend wn- 
changed; supply light; $68 ton, delivered 
Indianapolis, including state tags and used 
bags; ground corn $77 ton 


CORN 


Galveston 
Portland 


Sen Francisco Los Angeles 


trend steady; 
$37@ 


limited 
s, baled 
prairie, 


trend steady; 
mixed timothy and clover, 
$38; timothy, $35 
$46 and $43; 
straw $20@22. 

supply plentiful; 


weet 


steady 
$34.75 @ 35.50 


tight; 
baled alfalfa $42, delivered truck lots west- 
ern Washington common points for U.S. No. 


supply light 


supply am- 


steady; 


LINSEED MEAL 
Seattle: Demand good; supply exhaust- 


nominal. 
trend higher; 
Pacific Coast; 


ed; $108, ex-warehouse, 
Portland: Lemand good; 
supply » ce; $107 sacked, 
$106, ex-dock for imported 
Cimeinnati: Demand good; 
nome available; $88@90 
deiphia: Demand good; supply scarce; 
no quotations 
Buffalo: bemand strong; 
tight; 32% $77, nominal, 
: Demand good; supply 


trend steady; 


treid steady; 
Buffalo 
short, 


supply 


Demand quiet; supply nil; with 
because of scarcity 

Denver: Leman 1; supply extreme 
ly limited; nominally § 

San Francisco: Demand and supply fair 
$79, nominal 

Les Angeles: Demand strong; no offer 
ings; no quotations, but a few sales of emal) 
lots reported at 

Chicago: Demand good; supply 
nominally 364 protein $79.50 ton 
34% ceilings. 

Kansas City: Demand stymied by no of 
ferings for such a long time that interest 
has been light 

i is: There were no crusher of 
ferings, with a good portion of local pro 
duction under toll arrangement Reports 
at the end of the week that a ceiling boost 
was on the verge of being announced encour 
aged the trade somewhat. Quotations: $64 50 
@ 66.50, nominal 

New 


tight 
sacked 


Demand good; trend steady; 
supply tight; 36% $89@90; 344 $91@92. 
Milwaukee: good; supply scarce 
$89@ 90. celling 
Demand very heavy 
able $92 
Louisville: lLemand 
supply ample; $84 ton 


MALT SPROUTS 


Demand supply 


none avail 


fair trend steady 


Moston: poor ample 
‘Buffalo: 
supply tight 
shipment No 
$72@73, April sh pment 
Demand good 

sacked 
St. Louis: Demand 
51.50 bulk, $49@59.50 sacked; seller's cell 
ing price time of shipment if higher 
lwaukee: Lemand good; supply scarce 
0 


steady 
April 
types 


trend 


Demand good; 
de mesntic No 


Canadian 
both Boston 
supply fair; No. 1 


good; supply tight; 


67@7 
New Orleans: Demand fair; trend steady; 
supply scarce; $68@70 imported 


MEAT SCRAPS 
Los Angeles: Demand very good; trend 
firm; supply limited; $2.20@2.25 a unit of 
protein, bulk, producers’ planta 


San Francisco: Demand and supply fair; 


$2.30 a unit of protein, fob. producing 
plant 

Ft. Worth: Demand good: supply scarce 
meat and bone, $100@106 

Keaneas City Demand fair: offerings 
ample, 50 meat and bone scraps $114@ 


115, sacked, Kansas City 
Louisville: Demand good 
fair; 60% $12 
Demand ané supply fair; 
unit; converted 50% $102.50 
Demand and supply fair: $106. 
Demand good trend steady; 
adequate; $122 
Cincinnati: Demand good; trend improv- 
ing supply adequate 50% $104@109.50 
Pertiand: Demand good; trend steady at 
cesting: supply limited; $2.40 a unit, sacked, 

f.o.b. producing points 
Demand steady 
sacked fob 


trend stronger; 


$1.80 


tight; 
plant, 


supply 
producer's 


Chicago: 
protein $107.5 


Demand slow supply ample; 
0@110 ton, sacked; 55% 


New York: Demand fair; trend higher; 
supply Umited; 55% $107.50@112.50 
‘t. Louis: Demand fair; supply adequate; 
50% $110 
Wichita: Demand 
quate 50% $115, fob 
quotations, no offerings 
Milwaukee: [emand 
adequate; 50% $105 
New Orleans: lLemand 
supply adequate 50% 
plants 
St. 


od; supply inade- 
Plant; 65%, no 


improving supply 


fair; trend 
$110@112, 


easy: 
local 
fair 


steady; demand 


Paul: Market 


Vancouver, 
Winnipeg 


St. Louis 
Chicago 
Buffalo 


FEEDSTUFFS, March 22, 1952—67 


supply adequate; 50% meat and bone scraps 
$110. 


MILLET 
Lewis: Demand good; supply very 
scarce; Barly Fortune, country run $3.76 
ewt.. bulk; Barly Fortune $5.26 cwt Yei 
low Proso $5.75 cwt., recleaned and sacked 
all prices Louis and nominal 
quotations 
MILLFEED 
: Values were beorted an 
other 60¢@$1 ton this week reflecting 
strength im the Kaneas City futures. In 
apite of the however the local 
market was not considered part larly firm, 
with limited fferings serving bolster 
values. Occasional track supplies moved 
below the que Most handlers look 
for a pick-up in red dog demand as baby 


expands, a factor which 
mally widens the spread between bran and 
the heavier feed at this time f the year 
Quotations: bran $65@66, standard midds 
$66@66.50, four midds $66.50@67, red dog 
$67.50 

City: 


pig feeding 


Demand hae ked up «a 


little this week and offerings remain light 
market steady to stronger: bran $64@64.60 
shorts $66.250@ 465.76 sacked, Kaneas City 

Omaha: Demand and supply fair bran 
$65.25, shorts $66 

Ft. Werth: Demand good; supply ade 
quate; bran § 50@71.60, gray shorts $72.6 
@73.50. delivered TCP 

Wichita Demand good supply about 
offsets demand basis Kaneas City bran 
$64@64.50, shorts $65 @65.50 

Chicage: Mill is followed an erratk 
pattern in the central states area this 
week, with price fluctuations varying wide 
ly from day to do. Barly strength. turning 
to lower tendencies was being eplaced 
near the end of the period by a firmer 
tone. Mixed feed manufacturers were buy 


and some jobber buying was 
Quotations March 19% 


standard midds 


ing sparingly 
in evidence 
$68 50069 


flour midds nominally $69.50@70.60 
dog $70.60@ 71.50 

Milwaukee: Demand slow supply ade 
quate; pure bran $69.50, standard 
$69 50 

St. Louis: Demand improved; supply fair 
bran $6584 68.25. shorts $69 75 @70, & Louts 
switching limits 

Leaisville: Demand good: trend easier 
| 

DEHYDRATION 


Engineering and Equipmen: 


McGehee 


Uniform Qu 


DEHYDRATED 


ALFALFA MEAL 


Omaha Portland 
Toledo Galveston 
Columbus Enid 

Fort Worth Minneapolis 


‘ | 
| 
a 
= 


4 
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Lee Angeles: Demand good: trend steady 
supply ample eurt » $23.84, packed in 
a) @it 
Neu Or came nd good: trend down 
slightly; supply ampde $4. Louisiana origin 
PEANUT OF MEAL 
Atlanta and good trend stronger 
New Orleans: Demand fo rend down 
supply scarce seutbern 
Milw aaker and good: supply scarce 
a 2 fair $1 
PEAT MOSS 
Seattle: Der supply ample 
8 either b cu 
Portland en eacdy 
Philad hia 
Sew rw ¥ 
«> ade 
“an ranciece ® ft 
Los Angeles 
Ih a 
New 
POTASSIUM LODIDE, USP 
New Vork ar norr tre r 
Ful ams 2 ts $2.15 
st. Lowts ye 
bl 1 
ner es 
& 23 a f 
e 
$218. f 
RICE BY-PRODUCTS 
a 
rancisoo 
Worth 
M 
Orleans 
Mempt is 
RIBOFLAVIN 
New Vork I 4 t 4 steady 
. « ‘ alent, freigt 
Terre Haute ercand ar supply gord 
bles 
SESAME MEAL 
Los Angele« rene 
sa 
-ORGHUMS 
Ft. Worth: Terme: fair supply mod 
‘ $2.14@3.19 de 
SCREENINGS 
Chicago 
7 


Jeff D. Brown 


MIDWEST OFFICERS—The recently elected president and vice president of 
the Midwest Feed Manufacturers Assn. are shown above. The new president 
of the association, Guy L. Cooper, Jr., is president of the O. A. Cooper Co., 
Humboldt, Neb., and has been in charge of the firm's formula feed business 
since the company entered the industry in 1928. The firm sells over an eight- 
state area doing an annual feed business of around $4 million. Besides associa- 
tion activities, Mr. Cooper has been active in civic affairs and in Republican 
politics in Nebraska. Jeff D. Brown, the new vice president of the association, 
is head of Jeff D. Brown & Co., Springdale, Ark., which operates two ferd 
mills and three hatcheries in the important Arkansas broiler area. Mills are 
located at Springdale, Ark., and Anderson, Mo., and hatcheries at Springdale, 
Fayetteville and DeQueen, Ark. Mr. Brown has developed a special broiler 
chick cross which he markets under the name of Eureka. His son, Gail Brown, 


SOYBEAN OIL MEAL FUTURES 
Closing prices of soybean « mea th hicage Boerd of Trede end on the Memphis 
Me: “ae were at f nirects all through the week ending 
March 20 Closing prices were $74 bid, bulk. Decatur 
COTTONSEED OTL MEAL FUTURES 
Closing prices of cottonses meal (41% tein) om the Memphis Merchants Ex- 
* per 
NM Mar March 17 Mar is March 19 Marct 
4 74 4.60 7 74.506 25@ ‘ 
Jar o 40 @ 74.00 74 7450 T4.00@ 74.60 TL50@ 74 
MILLFRED FUTURES | Minneapolis: Market easier. demand siow 
} supply adequate ew Orleans, $44 
The! wing perieon | West the is ft the 
at} equivalest delivered price of Gulf moiasse 
M Ma 
M 4 OAT PRODUCTS 
A New Orleans g0° trend steady 
4 49 4 5 J ont 
v ang 
4 | 
J 
A Milwaukee 
puive 
foe $4 
° ‘ 
Muttal 
| Louis) ill 
Sew dork e | Hust 
“ 
Buftal 
Philadephia 
5 
New Olean 
St. 
Mem 
5 
the Philadelphia 
| 
diings 
Id 
| Portland hig? 
3 
red bran « 
san rancisce fa Seattle tea a 
are 
Los Angeles: Tema 1 
nett ade ta iru Vortland 
4 t 
MINERAL FRED 
Minneapolis M phorus. 74 Heston pa 
t ‘ how 
San Prancisco e, 
good San branciseco nd ar 
Ft. Worth $24 
‘ ‘ 
‘ 
sis, f 
Omaba 
Portland 
Seattle 
Wichita 
‘9 
Milwaukee 
MOLASSES 
New Vork 
Los Angeles ‘ 
u 
San tre 
Ww 
it 
M 
Me 
u 
Trad anupolis 
$66 
Denver 
ply a Guy L. Cooper, Jr. 
Boston supply fa 
9 ta 
Kansas City ih mma r era offer 
te pr easier at 260 26\¢ 
“a 
ile nand good trend eaey 
up 6%¢ gal tank car Ilota, 
f.ot ‘ ts 
Huffalo femand good trend easter; 
sul $52@53 tank car, Albany 
N.Y °%@ ¢ gal drums, truck shipments 
Cincinnatl lemend fair trend easier 
supply adequate, 26¢ gal f.ob. New Or 
leah« 
good trend steady: 
or t $48 
Seattle lemand supply ample; 
$46 ‘ton, in tank cars; $15.70, 600-Ib. drum 
Milwaukee: Demand good; supply ade 
quate $45 
New Orleans: Demand fair; supply am- 
le; 26%¢ gal. in tank care, f.0.b. New 
ieee” is current president of the Arkansas Feed Manufacturers Assn. 


to geod; trend 
domestic, 


¢ Demand fair 


supply 


plentiful 
ground 


¢ bu I ne 
greu $37. sacked; flax screenings $46 
SOYBEAN OTL MEAL 
Seattic: Demand quiet, supply improved 
$112 ¢ sacke s 414% protein, ex 
hock Mar Japa 
Portland and ¢ | trend higher 
mite $94 southern shipping 
$113, « k, Seattle for March 
Demand very 
t cel 
Philadelphia: ery good; supply 
Baffalo strong: mmediate 
f et 41 
ean 
a bulk. 
Atlacta 4 strong: sup- 
‘ fot Missias ppi 
Ogde $107 
Omaha Ps supply short 
Wichita avaliable 
50. 
ght: $74 
Los Angeles ne rend firm 
=a Fran: i+ a 
Worth 
‘4 
a: 
‘ old 
M 
Indianapolis re 
Kansas City 1 is ly ate 
an 
ve 
vse 
Denve | extremely 
ally 
Milwankee: supply fair. 41 
New Orleans I steady 
(Chicag n 4 elop 
ere . ean oll meal 
s week 
k w what 
and rade was siow 
se aint The possiblity 
r r a boost of soybean 
gs t the market firm 
* stra t soybean of] meal 
wae a able. The various mixes 
5 es of around 
Mianeapolis n r 
ght week 
‘ Arne M 
k. Decatur. Mix 
ger $82@84 for ‘ 
n and $2 50 more for lecithinized 
mea Decatur sis 
SUNFLOWER SEED 
St. Louis: Demand good; supply limited; 
arce biack and arge eray California 
ewt.: medium Diack and gray 
wt cal gtown Polly variety $16 
black, northern grown $12 cwt.; 
- t k the only ariety available in 
ar 
TANKAGE 
St. Paul: Market steady; demand fair 
$110 
New Orleans slow; trend easy 
$ 1 
Milwaukee ermand mproved supply 
ade 
Omaha r na ppl 
Chicago slow 
mn $11 
Louis) ille 
er $1 
Wichita mar 
St. Louis : fair; supply adequate 
Kansas City: mand fair fferings 
> digest« $114@115, sacked, 
Ft. Worth: I and fair: supply suffi 
mt; digester $118@123 
WHEAT GERM 
Chicago: Market stronger; demand fair; 
Now Orleans if trend easier: 
ar 


DRYER MANUFACTURER 


OFFERS LEASE PLAN 


MINNEAPOLIS—A lease arrange- 
ment for grain dryers has been an- 
the Arid-Aire Mfg. Co. 


nounced by 


The lease or rental charge is based 
on a flat charge for each hour of 
operation, with the lessee guarantee- 


ing a small minimum number of oper- 
ating hours, and upon termination of 
the lease, the lessee has the option to 
buy the dryer, extend the lease, or 
have the dryer returned to the owner. 

A device attached to the control 
panel registers the exact number of 
hours of operation. 

Portability of Arid-Aire dryers is 
an important factor in making the 
lease arrangement possible, an officer 
of the company explained. The com- 
pany also recently announced a trade- 
in plan for purchase of new or larger 
capacity dryers. 


easier to steady ‘4 
ground $64@55 Canad 
poe 47.50, both New York 
Minneapolis: Although Gemand was not 
a particularly active, a tightening up in Ca- 
nedian supplies and limited domestic offers 
advanced the market anadian screen- 
) 
| 
4 
» 
| 
{ 
| 
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Soybean Oil Meal 


(Continued from page 1) 


OPS official said that OPS planned 
to boost the soybean oil meal price 
and at the same time decontrol soy- 
bean oil but this official said that any 
immediate action after the meeting 
was premature. Subsequentiy, the top 
Official of the Office of Economie’Sta- 
bilization said that while many de- 
control actions were pending, nothing 
would be done for several weeks and 
for sure nothing would be done unt. 
the steel wage cuntroversy is settled 

It can be safely assumed that this 
top, official meant that if the steel 
wage dispute is settled on the basis 
of a steel price increase of $2.75@3 
ton alter a steel workers’ wage in- 
crease of 15¢ or upwards an hour, 
then decontrols of many commodities 
and products thereof would be ap- 
proved. 

This means that if the steel dispute 
is not settled approximately along 
those lines there is little hope that 
the administration will give in on any 
decontrols of soybean oil meal, oil or 
other related commodities. 

The session here this week repre- 
sented an utter waste of time of in- 
dustry executives. This reflected an 
earlier opinion of an OPS price execu- 
tive who wanted to cancel the whole 
meeting on the grounds that OPS had 
previously made up its mind to boost 
the soybean oil meal ceiling and de- 
control the oil. This suggestion was 
stopped at OPS working levels and 
resulted in the utterly useless session 
here this week. 


Participants Listed 

The meeting was conducted by Al- 
bert H. Krueger, acting chief, grain, 
feeds, seeds and bakery branch, food 
and restaurant division, OPS. Other 
OPS participants were C. C. Bene- 
dict, assistant to director George 
Mehren, food and restaurant division; 
John Zipoy, chief, feed section; Ken- 
nard Stephens, business analyst; John 
Klein, economist; Raymond Cauly, 
attorney; John Baker, chief, fats and 
oils branch; Russell Hoag, fats and 
oils branch; Charles Lund, economist; 
John Murray, enforcement, and W. R. 
Thomas, Jr., office of industry ad- 
visory committees. 

Present as observers from the U.S. 
Department of Agriculture were Har- 
old Larson, office of price; James 
Browning, grain branch, and Robert 
Walsh, fats and oils branch. 

Committee members present were: 
W. E. Huge, Central Soya Co., Inc., 
Fort Wayne, Ind.; Donald B. Walker, 
Ralston Purina Co., St. Louis; D. W. 
Hunter, Pillsbury Mills, Inc., Clinton, 
Iowa; Harry R. Wortham, Archer- 


Daniels-Midland Co., Minneapolis; H. 
J. Kapp, A. E. Staley Mfg. Co., De- 


Gor ton's 


COD LIVER & FEEDING OILS 


Delivery 
MINNEAPOLIS, MINN. 
CONTACT: 
THOMPSON - HAYWARD CHEMICAL CO. 
909 Second St., South 
Phone: MAin 5394 Minneapolis, Minn. 
MADISON, WISCONSIN 
contact: H. “DUSTY” RODE 
Rede Feed Service 
522 Grain Exch. Bidg. 
Milwaukee, Wis. 
Phone: BROADWAY 2-4580 
AKRON, OHIO DAYTON, OHIO 
contact: C. C. WELCH 
435 Brevoort Road Columbus, Ohio 
Phone: 1077 
DES MOINES, 
CONTACT 
THOMPSON - HAYWARD CHEMICAL CO. 
Des Moines, lowa Phone: 38151 
PHILADELPHIA, PA. 
conTACT: SEA BOARD SUPPLY CO. 
35th & Grays Ferry Ave. 
Philadelphia, Pa. 
Phone: Fulton 9-2317 


New England By-Products Corp. 


177 Milk St. BOSTON 9, MASS. 


catur, Ill.; Richard B. Williams, The , 


Buckeye Cotton Oil Co., Louisville. H 


Ralph G. Golseth, The Glidden Co., 
Chicago; Carl E. Bostrom, Lowell 
Hoit & Co., Chicago; Harold Buist, 
president, Allied Mills, Inc., Chicago; 
R. D. Jackson, Jackson Grain Co., 


Tampa, Fla.; J. A. Olson, Davenport | iad 


Elevator Co., West Bend, Iowa; R. O. | 
Westley, Cargill, Inc., Chicago 3; Jas- 
per Giovanna, Decatur Soy Products 
Co., Decatur; Lloyd S. Riford, The 
Beacon Milling Co., Inc., Cayuga, 
N.Y.; Thomas W. Staley, Staley Mill- 
ing Co., Kansas City; Neil Shaffer, 
Shaffer Bros. Milling Corp., Kent, 
Wash., and Lionel True, James H. 
Gray Milling Co., Inc., Springville, | 
N.Y. 


ILLINOIS PROGRAM FOR 
SWINE GROWERS PLANNED 


URBANA, ILL.—The annual IIli- 
nois Swine Growers Day at the Uni- 
versity of Illinois, Urbana, will be 
held April 10. S. W. Terrill, head of 
the swine division at the university's 
College of Agriculture, in announcing 
the date said that this year’s pro- 
gram will feature what's new in 
swine feeding. 

Illinois farmers will be especially 
interested in hearing about the prac- 
tical aspects of feeding artificial milk 
to pigs, he said. Reports of research 
in swine feeding at the college will 
include supplementing high-protein 
corn, results of creep-feeding experi- 
ments, protein studies and antibiotic 
Studies with growing-fattening pigs. 

Among the speakers will be Dr. 
Damon Catron of Iowa State College, 
Ames, who will explain new develop- 
ments in swine feeding, and L. E. 
Johnson, U.S. Department of Agri- 
culture, who will report on animal 
breeding research. 


COMMERCIAL SOLVENTS 
CUTS ANTIBIOTIC PRICE 


NEW YORK—Important price re- 
ductions on antibiotic feed supple- 
ments: have been announced by the 
animal nutrition division of Commer- 
cial Solvents Corp. 

Baciferm, containing the antibio- 
tic bacitracin, was reduced from 75¢ 
to 54¢ lb. Duoferm, a combination of 
bacitracin and vitamin B.», was re- 
duced from 84¢ to 63¢ Ib., and Penbac, 
the newest antibiotic feed supplement 
which combines the values of Penicil- 
lin and bacitracin, was reduced from 
$1.08 to 80%¢ Ib. These prices are for 
ton lots. 

The availability of antibiotic reed 
supplements at these new low prices 
has been made possible by basic im- 
provements in the manufacturing 
processes and by the completion of 
new facilities at the company’s Pe- 
oria, Ill., plant, the company states. 


ELEVATOR MEN TOUR 
CHICAGO EXCHANGE 


CHICAGO—An educational tour of 
the Chicago Board of Trade was ta- 
ken as a part of the program for the 
meeting of the Society of Grain Ele- 
vator Superintendents here March 15. 

Members were taken on a trip 
through the exchange planned by An- 
thony G. Allison, director of public re- 
lations for the Board of Trade, and 


Truman Fowler 


JOINS DAWE'S PRODUCTS—Tru- 
man Fowler has joined the staff of 
Dawe’s Products Co., Chicago, it is 
announced by Charles C. Dawe, pres- 
ident. Mr. Fowler will be in charge 
of expanded activities in the prepara- 
tion of special products for feed man- 
ufacturers, Mr. Dawe said. Mr. Fow- 
ler has been associated with food 
fortification and pharmaceutical vi- 
tamins for the past 20 years, with his 
experience in the vitamin fortifica- 
tion field covering both the technical 
side of production and practical appli- 
cation, it was noted. He is a gradu- 
ate of Columbia University. Mr. Fow- 
ler goes to Dawe’s Products Co, from 
the Nopco Chemical Co. 


the committee for the event. “The 
Story of the Market” was told by Miss 
Alice Haggans, who heads the educa- 
tional work of the board's publicity 
department. The group was welcomed 
by Car! E. Bostrom, Lowell Hoit & Co., 
Chicago, president of the Board of 
Trade. 

Sponsoring a luncheon at the At- 
lantic Hotel following the tour was 
Julius Mayer, executive vice presi- 
dent, Continental Grain Co., Chicago, 
and Lee H. Wagner, vice president, 
Norris Grain Co., Chicago. 


GEORGE JONES DIES 
WINNIPEG — Funeral services 
were held here March 10, for George 
Jones, 60. Well known throughout 
the U.S. and Canada as manager of 
the Richardson Stock Farms, Mr. 


| | cluded purchase 
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Jones had held that position since 
1943. He made frequent buying trips 
to the U.S. and U.K. in his position 
as buyer and breeder of pure bred 
beef cattle. His duties as manager 
of the Richardson Stock Farms in- 
supervision and 
showing of Shorthorns and Here- 
ford cattle, at the larger Canadian 
shows and the International at Chi- 
cago. He was a member of the Ca- 
nadian Shorthorn and Aberdeen An- 
gus Breeders associations 


FISHERIES INSTITUTE SETS 
MEETING FOR APRIL 21-24 


WASHINGTON — The National 
Fisheries Institute announces that its 
annual convention will be held April 
21-24 at the Biltmore Hotel in Los 
Angeles. 

Institute officials pointed out that 
the convention program will include 
three separate by-products sessions. 
Such questions as these will be dis- 
cussed at these sessions: What is the 
1952 price outlook for fish meal, sol- 
ubles and oils? What do nutritionists 
think about the “unidentified fish fac- 
tors”? Is crude protein becoming ob- 
solete as an index of value for fish 
meal? 

In addition to the by-products ses- 
sions, there will be discussions of va- 
rious other fishery industry problems. 

The entertainment at the conven- 
tion will include a choppino outing, 
a cocktail party, sightseeing tours 
and the convention dinner dance. 

CRETE MILLS’ CHANGES 

CRETE, NEB.—Wilson Smoot of 
Salem, Iowa, has been added to the 
sales staff of the Crete Mills, formula 
feed manufacturer, to engage in re- 
sale sales work in eastern lowa. Mr. 
Smoot has been associated with Bar- 
ton Produce Co. since 1948. He will 
replace R. L. Deeringer, who has been 
moved to a similar position in the 
territory of southeastern Nebraska, 
southwestern Iowa and northern Kan- 
sas. Theodore Hinzmann, who has 
been in the latter territory, will move 
to a now vacant resale territory in 
western Nebraska, Wyoming and 
Colorado. 

NOTES ANNIVERSARY 

MUNCY, PA.—J. Marlin Spangler 
is observing his 23rd anniversary 
with Sprout-Waldron & Co., Inc., 
Muncy, Pa., manufacturers of feed 
and flour milling equipment. Mr 
Spangler has a background of mill- 
wrighting, and represents his com- 
pany in eastern Pennsylvania, Dela- 
ware and Maryland. 


William R. Appleman, Burrows Equip- 
ment Co., Evanston, Ill, chairman of | ' 
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Products of American Industry 
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NEW ENGLAND BY-PRODUCTS CORP. 177 MILK STREET BOSTON. MASS. 
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COHEN E. WILLIAMS & SONS 
OPENS OFFICE IN MEMPHIS 


NASHVILLE, TENN.—Cohen E. 
Williams & Sons, Nashville, feed and 
flour brokerage firm, has opened an 
office in Memphis, according to an- 
nouncement by J. D. Williams. 

The new Memphis office will handle 
grains and feeds and will be under 
the management of H. A. Glade. Of- 
fices are in the Sterick Bldg. 

MANAGER PROMOTED 


MINNEAPOLIS—Stuart F. Seidl, 
manager of the Rahr Malting Co. 
grain department in Minneapolis, has 
been elected vice president of the 
company. He was associated with 
Archer-Daniels-Midland Co., Minne- 
apolis, before joining Rahr in 1940. 
The malting firm also named Clar- 
ence R. Alt, secretary-treasurer to 
the newly created office of execu- 
tive vice president. 

SPENCER KELLOGG & SONS 
EARNINGS SHOW DECLINE 


BUFFALO—FEarnings of Spencer 
Kellogg & Sons, Inc., for the 24-week 
period ending Feb. 16 showed a de- 
cline to $639,240 (equal to 52¢ a 
share) from earnings of $1,616,568 
(equal to $1.32 a share) for the same 
period a year ago. Sales for the 24- 
week period totaled $49,465,932, com- 
pared to $56,919,451 for the same pe- 
riod a year ago. Profit before taxes 
this year for the 24-week pe- 
riod amounted to $1,110,240 while last 
year for the same period the profit 
before taxes amounted to $3,039,752. 
Provision for federal taxes in the pe- 
riod of record amounted to $480,000 
as against $1,423,183 a year ago 


Markets 


(Continued from page 2) 


to continued easiness in the egg mar- 
ket. 

Production was mostly at five days 
this week for plants in this area, 
working two to three shifts a day. 
The backlog of orders was not quite 
so good this week, compared with 


last week. Prices were unchanged to 
$1 ton higher. 


Central States 


Formula feed business is holding on 
a fairly even keel in the central states 
area this week. Feed manufacturers 
say that the expected spring pickup 
is slow in coming along. The order 
backlog averages around two days. 

The best volume of feed is moving 
to turkey and cattle feeders, with 
broiler feeds still slow, as well as egg 
mashes and hog feeds. Dairy rations 
are about seasonal. 

Turkey feed manufacturers are en- 
thusiastic about feeding prospects 
this season, encouraged by a recent 
government report which showed 
that hatcheries have hatched 58% 
more turkey poults during February 
than during the like month last year. 
Hatcheries also reported 30% more 
turkey eggs in incubators on March 
1 than a year ago. 

Dealers view the USDA statement 
that hatcheries produced a_ record 
number of chicks during February 
with mixed sentiments. They point 
out that placement demand has been 
extremely slow, and that hatcheries 
were forced to dispose of large num- 
bers of their chicks because of a lack 
of buyers. Also, reports indicate that 
culling of laying flocks has been 
heavy. 

Prices are higher this week, aver- 
aging 20¢@$1 ton upward, reflecting 
to a great extent the advance in pro- 
tein oil meal mixes. These have been 
boosted by the expectation that the 
ceiling price on soybean oi] meal is 
to be hiked. 


Northeast 


Formula feed demand in the North- 
east was somewhat spotty this week. 
Mills serving areas in the states of 
New York, Pennsylvania and parts of 
New Jersey reported a fair to strong 
demand for their products, while 
those serving other areas, especially 
the eastern sections, announced that 
they could see a gradual dip in orders. 

Poultry feed demand in all sections 
seemed to be off from previous weeks, 
with a great number of small poultry 
raisers cutting very sharply on the 
feeding orders to the mills. Opinion 
seems to be that a considerable num- 
ber of them are curtailing their flocks 
because of the continued low price of 


9033 Cockrell St. 


WARREN & WILCOX 


PROTEINS « MILLFEED « ALFALFA MEAL+* MOLASSES «GRAINS 
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eggs. Sales of poultry as meat have 
been very heavy, according to whole- 
sale meat dealers. They report that 
there has been an extraordinary sup- 
ply of local poultry coming to mar- 
ket. 

Millfeeds moved very slowly during 
the week, although prices held as well 
as could be expected with the slower 
demand. Protein feeds continue in 
short supply, although some of this 
demand is being filled by the con- 
centrates. Other ingredients were in 
fair to ample supply, but prices were 
unchanged as against last week's of- 
ferings. 


Southeast 


Production of formula feeds in the 
Southeast is holding its own, with 
no particular increase from that of 
the previous week. Feed manufactur- 
ers report a moderate business which 
is generally enabling a work week 
approaching five days. 

Some improvement in consumer de- 
mand is expected in the near future 
because it is felt that increased quan- 
tities of mashes will be needed to 
feed the heavy broiler population, 
once the almost-depleted feed inven- 
tories are exhausted. 

Southeastern states are concentrat- 
ing more and more on broiler pro- 
duction with this becoming a major 
part of agricultural income. It has 
just been announced that broiler pro- 
duction for 1951 in Georgia reached 
an all-time high record of 88,769,000 
birds marketed at a value of over 
$6842 million. This makes broiler in- 
come right next to cotton in Georgia. 

Recent heavy rains have caused 
some damage to pastures. During the 
past few days a number of large 
rivers in the Southeast spilled over 
which had considerable damaging ef- 
fect upon grazing bottom lands. Late- 
ness of spring is giving some en- 
couragement to the production out- 
look for formula dairy feeds, but re- 
ports indicate that very little pick-up 
in sales has been noted. The unprofit- 
able operations of dairymen prohibit 
a heavy feeding program for maxi- 
mum production, but diminished sup- 
plies of oil meals could cause in- 
creased consumption of formula dairy 
mixtures. Most dairymen are cur- 
rently relying upon straight oil meals 
and pulps to supplement light pas- 
tures. 

This week there was a definite in- 
crease in demand for protein ingre- 
dients among Southeastern manufac- 
turers, which gives an indication of 
coming better formula feed produc- 
tion. Unfortunately, supplies of oil 
meals have become very tight. Many 
manufacturers who had excluded pea- 
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nut oil meals entirely from dairy for- 
mulas and reduced their contents in 
poultry formulas are now beginning 
to use this protein to the hilt. Cur- 
rent limited supplies of peanut meals 
are in firm hands with the market 
outlook strong. 

Fish meal is adequate due to size- 
able imports reaching Southern ports 
this week, and additional cargoes are 
scheduled for April delivery. Because 
of this pressure, prices have broken 
considerably. Domestic menhaden 
fish meal is holding at ceiling levels 
for expected shipment during ~the 
spring producing season. Citrus mo- 
lasses from Florida processors is 
meeting with increased acceptance 
due to prices having declined to a 
point which makes this ingredient an 
exceptionally cheap carbohydrate. 
The production of both citrus mo- 
lasses and citrus pulp is at the sea- 
son's peak. 


Ohio Valley 


Demand for formula feeds con- 
tinued good this week in the Ohio 


BOOST YOUR SALES 


Render a necessary service 
to your former trade 


LEARN 
DISEASE 
PREVENTION 


@ A new monthly Service 
for preventing unnecessary farm losses 
++. and increasing your sales as a result 
... is now available in “How to Detect 
& Prevent Diseases of Livestock & 
Poultry.” No other Course so timely 
«+ 80 complete. 


For Mills, Dealers, Hatcheries, Salesmen 
in any way interested in 
more efficient poultry and livestock 
Production 


HOW TO DETECT & 
PREVENT DISEASES 
of Poultry & Livestock 


MA 12 Big 64 Page Books 
768 Pages in All! 
Hundreds of charts and 
detailed illustrations. 


12 Section 
Bruce: 


A new 64-page Book sent you every month 
for one full year, covering every phase of 
disease prevention. Helps you answer the 
questions farmers ask — authoritatively! Mail 
this notice today for full information ’ 
and how you may obtain Binder and first 
2 Books on 


15 DAYS FREE TRIAL 

SIMMONDS & SIMMONDS, Inc. 
Dept.FAFI 

201 N. Wells St. Chicago 6, Illinois 


DRESS UP stots 


WITH LOW COST, CONTINUOUS 
WALLPAPER STRIPS 


@ Specially designed to sell poultry & live- 
stock feeds. These display strips are ideal for 
mixers, dealers & hatcheries. In continuous 
50 ft. rolls with repeating design every 22” 
Printed in full color. Easily applied to walls, 
windows, shelves, etc. GUARANTEED 
Choice of 4 styles 


CHICES = 


MILLS: Write for infor- 
mation on CUSTOM- 
BUILT Wallpaper Dis- 
plays 


_ WRITE FOR SAMPLES 


Dept. Fi 


SIMMONDS & SIMMONDS, Inc. | 


201 N. Wells St. + Chicago 6, Illinois 
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Valley, and there is a general feeling 
of optimism among both manufactur- 
ers and retailers that this condition 
will continue to improve during the 
weeks ahead—provided only that 
prices don't advance “out of sight.” 

The tremendous increase in con- 
sumption of poultry is indicated in a 
Production & Marketing Administra- 
tion report for Cincinnati, which re- 
vealed that last year residents of 
that city consumed 27,869,000 Ib., 
compared with only 19,708,000 Ib. in 
1950. This indicated resistance to high 
prices for beef, pork and lamb is 
continuing in this area this year, and 
farmers, realizing this situation, are 
continuing their high productions of 
chickens and turkeys, with record 


spring starts being reported. 


As a result, formula feed producers 
and dealers are viewing the situation 
as pretty likely to result in steadily 
increasing demands for their prod- 
ucts, especially as farm feeds are 
now well depleted. 

Again this week, prices edged up- 
ward an average of 50¢ ton, but mills 
were being operated at better than 
80% of capacities to meet current 
demands. 


Pacific Northwest 


The formula feed trade in the 
Pacific Northwest was quiet during 
the past week, with most ingredients 
easing pricewise and buyers well sup- 
plied for all types of ingredients. 
Business was reported to be spotty 


to slow, with the season just in be- 


| 


tween heavy winter feeding activity | 


and the seasonal spring upswing. 
Formula feed price lists were 
steady, but salesmen complained of 
rather widespread price-cutting, with 
published lists being cut $1@3 ton. 
Weather conditions are good, pas- 
tures are improving steadily, and 
neither feeders nor retailers feel im- 
pelled to buy more than sufficient ma- 
terial to take care of spot and near- 
by requirements. Feed manufacturers 
feel that an upturn in demand should 
develop within the next 30 to 60 days, 
but for the time being they are being 


cautious. 
Millfeed is the only ingredient 
which is showing any signs of 


strength in the carbohydrates, with 


no selling pressure whatsoever and 
all flour mills stating that they can- 
not see where the grind is going to 
improve within the next 90 days 
Otherwise, Canadian feed screenings 
have eased, milo and corn are easy, 
and oats are steady to strong, with 
stocks well cleaned up but little buy- 
ing interest. 

The proteins display a similar situ- 
ation, with good supplies of vege- 
table proteins on hand and contract- 
ed for forward delivery and no buy- 
ing interest. Here and there, odd cars 
of resale cottonseed meal are offered 
at mill prices or slightly above. The 
whole situation seems to be that of 
marking time, and all members of the 
industry complain that business is 
very slow. 
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Gather in close my fine feathered friends — 

Production schools are a popular trend! And those of you who are destined for stew — 
Much has been said about mixing of feeds Will bring a nice premium at any mart, 

Now let’s consider your alfalfa needs. If on Blended Car0-Green you get your start. 


You there “Dottie” with the yellow shanks You future hens who expect to lay, 

To Xanthophyll you owe your thanks. Will find real need for “A” and “K”. 

And listen, “Cocky”, the presence of “E” Well, time is up for this spring meeting 

Will contribute much to your daily spree. So adjourn to the batteries and start your eating. 
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